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Disclaimer )

This investor presentation (the “presentation”) is for informational purposes only and does not constitute an offer to sell, a solicitation of an offer to buy, or a recommendation to purchase any equity, debt or other financial
instruments of GS Acquisition Holdings Corp Il ("GSAH™) or Mirion Technologies (TopCo), Ltd. (“Mirion™) or any of their respective affiliates. The presentation has been prepared to assist parties in making their own evaluation
with respect to a potential business combination between GSAH and Mirion (the "Business Combination™), and for no other purpose,

This presentation and the related oral commentary is confidential and is to be maintained in strict confidence. In addition, this presentation is intended solely for investors that are, and by proceeding to participate in this
presentation you confirm that you are, qualified institutional buyers or institutions that are accredited investors (as such terms are defined under the rules of the U.S. Securities and Exchange Commission (the “SEC™)).

No Offer or Solicitation

This presentation shall not constitute a solicitation of a proxy, consent or authorization with respect to any securities or in respect of the Business Combination. This presentation shall also not constitute an offer to sell or the
solicitation of an offer to buy any securities pursuant to the Business Combination or otherwise, nor shall there be any sale of securities in any jurisdiction in which the offer, solicitation or sale would be unlawful prior to the
registration or qualification under the securities laws of any such jurisdiction.

No Representation or Warranty

No representation or warranty, express or implied, is or will be given by GSAH, Mirion, any of their respective subsidiaries, equityholders, affiliates or any of the representatives, partners, directors, officers, employees, advisers
or agents of GSAH, Mirion or any of their respective subsidiaries, equityholders or affiliates, or any other person, as to the accuracy or completeness of the information in this presentation or any other written, oral or other
communications transmitted or otherwise made available to any party in the course of its evaluation of the Business Combination, and no responsibility or liability whatsoever is accepted by any such person for the accuracy or
sufficiency thereof or for any errors, omissions or misstatements, negligent or otherwise, relating thereto. This presentation does not purport to contain all of the information that may be required to evaluate a possible
investment decision with respect to GSAH, and does not constitute investment, tax or legal advice. The recipient also acknowledges and agrees that the information contained in this presentation is preliminary in nature and is
subject to change, and any such changes may be material, GSAH and Mirion disclaim any duty to update the information contained in this presentation. Any and all trademarks and trade names referred to in this presentation
are the property of their respective owners.

Forward-looking statements

This presentation contains “forward-looking statements” within the meaning of the U.S. Private Securities Litigation Reform Act of 1995, Forward-looking statements include, without limitation, statements regarding the
esltimated future financial performance, financial position and financial impacts of the Business Combination, the timing of the completion of the Business Combination, the implied pro forma enterprise value of the combined
company following the Business Combination, anticipated ownership percentages of the combined company’s equityholders following the potential transaction, industry developments and the business strategy, plans and
objectives of management for future operations, including as they relate to potential mergers and acquisitions and the potential Business Combination. Such statements can be identified by the fact that they do not relate strictly
to historical or current facts. When used in this presentation, words such as “pro forma,” “anticipate,” "believe,” “continue,” “could,” “estimate,” “expect,” “intend,” “may.” “might,” “plan,” “possible,” “potential,” “predict,” “project,”
“should,” “strive,” “"would™ and similar expressions may identify forward-looking statements, but the absence of these words does not mean that a statement is not forward-looking. When GSAH or Mirion discuss their strategies
or plans, including as they relate to the Business Combination, they are making projections and forward-looking statements. Such statements are based on the beliefs of, as well as assumptions made by and information
currently available to, GSAH's and Mirion's management.

These forward-looking statements involve significant risk and uncertainties that could cause the actual results to differ materially from the expected results. Most of these factors are outside GSAH's and Mirion's conftrol and are
difficult to predict. Factors that may cause such differences include, but are not limited to: (1) GSAH's ability to complete the Business Combination or, if GSAH does not complete the Business Combination, any other initial
business combination; (2) satisfaction or waiver (if applicable) of the conditions to the Business Combination, including with respect to the approval of the stockholders of GSAH; (3) the ability to maintain the listing of the
combined company's securities on the New York Stock Exchange; (4) the inability to complete the PIPE Investmeant; (5) the risk that the Business Combination disrupts current plans and operations of GSAH or Mirion as a
result of the announcement and consummation of the transaction described herein; (6) the ability to recognize the anticipated benefits of the Business Combination, which may be affected by, among other things, competition,
the ability of the combined company to grow and manage growth profitably, maintain relationships with customers and suppliers and retain its management and key employees; (7) costs related to the Business Combination;
(8) changes in applicable laws or regulations and delays in obtaining, adverse conditions contained in, or the inability to obtain necessary regulatory approvals required to complete the Business Combination; (9) the possibility
that Mirion and GSAH may be adversely affected by other economic, business, andfor competitive factors; (10) the outcome of any legal proceedings that may be instituted against GSAH, Mirion or any of their respactive
directors or officers following the announcemeant of the Business Combination; (11) the failure to realize anticipated pro forma and projected results and underlying assumptions, including with respect to estimated stockholder
redemptions and purchase price and other adjustments; (12) future global, regional or local political, market and social conditions, including due to the COVID-19 pandemic; and (13) other risks and uncertainties included in the
Risk Factors at the end of this presentation, GSAH's final prospectus relating to its initial public offering dated June 29, 2020 filed with the SEC under the heading "Risk Factors,” and other documents GSAH filed, or will file,
with the SEC, available at www.sec.qov.

You are cautioned not to place undue reliance upon any forward-looking statements. Forward-looking statements included in this presentation speak only as of the date of this presentation. Neither GSAH nor Mirion undertakes
any obligation to update its forward-looking statements to reflect evenis or circumstances after the date hereof. 2
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Industry and Mark

In this presentation, we rely on and refer to information and statistics regarding market participants in the sectors in which Mirion competes and other industry data. We obtained this information and statistics from third-party
sources, including reports by market research firms and company filings. Neither GSAH nor Mirion has independently verified the data obtained from these sources and cannot assure you of the data's accuracy or
completeness.

Use of Projections

This presentation contains projected financial information, Meither GSAH's nor Mirion's independent auditors have studied, reviewed, compiled or performed any procedures with respect to the projections for the purpose of
their inclusion in this presentation, and accordingly, neither of them expressed an opinion or provided any other form of assurance with respect thereto for the purpose of this presentation. These projections are for illustrative
purposes only and should not be relisd upon as being necessarily indicative of future results. In this presentation, certain of the above-mentioned projected information has been provided for purposes of providing comparisons
with historical data. The assumptions and estimates underlying the prospective financial information are inherently uncertain and are subject to a wide variety of significant business, economic and competitive risks and
uncertainties that could cause actual results to differ materially from those contained in the prospective financial information. Projections are inherently uncertain due to a number of factors outside of GSAH's ar Mirion's control.
Accordingly, there can be no assurance that the prospective results are indicative of future performance of GSAH, Mirion or the combined company after the Business Combination or that actual results will not differ materially
from those presented in the prospective financial information. Inclusion of the prospective financial information in this presentation should not be regarded as a representation by any person that the results contained in the
prospective financial information will be achieved.

Non-GAAP Financial Matters

This presentation includes certain non-GAAP financial measures, including Adjusted Revenue, Adjusted EBITDA, Adjusted EBITDA Less Maintenance CapEx, Return on Invested Capital and Free Cash Flow Conversion, that
are not prepared in accordance with accounting principles generally accepted in the United States ("GAAP") and that may be different from non-GAAP financial measures used by other companies and net directly comparable.
GSAH and Mirion believe that the use of these non-GAAP financial measures provides an additional tool for investors to use in evaluating ongoing operating results and trends. These non-GAAP measures with comparable
names should not be considered in isolation from, or as an alternative to, financial measures determined in accordance with GAAP. See the footnotes on the slides where these measures are discussed and the Non-GAAP
reconciliations beginning on slide 38 for a description of these non-GAAP financial measures and reconciliations of such non-GAAP financial measures to the most comparable GAAP amounts. Additionally, to the extent that
forward-looking non-GAAP financial measures are provided, they are presented on a non-GAAP basis without reconciliations of such forward-looking non-GAAP measures due to the inherent difficulty in projecting and
quantifying the various adjusting items necessary for such reconciliations that have not yet occurred, are out of GSAH's and Mirion's control or cannot be reasonably predicted.

Trademarks
This presentation contains trademarks, service marks, trade names and copyrights of GSAH, Mirion and other companies, which are the property of their respective owners,
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Thomas Logan
Founder and CEO of Mirion

Brian Schopfer

Chief Financial Officer of Mirion

Larry Kingsley
Former CEO of Pall / IDEX

Tom Knott
Chief Executive Officer of GSAH Il

*  Will remain as Chief Executive Officer
and serve on Board of Directors

+ Created Mirion in 2005

+ Former CEO of Global Dosimetry
Solutions

+ Previously served as President of BAF
Energy, CFO of E-M Solutions, and CFO
of BVP Inc

» Held senior finance leadership positions
at Chevron

» Former Chairman for the Association for
Finance Professionals

+ Former Director of Piper Aircraft
Corporation

» Holds an undergraduate degree in
Applied Economics and Marketing and
an MBA from Cornell University

Will remain as Chief Financial Officer
Joined Mirion in 2016

Previously served as the Senior VP of
Business Transformation at Mirion,
where he led the successful integration
of Canberra

Held senior finance leadership positions
at Dover Corporation, SunEdison and
John Wood Group PLC

Holds an undergraduate degree in
Finance and Marketing from the
University of Pittsburgh

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

Expected to become Executive
Chairman of Mirion

Renowned diversified industrial
executive

Served as Chairman and CEQ of Pall
Corporation and as Chairman, President
and CEO of IDEX Corporation

Held various positions at Danaher
Corporation from 1995 to 2004

Currently serves on the Boards of
IDEXX, Polaris and Rockwell Automation
and as an Advisory Director to Berkshire
Partners

Holds an undergraduate degree in
Industrial Engineering and Management
from Clarkson University and an MBA
from the College of William and Mary

Serves as CEO, CFO, Secretary and
Director of GSAH I

Head of Permanent Capital Strategies in
the Asset Management Division of
Goldman Sachs since March 2018

Led all aspects of Goldman Sachs’ co-
sponsorship of GSAH | from IPO in June
2018 to its merger with Vertiv in
February 2020

Holds an undergraduate degree in
History and a Masters in Management
from Wake Forest University
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Full Alignment of Interests is Central to Our SPAC Strategy

$200mm Anchor PIPE Investment

v

Goldman Sachs

Market leading promote structure designed to align
the interests of the Sponsor with all investors

—  Full deferral of promote shares via vesting
schedule that requires meaningful price
appreciation before promote shares are
earned

-~ $200 million anchor PIPE investment and an
additional $125 million equity backstop in
case of redemptions (Goldman Sachs intends
to syndicate up to its full portion of the PIPE
commitment to certain of its employees,
Private Wealth clients and associates of Larry
Kingsley)

Dedicated Permanent Capital Strategies
investment team with experience leading the firm's
first SPAC acquisition of Vertiv (NYSE: VRT)

Premier investment bank with a diversified
franchise and excellent reputation across
businesses and geographies

Source: Company fiings, Bloomberg
Mote: Total shareholder returm (TSR during Larmy Kingsfey's tenuwre at IDEX calculated from 01-Aug-2004 to 31-Dec-2011, when Larmy Kingsiey departed the IDEX board, TSR dudng Larry Kingsley's tenure af Pall calewlated from 03-0¢t-2011 to 31-Aug-2015, ' Goldman Sachs equity

backsfop will be exarcised if the redemplions exceed what can be covared by incremental nel leverage up fo 4.5x ? Charterhouse rollover investmant includes co-invesiors. Rollover investmant is subject to an option of Goldman Sachs to purchase up to $125mm to the exten! thal ifs 5
equity backstop is undrawn,

v

v

Renowned industrial technology executive with a
proven track record of delivering shareholder value
consistently over time

IDEX Corporation's market cap increased from
$1.6bn to $3.1bn and Pall Corporation's market
cap increased from $4.7bn to $13.6bn (92% and
188%, respectively) under his stewardship

Total shareholder returns exceeded the S&P 500
by 60% points and 130% points, during his tenures
as CEO at IDEX and Pall, respectively

TOTAL SHAREHOLDER RETURN DURING
LARRY KINGSLEY'S TENURE

22T %
192 %

132%

IDEX Pall
= Company S&P

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

v

v

)

+ Larry Kingsley + Management & Charterhouse Capital’

$5mm PIPE Investment $390mm of Equity Rollover

Founder and CEO Tom Logan and the
management team expected to roll ~$90mm of
equity

Tom Logan has a consistent record of growth
(12% revenue CAGR '05-'21E), margin expansion
(~1,000 bps '05-"21E) and shareholder returns for
OWNers across economic cycles

Charterhouse and its co-investors expected to roll
$300mm? investment

Charterhouse is a global private equity firm with
more than €5bn AUM and has invested in 150+
portfolio companies since inception with significant
experience in the Industrial, Healthcare and
Technology sectors

SELECT INVESTMENTS

Sagemcom @per _él_i_ﬂﬁ g
SLR® “armacell /DOC/ ﬁmo
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A
WELL POSITIONED

The global leader in ionizing radiation
detection and measurement technologies
History of innovation, market outgrowth and
successful M&A
Large, attractive and diverse TAM with
multiple paths to expand
« Increasing exposure to the secularly
growing medical sector
+ De-risked exposure to the ultra-long cycle
nuclear power sector
« Multiple direct adjacencies
High incremental margins and asset-lite
business model
High barriers to entry
Strong product leadership and brand equity
Diverse and durable customer relationships
Best-in-class management team with long
tenured founder CEO in Tom Logan

UPSIDE POTENTIAL

Jail

Significant Upside in Growth and Margins

+ Solid short and long-term organic growth
outlook
+ Attractive underlying market growth
+ Targeting 1-2% market outgrowth
+ Multiple short and medium-term tailwinds
+ Attractive acquisition landscape
* Successful track record and significant
pipeline
+ Supportive balance sheet and cash flow
+ Significant potential for margin expansion
+ 300-500bps of near and long-term margin
expansion driven by:
« Accretive product mix
* Pricing / Portfolio
« G&A leverage
+ Mirion Business System — demonstrated

continuous improvement — still early innings

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

34 COMPELLING RISK REWARD

f;'}

Multiple Levers to Create Value

Well-structured transaction

* Healthy pro-forma balance sheet

+ Attractive discount vs. peers
Highly predictable and recession resistant
platform

« Attractive end-market growth

» Has grown and maintained/expanded
margins through recessions and COVID

« Qver 70% of sales are mission critical and
recurring
Strong free cash flow conversion
+ Deleveraging to boost FCF conversion

* Further improvement from optimization of
working capital and tax reorganization

Strong acquisition pipeline
+ Well-honed acquisition playbook
+ Proven track record of value creating M&A

o
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Transaction Overview )

Summary of Proposed Terms of Transaction and Timing

+  GS Acquisition Holdings Corp Il (“"GSAH II") proposes to enter into a business combination with the ultimate parent company of Mirion Technologies,
Inc.

»  Following the business combination, GSAH Il will be renamed Mirion Technologies

Transaction

Structure
+ Expected to close after the receipt of shareholder approval and regulatory approvals (currently estimated to occur in the third or fourth quarter of
Cy2021)
Valuation + Transaction valued at a pro-forma enterprise value of approximately $2.56 billion (13.3x CY2022E Adj. EBITDA of $192 million)?

+ Transaction expected to be funded through a combination of $750 million cash held in trust and $900 million of PIPE proceeds. Goldman Sachs
intends to anchor the PIPE with a $200mm commitment?

+  Pro forma net leverage of ~3.0x® based on FY2021E Adj. EBITDA of $172 million
+  Company intends to secure committed debt financing in support of the transaction

Capital Structure

+ In the transaction, management shareholders are expected to roll ~$90mm of existing common equity stake and other Mirion shareholders are
expected to roll $300mm of existing equity stake, subject to an option of Goldman Sachs to purchase up to $125mm to the extent that its equity
backstop is undrawn. In aggregate, current Mirion shareholders will own ~19% of the combined business at closing

Change to + (Cash consideration of $1.3bn to previous owners
Shareholqer * Public equity holders of GSAH |l are expected to own ~37% of the combined business at closing
TR * PIPE Investors are expected to own ~44% of the combined business at closing
* Due toits fully deferred promote, at closing the Sponsors are expected to own 0% of the combined business*
+  Sponsor shares will be subject to a 1 year equity lock-up, terminated only under certain conditions®

Nete: Assumos ng redomplions by public sharshoiders in connection with the transaction. ! Reflocts entorprise vafue al listing a¢ valuation of $10.00 / share. ¥ Golgman Sachs intands to syndicate up 1o ks full porion of the PIPE commitmen! to cerfain of its employoes, Privale Weaith clionts and associates of Lavry Kingsiey. Cortain
oibar prospactive anchor investors may in the PIPE ard eanduct sk { due diigence. 7 Assuming mazimun rodempdions, nel feverage will B9 =4 5x and Goldman Sachs PIPE irvestmand will B0 $325mn. * GSAN I pvomole shares hald by the Sponsor will b defared with 1/3rd vesting & $12.008hare,
N3 wasling &l $14.00'5ham. 00 13nd veshing & ST6.00/share. and will be forfailed after five yoars i langels are nal mel. The Sponsor may vole the promole ahares whis imvesled wilh chidands Jafared untd [ha shares are vesled. Se¢ slide 52, Sponsor of GSAH I may allacate & portion of promole shares fa Lavry Mingsiey and

Campany managemeant. * On fhe sarer of one year affer the completion of initial business combination and subsequent (o the initial business combinalion, if the lnsf reported sale price of Class A common sfock equals or excoeds $T2.00 7 share (as adiusted for stock spiits, sfock dividends, reonganizations, recapitalirations and the

B for any 20 Irading Jays within any J0-trading day porad commencing of past 150 days afar our inilial business comBinalicn, o the dale folowing the complalion of our nilipl busingss combinalion o wiveh GSAN comploles 8 Fguicalion, mangar, Sock axchangs, recrganizanon o oifar Simier [Rnsaclion thal fesulls in of of

its public sharefhaldors having the Aght to exchange thalr shares of Class A common stack for cash, secunfivs or alfey propery, and in I case of the privale placemenl warants and the respective shares of Class A common stack undovying such warmals, 30 days aflor the completion of &5 initinl business combinalion. Sponsor

ockip doas nal inclode any shares syndicated from PIPE commimant. 7

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm 7/69



6/17/2021 EX-99.2

M MIRION
TECHNOLOGIES

m MIRIO N posimetry Services Division

John Smith

Body | Radiology
acct# 12345}5 wear# 123456

instadose

|. Company Overview
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Mirion — The Global Leader in lonizing Radiation Detection and i
Measurement Technologies

Driving further growth by expanding into attractive medical markets with heightened growth opportunities

Adj. Revenue Adj. EBITDA Margin Employees Customers End Market Growth Global Reach
$689mm’ ~25%" 2,500+ 50+ year customer 4-6%2
relationships

Adj. Revenue by End Market' Adj. Revenue by Geography' Adj. Revenue by Recurrence® Adj. Revenue by Customer?®
Mission-Critical Applications The Global Leader High Barriers to Entry Diverse with 50+ Year Relationships

Diversified RowW Top S
Industrial Other Asia 3% Other Replacement & Customers
17% 9% Maintenance 21%

i LSy S

China
8%
North .
Medical / America Projects
Labs 45% 6%
A44%

Europe
35% Cther
Customers

9%

Recurring
Services
19%

Muclear
39%

Note: For a reconciliation of Adjusted Revenue and Adfusted EBITDA fo the most directly comparable GAAP measures, please see pages 40 and 41 in the Non-GAAP Reconciltation section of this presentation,
! Based on FY2021E pro forma for acquisitions, ¥ Represents CY2020 to CY2026. 7 Based on FY2020 pro forma for scquisitions. * Defined as sales with a defined customer base and predictable purchasing cycle based on replacement and maintenance 85 well as annual recurming
service sales. § Pevcenlages may nol sum to 100% due to rounding. 9
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Overview of Mirion Offerings w
Nuclear Power Products & Services | Labs & Research | Civil / Defense

Nuclear Power Products & Services (39% of FY2020 Adj. Revenue)

Decommissioning &

Typical Construiction _‘ e { Decontamination

Mirion Sales

Cameras to support

: 3-5years Passive & active 40-80 years 10+ years
Lifecycle dosimetry solutions ) dismantling
In-core detectors Object
Electrical & software Detection Portals maonitors
rtal
penetration partals

Gamma waste

assemblies array systems

Surveillance &
imaging systems

detectors

Labs & Research (10% of FY2020 Adj. Revenue)

Civil / Defense (6% of FY2020 Adj. Revenue)’

Spect .
electronics & I"-___ Detector RDS_ 1_00[: "
software - shiclds [N w‘ Radiation Detection
System

Alpha/Beta
counters

Military Dosimetry

MBD-2 Military
Battlefield Dosimeter

SOR/T

Source: Midon data, Global Consulling Firm. ' Other and markets nol shown incivds DED outside of NPP, Commarcial, Industial and Environmeanlal sectors, and represent = 12% of FY 20 Ad). Revenue. 10
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Overview of Mirion Offerings (Continued) w
Nuclear Medicine & Dosimetry

Nuclear Medicine & Dosimetry (33% of FY2020 Adj. Revenue)

Radiation Therapy Hardware

Radiation Therapy Software Radiation Therapy Alignment & Phantoms

Software platform for

i i y
Arra_ys for Water_ taflk f_or centralized analysis Laserjs to align Ilnag to
machine and commissioning, patient or QA device
] . and data storage
patient QA dosimetry

<&
SN Ve

fr‘/
Phantoms? for machine /\

and patient QA ~

1
-
|-

e

Personal dosimeters osime

- R measure the total amount of
d radiation a person is exposed ;, T g ~ {;_&j‘r ik Famn
to over time, so that = - £ . I'! 10 II =l B E
. (B -] —— I
— = T ASE A .ﬂh

= exposure can be monitored st
and limited Clinics / Urgent Veterinary
Hospitals Dental Offices -
y s P Care Centers Offices
Source: Miron data, Global Consulting Fimm
! Machine/ Iinear scceleralors (inac) deliver exterral radiation fo fumor. ¥ Bhanioms are palient surrogate objecls and are also provided for nen-RT Diagnostic (DX) imaging medaliies including CT scans, Ulfrasound, Mammography, magnetic resonance imaging, and mare. 1
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Mirion’s Products M |MIRION
Comprehensive Portfolio of lonizing Radiation Detection and Measurement Technologies

Industrial Technology Segment Medical Segment
(Adj. Revenue: $465mm’ | 29% Adj. EBITDA Margin?) (Adj. Revenue: $224mm? | 31% Adj. EBITDA Margin?)

+ Radiation detection and analysis tools for power plants, labs, and research + Dosimetry solutions for monitoring the total amount of radiation medical staff
« Robust, field ready personal radiation detection (PRD) & identification (RIID) members are exposed to over time
equipment for civil and defense « Radiation Therapy Quality Assurance (RT QA) solutions for calibrating and/or
» Contamination and waste management systems for plant decommissioning verifying imaging, treatment machine, patient treatment plan, and patient treatment
Description + Nuclear power products are used for radiation detection and monitoring across ~ accuracy (hardware and software)
the full nuclear power plant lifecycle: + Radionuclide Therapy products for nuclear medicine in radiation measurement,
— New build / maintenance: core detectors, essential measurement devices shielding, product handling, medical imaging furniture and rehabilitation products

— Decontamination & decommissioning (D&D): equipment for monitoring and  « Software represents ~6% of segment sales and is growing at 25%+ annually*
control during fuel dismantling, and remote environmental monitoring

e IE '_ j ” o M O

' - . Whole Bod = ArcCHECK .
Product Portfolio Military Battlefield Corltaminattgn Radiation Monitering ~ Continuous F?:ﬂt%t:ﬁ'ung Instadose+ Instadose2
Overview Dosimeter M?niltur Systems Air Monitors Equipment
! 2 o . i =
i Electric Penetration )
iy e i R cts AccuRad PRD ‘Assemblies Shielded Isolator  SunCheck Platform  Dose Calibrators
Labs and Other Other
Research 3% 3%
End-Market 16 %
Exposure
FY 2021E Diversified .
{ :' Industrial Nuclear M;;i;:aal
25 % 57 %

MNote: Revenus and mangin are based on FY2021. Percentages may nol sum o 100% due o rounding. | Represents actual revenues through Mar-2021 and projecled revenues for Apr-2021 fo Jun-2021. 7 Excludes corporate casts. ? Represents actual revenues through Mar-2021, pro

forma adjustments through Mar-2021 assuming acquisitions were owned for entig fiscal year, and projecled revenues for Apr-2021 o Jun-2021. ¢ Represenis PF FY2021-23CAGR. 12
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Mirion is a Resilient Performer i
End Market Mix Has Diversified Over Time

Long-Term Topline and Profitability Performance Trend’

+4% 2005-2021 Organic CAGR

Period Global Financial Crisis 2015 Mini-Recession COovID-19

CAGR: +10% | +11% +7% | +7% +4% | +6%
Organic | Total se27 9651  9e89 723

$450

$256° $253 $269

$232°  $236

$123 $155 $174 $185 $205

2005 2006 2007 2008 2009 2010 2011 2012 2013 2014 2015 2016 2017 2018 PF2019 PF2020 PF2021E 2022E

.. Canberra Current Platform
Legacy Mirion Integration / (shown on a Pro Forma basis)

Evolution of Sales Mix by End Market

D T 2017 b oz g

Mirion formed through merger of Organically strengthened a leading Transformational acquisition of Leverage expertise in ionization
synQOdys, Global Dosimetry Solutions platform built upon expertise in Canberra in 2016 created technology and unique Mirion platform
and IST ionization technology unprecedented global platform with a to continue to gain share and expand
broad portfolio of offerings into medical and life sciences markets

“16%

'8%

B Nuclear B Medical B Other
Source; Management estimales. ' FY2005 - FY2018 reflects management Adfusted Revenue and EBITDA estimales exclrding impacts of FX. FY2019 - FY2022 reflects Adjusted Revenue and EBITDA eslimates excluding impacts of FX. For a reconciliafion of Adjusted Revenue fo
the most directly comparable GAAP measure, please see page 40 in the Non-GAAP Reconcilfation section of this presentation. 7 impacled by the pull-farward of one-time revenue related to the Fukushima incident. ? FY2017 represents lirs! fiscal year following Canberra acquisition 13

which difuted fofal Adl. EBITDA margin as & result lower Canberra profilability pror fo FY2017.

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

13/69



6/17/2021 EX-99.2

() MIRION

ll. Key Investment Highlights

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm 14/69



6/17/2021 EX-99.2

MIRION

TECHNOLOGIES

Key Investment Highlights m

o Large, stable and growing end markets

Leading competitive position and longstanding customer relationships

Strong, resilient business model with strong organic growth

Growth profile augmented by attractive M&A pipeline

° Multiple paths for continued outperformance
o Best-in-class management team

15
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MIRION

TECHNOLOGIES

Q Large, Stable and Growing Markets M
_

ttractive and Diverse End Markets

Market Forecasted % of -
End Market Size Growth Rate?  Sales? Key Growth Drivers
+ Increased global regulatory standards and strong emerging market growth

Em Medical ~$1.4 5-7% 33%
& °« Increased focus on healthcare personal safety

* Medical/Lab dosimetry growth supported by demographics/cancer incidence, increased
Labs ~$0.2 3-5% 1% number of healthcare professionals, penetration of radiation therapy/diagnostics and pricing

+ Medical RT QA growth driven by demographics, ROW penetration of RT QA, software

Healthcare . adoption for administrative and labor efficiencies and pricing
Subtotal =l 4-7% 44% i . : . . N
“ + Lab growth aided by stricter environmental regulation and increased D&D activity
P D\ Diversified -$0.7 3- 5% 17% + Accelerating replacement cycle for multi-year military contracts
- . = o
&l &*  Industrial + Increasing demand for multiple new products in military dosimetry and homeland security
+ Global emission targets driving increased support for nuclear
* New builds expected to overtake plant shutdowns
ﬁi Nuclear $2.0 249, 399 + Predictable and consistent replacement cycle
- . = (]
E— * Incremental growth driven by D&D activity and stricter environmental regulations
+ Technology is embedded and significant visibility into pipeline and revenue opportunity
makes for a more predictable business
Total ~$4.3 4-6% 100%

Mirion targets 100 — 200bps+ of annual market outgrowth

Sowrce: Maragemen! esfimales, Global Consulting Firm
T Market sizé represents CY2026 marke! size in § bilions. * Represents CY2020 to CY2026. ¥ Based on PF FY2021E.
Note: “‘Muclear” marke! defined as products [ senvices to 1) the insfalled bass, 2) decommissioning & decontamination and 3) mew build segmants. 16
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@ A Leading Global Position in Served Markets...

Focus is a Competitive Advantage

MIRION

TECHNOLOGIES

M

Estimated Share

Low /

M [MIRION  Twmorsr  AMETEK  @QFORTIVE o ypium  “Seirens”
End Market e ORTEC ERRE LANDAUER EERSERESE Specialists!

Medical vV v vV v
Labs vvv v v v
Defense [/ Civil v v v v v v
Nuclear Vv v v v v'v
'21E Revenue $689mm? ~§140 to $180mm ~$135 to $170mm ~$180 to $200mm ~$90 to $100mm ~§5 to $100mm
‘21E Adj. EBITDA? 24 - 26% 30 - 34% 28 -32% 22 - 26% NA 10 - 40%
Product Range Broad Mixed Mixed Narrow Narrow Narrow
Pure Play Yes No No No No Mixed
Primary Sales Channel Mixed Distribution Distribution Distribution Distribution Mixed

Mirion holds #1 share in 14 of 17 categories

Fouwrce: Maragemen! esfimales, public fings and preseniabions, IBES eslimales
Note: Minon shown as pro forma for FY2021 ending Jure 30. 1 Includes General Atormics, IBA, LAP, Baltic Scientific, Comecer. * Reflects FY2021 Adjusted Revenue. For a reconcialion of Adjusted Revenue lo the most direclly comparable GAAP measwes, please see page 40 in the
Non-GAAP Reconciliation section of this presentation. ¥ Reflects parant company margins for Thermo Fisher Scientific, Amatek/Ortec and FortivesFluked andawver.

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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MIRION

TECHNOLOGIES

e- ... with Long-Standing Customer Relationships i
J Average Tenure and Breadth of Relationships Evidence Mirion’s Leading Position

= H i i i -’ ackensac I AT e

Highly diversified customer base with the top 5 customers m 7 Cleveland Clinic .'.."E': Neeritinn fieaich MDARderson HARVARD

representing 21% of total sales in FY 2020 2 chd Pt
+ Customers span a wide array of industries and verticals = %{Eﬂﬂ..‘- MCKESSON ~(®imear~  @IISINS  Average

o ) tenure:
= Winning across all markets with key players 2 > i
g P 3 o o P 15 years
« Deep relationships with key customers spanning multiple decades =
sy  NewYork-
% % Newhore

'8 I
/Aemex Mtech. Hsrac

t\ tenure:
Holcim 10+ years

Top 5
Customers

@

- —
2 5
= 5
0w
o =
> 2
D—

FLUOR,

N

7
<

e — N\ .j'rT:
BrucePower < Exelon ﬁi_‘”%_

L
Q
; TS g 00 i
& > Average
Other = ELECTRABEL '@ n W g &:NS |t e tenure:
Customers = RosATON ~40 years
79% S T _ S
= ~ eDF westingnouse ) PSEG
\_ *¥% Praer J
Sowrce: Managerment eslimales
Note: Reflects FY2020 Adjusted Revenue. For a reconciiation of Adjusied Revenue to the most directly comparable GAAP measure, please see page 40 in the Nen-GAAP Reconciialion seclion of this preseniation, 18
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MIRION

TECHNOLOGIES

o- High Recurring Revenue Mix Resilient in Economic Downturns m
J Over 70% of Revenue Is Generated from Replacement, Maintenance or Recurring Service

Revenue Mix by Recurrence

Other Replacement & Maintenance

Medical / Labs
+ Spending is non-discretionary and resilient

+ Civil, defense and research spending is relatively
less volatile with most sales to replace aging installed

base
+ Aging populations and increasing cancer

+ Defense driven primarily by perceived threat levels incidence are tailwinds

+ |International business growing due to increased

PI’O_]ECTS government healthcare spending

+ Majority of project revenues for next 5 years
already in backlog

Nuclear

» Mission critical: safety and regulatory driven
replacement and maintenance cycle across a
large, global installed base

» Mirion uniquely positioned to benefit from
nuclear power plant new build projects given its

incumbency / market leading position
Y gp + Baseload power is stable and growing over time

Recurring Services Diversified Industrial

+ Service contracts are typically 1-5 years

+ Driven by product criticality, technical expertise and customer
proximity
+ Externalization of services is a growing trend

« Non-discretionary, mission critical replacement
products for civil, defense and other

72% of Mirion’s revenue is recurring’

MNote: Reflects FY2021 Adjusted Revenue, For a reconciliation of Adiusted Revenue 1o the most directly comparable GAAP measure, please see page 40 i the Non-GAAP Reconciialion sechion of this presentation. Percentages do nol sum to 100% due to rounding. ' Defined as sales
with a defined cusfomer base and predictable purchasing eyele as wel as annual recuming service sales,

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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MIRION

TECHNOLOGIES

)/ - Strong Organic Growth Augmented by m
W/ & Continued M&A

5-6% organic revenue growth outlook supported by leading market positions and attractive industry dynamics. Robust M&A pipeline provides additional
opportunities to expand in attractive markets and supports Mirion’s expectation of growing the Medical Division to 50%+ of revenue in 3 years

Strong Organic Growth Drivers Augmented by Established Inorganic Growth Platform

Share gains ) B Medical |l Diversified Industrial | Nuclear
through Share gains
existing, through New
Underpinned  differentiated Product 100+ Potential Targets Identified

Market Growth by Backlog positions Development

ry 18 Mid-Term Opportunities

- / ‘/ ] ‘/ ‘/ E—— T

a
TTIT]

(High Single Digit 11 Near-Term Opportunities

Organic Growth Rate) | 57% | 33% | |

Diversified 10%

Industrial 6 Active Projects

JASN v v v vv T T
&l o | ~
{High Single Digit Target Revenue Market
Organic Growth Rate)
SR NSRS S Target A £30 - $50mm Nuclear — D&D

Target B $10 - $20mm Nuclear — D&D

'”:rr / J/ J Target C $1-$10mm Medical
& $1 - 510mm

Target D Nuclear

(Mid Single Digit Target E $1 - $10mm Medical
Organic Growth Rate)

Target F <$1mm Medical
Mirion targets organic revenue growth 100 - 200bps above market 20
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MIRION

TECHNOLOGIES

o Mirion Has a Demonstrated Track Record of M&A )
J Strategic Consolidation and Outperformance on Integration

Mirion's M&A efforts have enhanced its Medical offering, improved its growth profile, and expanded its Total Addressable Market

M&A His’coryr Since 2016

B Medical Industrial Technology

Date Closed July 2016 Nov. 2018 July 2019 Aug. 2019 Nov. 2019 Apr. 2020 Sep. 2020 Dec. 2020 Dec. 2020

AN
M&A Target [EFAY PREMIUM o : ) SUN NUCLEAR
CAPINTEC, INC SELMIC AWST 0 Tl
s SO NG - | s BIODEX D&SImetrics & SUNNUCL
C';::i::'i::ly Establishes initial Complements Reinforces supply Extends medical Materially expands
measurement Eu;opjan_fcottprlnt Expands medical radiation monitors Ehs::tnl_f or kay | E;tabl;shgs at pc-s_.:tn-:;n iIN FRicISe c | mEdc;':j.l segi;n -
Strategic scale player Of asimatny product offerings  portiolio by adding Proouct Nes. €.9.,  leading dosimetry instruments, Completes SNcLovarsiss
Benefits across all end services. Allows in nuclear \ritium measuri MBD-2 device, services position imaging dosimetry services product offerings;
markets: Instadose medicine and samplin ng DIS sensors, and  in Germany and equipment, and product portfolio  significant revenue
significant c ost expansion in ca abmflesg Turku electranic Europe rehabilitation and cost synergy
9 Europe P dosimeters systems opportunities

synergies

$200 - $250 §1-%10 $10- 820 $1-510 §1-%10 $10- 520 $30 - §50 §1-%10 $90 - $110

Pre-: synergy
Multiple??

Average multiple of 12.2x

Post-synergy
Multiple®*

Proprietary
Transaction®
Long history of driving value via accretive M&A

! Reflects L TM revenue of target al time of acquisition. * Represents weighfed average multiple of Purchase Price /L TM EBITDA at fime of acquisition. ¥ Excludes non-meaningful multipies for Biodex and Dosimetrics. ¥ Includes fransaction synergies in LTM EBITDA. Excludes non-
maaningful mellipls for Dosimetrics. * A frangaction is considered propristary if mo investment bank is involved or there iz no official sale process. 21

Average multiple of 6.0x

v’ v’ v’ v v v’
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. . . MIRION
@ Opportunities: Multiple Paths to Outgrow the Market Bt
E Organic Outgrowth Drivers Inorganic Value Creation
* Improved focus on strategic pricing » Significant opportunity for bolt-on M&A
« Refocused R&D and accelerated NPI rate — High technological leverage spanning vertical markets
« Software growth and deployed sensor digitalization — Fragmented industry

o Improved mix with Medical at ~33% with plans to be >50% ~ Strong existing pipeline of potential targets

within three years
— Product extensions / adjacencies

o “Network effect” with customers as M&A expands the product
offering e Track record of execution and integration

« Multiple nuclear power plant new build upsides not yet e Supportive balance sheet post close
included in plan

Opportunities as Pure-Play Competitor Established Acquisition Process

22

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm 22/69



6/17/2021 EX-99.2

MIRION

TECHNOLOGIES

- Opportunities: Multiple Paths for Continued Margin m
W/ Expansion and High FCF

Margin Expansion Strong Free Cash Flow

¢ Portfolio: margin accretive growth in medical, dosimetry ¢ Improved balance sheet (post-close net leverage at ~3x)
services and software

¢ Growth and margin expansion
e 50-60% contribution margins

¢ Low capital expenditure needs
¢ Efficiencies in R&D and product management

o ‘ ¢ Opportunities to improve working capital efficiency
¢ Pricing and commercial excellence

e Supply chain optimization ¢ Opportunities for tax optimization

e Continued progression of Mirion operating system * Declining adjustments

500+ bps of Margin Expansion Opportunity Capital Deployment Upside

23
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o

Management Team With a Track Record of
Proven Performance

MIRION

TECHNOLOGIES

M

Long Tenured Founder & CEO has the Support of an Experienced Management Team; Larry Kingsley’'s Addition Further Bolsters Best-in-Class Team

Thomas Logan
Founder & CEO

Best-in-Class Senior Leadership Team with a
Deep Pool of Leadership Talent Throughout the Organization

Brian Schopfer
Chief Financial Officer

+ Created Mirion in 2005

+ Former CEO of Global Dosimelry
Solutions

+ Held executive level positions at BAF
Energy, E-M Solutions, and BVP Inc

+ Expertise: Executive leadership,
contract manufacturing and consumer
preducts industries

+ BS and MBA from Comell University

General Experience

Joined Mirion in 2016

Former Senior VP, Business
Transformation of Mirion, where he led
the successful integration of Canberra

Other Experience: Senier finance
leadership positions at Dover
Corporation, SunEdison, and John
Wood Group PLC

BS in Finance and Marketing from
University of Pittsburgh

Thomas Logan

Founder & Chief Executive Officer

T

CHRO and
Chiaf
Information
Officer

Chiief
Technology
Officer

Senior Vice
President,
Strategy

Vice President
and General
Counsel

Chief
Operating
Officer

Chief
Financial

Officer

«  With Mirion from very beginning of
platform creation

+ Directed all M&A transactions since
Jjoining

»  Led highly successful exit for previous
private equity owners (6.6x MOIC)

@
<
c
o

=
&
a
x

w

=

Spearheaded highly successful
Canberra Integration - largest
transaction in Company’s history
Both private and public company
financial experience

Integral in all M&A transactions since
joining

15 Years 22 Years 43 Years 20 Years 21 Years 28 Years
Experience Experience Experience Experience Experience
Division Leaders
Medical Industrial Technology
Capintec / DMD - DMD - EMEA
Sun Nuclear Biodex DsD! Amaricas® & Asia? RMSD?* 55D
27 Years 22 Years 27 Years 20 Years 40 Years 22 Years 36 Years
Experience  Experfence  Experience  Experience  Experience  Experience  Experience

! Dosirmetry Services Division. ¥ Detection & Measurement Division. * Radiation Monitoring Systems Division. ¢ Sensing Systems Divigion.

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

Tenured Board Leader

Larry Kingsley

Expected to become Executive Chairman

Expected to join Mirion as Executive
Chairman

Currently is an Advisory Director to
Berkshire Partners

Former Chairman and CEO of Pall
Corporation and CEO of IDEX

Serves on the boards of IDEXX, Rockwell
Automation and Polaris

BS in Industrial Engineering from Clarkson
University and MBA from the College of
William and Mary

During CEOQ tenure at Pall Corporation
sold the company to Danaher in 2015
Actively involved in deal arigination and
portfolio advisory for Berkshire Partners
Significant executive experience at best-in-
class consolidators

24
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Goldman
Sachs
(M MIRION -

TECHNOLOGIES

ll1l. Financial Overview ‘
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MIRION

TECHNOLOGIES

Summary Pro Forma Historical & Projected Financials i
Attractive Growth Profile | June 30 FYE

Historical & Projected Adj. Revenue ($mm) & % Growth Historical & Projected Adj. EBITDA ($mm) & % Margin
. g % CAGR
AGR _g023E: 9%
. 2023E: 5%C Mﬁ
M $188.2

$173.6

$ 205.1
178.7
$131.1 $141.8 $145.8 51724 $
2018 2019 2020 2021E 20226 2023E 2018 2019 2020 2021E 2022E 2023E

DD OO DDDDODD

Growth

CAGR
95.3 % 85.6 % 93.4% 95.7 % 24.3% 95.4 % $178.1

s1416  S1518

2018 2019 2020 2021E 2022E 2023E 2018 2019 2020 2021E 2022E 2023E
Average Cash Conversion of 95% __/ J \__/ J J J

[ e . et e, v oo N o e . e e o ] Represans puc company
costs impact on Ad). EBITDA"
Note: Assumes constant FX, Fiscal year énded June 30, 2018-2021 shown pro forma for acquisitions, For a e ation of Adjusted Revenue, Adusted EBITDA and Cash Conversion to the most directly comparable GAAP measures, please see pages 40 - 42 in the Non-GAAP

Reconciliation section of this presentation. | Represents Adj. EBITOA burden of projected public company costs of $1.2mm, 39.5mm, and $9.5mm in 2021E, 2022E, and 2023E respectivaly. * Represents Adj. EBITDA lass Maintenance CapEx divided by Adf. EBITDA

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm 26/69



6/17/2021

EX-99.2

Financial Summary - Free Cash Flow

M | MIRION

lllustrative Free Cash Flow Build ($mm)’

lllustrative CY2022E

Adjusted EBITDA $ 192
@ o capEx’ (31)
e (-) Cash Interest (20)
© () Cash Taxes (17)
o (-) Working Capital (4)
Free Cash Flow $120
% FCF Yield® 59 %

Free Cash Flow Drivers

@ Low CapEx needs

— Maintenance CapEx of ~1.5% of sales

— DSD badges for dosimetry business
e Cash interest rate is assumed to be L+300 — 350
o Optimization of current tax structure

o Working capital optimization continuing

Note: FY ends Jume 30, Mustrative inlerest rte subject o change dependng on manke! condilions, leverage level, and financing structure,  Hypothetical representalion and does nol répresent forecas!, Excludes restructunng and other transaction relfated expenses. © CapEx excludes
=$4.5mm ane-lime expense related lo Saas ransiion at Sun Nuclear, * % FCF Yield defined as free cash fiow divided by assumed squity value at closing of $2,045mm, 7

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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We Believe Valuation is Attractive I

CY2021 EV / Adj. EBITDA

3M2x 30.9 x Median: 25.1 x

Attractive valuation and significant
discount to peers

L m Immm C Halma PR Ticiaiens ..?....

aGien mex W

+ Experienced management team
with a strong track record of
execution

CY2022 EV / Adj. EBITDA

Median: 21.1 x
28.0x 286x

+ Potential for additional value
creation driven by:

* Organic and inorganic growth
« Continued margin expansion

» Focus on free cash flow

Source: Minon data frem managemen! astimates. Peers data represents IBES madian estimates as of 11-Jun-2021, Bloombeng marke! data 85 of 11-Jun-2021.
Note: Teledyne reflects FLIR acquisition. For a reconciliation of Adjusted EBITOA in this presentation to he most directly comparable GAAF measures, please see page 41 in the Non-GAAP Reconcifation seclion of this presendation. 28
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CY2018-20 Adj. Revenue CAGR! CY2020-22E Adj. Revenue CAGR?

Supported by Strong Adjusted EBITDA Growth Potential )

| B ~l
Resilient historical | R I : Median: 0.1 %
financials with strong l43% 41% 31 % [ 1109% 102% g85% 96% 919
backlog and M&A | L S0 20 N e | 62%] A AT —
oo - | I 5 - 23%
pipeline drive growth 1 ©4)% (0.9)% : |
it i @7)%
in-line with peers... i [ |
| M" $FLIR PP C Holma v mums shipen [T ’3 mox : m | sh@aen wemesouso IR M‘ E’B CHoimo PSR MEE] SFLIR
J ———
CY2018-20 Avg. Adj. EBITDA Margin' CY2020-22E Avg. Adj. EBITDA Margin®

I

Median: 25.0 % Median: 24.4 %

...leaving potential for
margin expansion in
the coming years as

7
I24.2%123 % 27.3% 267 % 25.0% 250% 206% 203 % 19.3% 19.0 %
|
I
I

business executes on :
]
]
| -

28.8% 2939 21.2% 21,0 %_206 %

:mm* IBEX CHoime $FLIR [IEEH 53 pdnn PR

CY2018-20 Adj. EBITDA CAGR' CY2020-22E Adj. EBITDA CAGR?2?

i Median: 4.1 % T Median: 11.1 %

126 %!
11.4 %] ! 116.7 %
|

operating initiatives... I M‘- v IBEX QFLIR Homa ISR % 'j't o

..leads to growth 133% 133%

131% 111% gou sou% 8.1 %

I?Q% 63% 60% 53% 41% 38% 19% 06%

competitive with
peers

I I

(2.8)% |
L m mmfm-}@ "|~ < Holma % [[=A $FLUR  mBEX | :-@ 'w IBEX vema MR 53 ©Holme $FLIR
[___— l____ REVRCHT Rty

Source; Miron data from management estimates. Peers data represents IBES median estimales as of 11-Jun-2021 except Teledyne and FLIR, wiich reflect 14-Apr-2021 (before close of FLIR acquisition),
MNote: For a reconcifation of Adiusted Revenue and Adiusted EBITDA to the mast directly comparable GAAP measures, please see pages 40 and 41 in the Non-GAAP Reconcitation section of this presentation, ' Misorn 2018-
2020 reflects aclual reswlrs. ¥ Miron 2020-2022E results are pro forma for acquisitions. * FY2022E includes projected public company cosls of $9.5mm for Miron. 29

(0.5)%

|:] Represents CAGR excluding public
company eosts fer comparability te 20207
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Organic Growth Benchmarking
Mirion Compares Favorably to Most Peers

MIRION

TECHNOLOGIES

M

Two Year Stack Organic Growth ('20A & '21E)

= FY2020A Qrganic

m FY2021E QOrganic

m2-Year Est. Stack

I
I
I
I
I
|
I
I
l
l 3.4 %
I
| [ 9% |
0,
: 3 o
|
0,
i (3.0)% el (3.0)%
(]
| (8.8)%
I
|
I
|
|
| METTLER TOLEDO KEvSICHT aigien $FLIR € Halma TeEiRploaes MSA 1/ ¢
|
fizzgfg ‘: : 29.0x 17.6x 21.0x NA’ 28.6x 19.8x 20.4x 21.3x
Core Peers

Source: Mirion data from managemen! estimates. Peers data represent IBES median estimates and Wall Stree! research. Blioomberg market data as of 11-Jun-2021. Note: Badger Meler excluded due to lacking

Technologies. For a recanciliation of Adfusted Revenue fo the most directly comparable GAAP measures, please see page 40in the Non-GAAP Reconciliation section of this presentation.

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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TECHNOLOGIES

Appendix
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Proposed Transaction Terms

MIRION

TECHNOLOGIES

M

Transaction Overview & Valuation

SPAC Cash in Trust Cash to Existing Shareholders $1,310
PIPE Capital 200 Debt Paydown?® 912
Debt Financing® 570 Estimated Transaction Costs 60
Cash on Balance Sheel* 112 Cash to Balance Sheet 50
Total $2,332 Total $2,332

Implied Pro Forma Enterprise Value ($mm) Pro Forma Ownership®#

Pro Forma Shares Qutstanding (mm)*
(x) Share Price

Equity Value at Listing

(+) Pro Forma Net Debt

Enterprise Value at Listing

GSAH Il Founders
0.0%

Existing Shareholders

CY22E Adjusted EBITDA ($192)

Net Debt / LTM Adjusted EBITDA ($172)

$10.00 19.1%
$2,040
520
PIPE Investors
$2,560 44.1%
GSAH Il Public
13.3x 36.8%
~3.0x

Note; GEAH If promole shares hold by the Sponsor will be defomed with 173 vesting af §12 00'share, 153 vesling ot $14.00/shane, and 130 vesting at §16.00%hans, and wil b forfedod after five years i targets ore not mat, The Spansor may vole the pramole shas widis umested with diidends dafered unti vasting, Soonsor
of GEAM N may adiocate a portion of promote shares to Lary Kingsioy and Company managemend. Goldman Sachs Privale Croedit Funds are o curent lender fo bidon, holding $137.6mm of the USD Tevm Loan and €122.8mm of the EUR Term Loan, which will be napaid with the proceeds from this iransaction. ' Company infends

il secure FAI0mm commatiod dobd fnancing, sssumes no rm“@l"ﬂﬂ? avd F2B00m repaid foliowing clasing, see siide 34 Assurming marimum regemptions, pro e LTM pel evarage wil be ~4 52 and Goldman Sachs PIPE imvestmen! will b §325mm.

2021, I Assumes mo by putiic sh with i
sutjeet o vesling. Assumas o axirciss of GS option Ibmldluse up o ST25mm of rolfover equily from existing chavsholders.

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

 Bazed on pre-trangaction forecasled balance sheel for peviod anding J0-
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lllustrative Transaction Timeline

M |MIRION

Timeline Event

.

June 2021

w

Q3/Q4 CYy2021

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

Transaction Agreement Executed
Obtain Debt Financing Commitments
Transaction Announced

Form S-4 Registration Statement Filed with the SEC (Expected)

Mail Final Proxy Materials to Shareholders
Record Date for Shareholder Vote

Hold Shareholder Vote

Obtain Required Regulatory Approvals
Close Transaction

Post-closing Mirion Will Report on U.S. GAAP Basis with a Jun-30 Fiscal Year End

33
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Appropriate Capital Structure at Close Provides Increased m \ AL LR
Flexibility with Opportunities for Further Improvement

lllustrative Pro Forma Capitalization’ Net Leverage Based on FY2021E Adjusted EBITDA

Actual Pro Forma
US$ in Millions (31-Dec-2020) (30-Jun-2021E)
Cash $ 107 $ 50 48x
Debt Interest Rates

Existing $90mm Revolving Credit Facility - - L+4.000%
USD First Lien Term Loan 765 - L+4.000%
EUR First Lien Term Loan" 151 - E+4250% ~3.0x
New $30mm Revolving Credit Facility - - L+3.000%
New First Lien Term Loan - 570 L +3.000%
Other Debt* 22 -
Total Debt $ 938 $ 570
LTM June 2021 Forecast Adj. EBITDA §172
Total Gross Debt / Adj. EBITDA 54 x ~3.3x
Total Net Debt / Adj. EBITDA 4.8 x ~3.0x Current Net Leverage Pro Forma Net Leverage
Summary
+ Transaction allows Mirion to optimize capital structure following 15+ years under private equity ownership saction allows for significant deleveraging that
- Assumes partial use of PIPE proceeds and SPAC cash in trust to repay outstanding debt will increase cash flow
+ Assumes re-financing or new debt in a term loan (L+3.0%)? replaces undrawn RCF for ongoing liquidity purposes v
+  Company intends to secure $830mm of committed financing which will provide first lien debt of $570mm with the $260mm balance to er balance sheet to focus o
cover in the event of redemptions v

+ The Company may choose to retain a higher amount of first lien debt and put more cash on pro forma balance sheet to support M&A
activities or other general corporate purposes. Assuming no redemptions, it expects to maintain pro forma LTM net leverage of ~3.0x

+ Lower debt service and interest expense requirements provide flexibility to deploy cash towards areas of growth

Increases flexibility for opportunistic capital
deployment

Sowrce: Company infarmation, management astimales

MNote: New First Lien Debi assumes no redomplions. in ihe event of maximum redemplions, the Company expects pro forma LTM nel levevage to be ~4.5x. Any cash nolf relained on the balance sheel will be repaid after the closing, New S80mm revolving credit facility {o be in place 34
and undrawn immedialely posi-closing. Mustralive inferest rate subject fo change depending on marke! condilions, leverage fevel, and financing structure " Based on USD / EUR FX rale of (.83 as of 31-Dec-2020. 7 Other Debt includes noles payable ($2mm), NRG Term Loan

(85mm), and Eam-Owis related to Sun Nuclear transaction ($15mm). 7 Subject to market fex and other conditions,

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm 34/69
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Management Team with Track Record of Performance i

MIRION

TECHNOLOGIES

Larry Kingsley is the Right Executive Chairman to Help Mirion Reach its Full Potential

¥ Larry Kingsley is a renowned and highly experienced executive
with successful track record of value creation

v Strong culture of mentorship among successors and other
corporate executives, including at IDEX and Berkshire Partners

¥ Has served as independent Non-Executive Board Chair of
IDEXX since November 2019 and as Advisory Director to
Berkshire Partners since May 2016

v Formerly served as Chairman of Pall Corporation from 2013 to
2015 and as Chief Executive Officer from October 2011 to
August 2015

v Former Chief Executive Officer of IDEX Corporation from 2005 to 2011 and Chief Operating
Officer from August 2004 to March 2005

¥ Additional leadership roles include Corporate Vice President and Group Executive of Danaher
Corporation

v" Has served as a Director of Polaris Industries since 2016 and Rockwell Automation since
2013

¥ Former Director of Cooper Industries from 2007 to 2012, Pall Corporation from 2011 to 2015,
and IDEX Corporation from 2005 to 2011

Berkshire Partners 'ﬂ

Rockwell ==
Automaltion COOPER

— .S
B e M

Ve P

DANAMER

POLARIS RE

Source; Company filings, Bloomberg

MNote: Tatal shareholder return (TSR) duning Larry Kingsiey's tenwe at IDEX calcwlated from 01-Aug-2004 to 31-Dec-2011, when Larry Kingsley daparted the IDEX board, Also shown is TSR for the following five years calculated from 31-Dec-2011 to 31-Dec-2016. TSR during Lamy

Kingstey's tenune af Pall calcwlaled from 03-0ct-2071 to 31-Aug-2015,

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

Unparalleled Experience Across the Industrials Space

Tenure at IDEX: 2004 to 2011

Track Record of Performance: TSR vs. S&P 500

~60 %pt outperformance during tenure

~65 %pt outperformance
during following five years 406 %

162 %

Indexed Total Return
(&1
2
+F

100%

0%
Aug-2004

Aug-2006 Sep-2008 Oct-2010 Nov-2012 Dec-2014 Dec-2016

=—|DEX Corp =——5&P 500

Tenure at Pall: 2011 to 2015

=130 %pt outperformance during tenure 227 %

%%

Apr-2014 Aug-2015

= S&P 500

Jan-2013
— Pl
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MIRION

TECHNOLOGIES

Management Team with Track Record of Performance i
Tom Logan’s Leadership Drives Mirion’s Growth

Extensive Management Experience Performance Since Founding of Mirion
Adj. Revenue ($mm)!

1 5689

¥ Thomas Logan is the founding Chairman and Chief
Executive Officer of Mirion Technologies, where he is
responsible for all aspects of the company's operations

. N 565
_ CAGR: A2°% $627
¥ Previously, Mr. Logan served as CEQ for Global
Dosimetry Solutions, where he led revenue growth of

more than 50% and doubled eamings during his tenure

$455 $450
$256 $253 $269
$205 3231 8237 $232 3236
¥ Previously served as President of BAF Energy, CFO of g123 $155 §174 $185
E-M Solutions, and CFO of BVP Inc . . . . I I I I

¥ Previously held several senior finance leadership 09 M0 M1 M2 M3 4 45 6 M7 18 '{9PF'20PF '21E
positions at Chevron PE

¥ Former Chairman for the Association for Finance

Professionals and Former Director of Piper Aircraft : R
Corporation Estimated Returns: 2005 to Present

¥ Co-inventor of direct ion storage technology used in Instadose and MBD product categories \ / \
with 5 US patents & 11 international patents (plus 3 pending) 2005-2015 2015-2021

¥ In addition, he has extensive experience within the contract manufacturing and consumer
products industries

~6.6x MOIC ~2.5x MOIC

¥ Mr. Logan holds a Bachelor of Science degree in Applied Economics and Marketing and a
Master in Business Administration from Cornell University
American’ A
" h .
MIRION GrosaL DosiMeTRY - A R——— Capital Charterhouse

WRION  Gemsbokem  Dip@p g \_ ) RN J/

Source: Management estimates, Bloombeng. ¥ FY2005 - FY201 8 reflects management Adl. Revenue and EBITDA estimales excluding impacls of FX. FY2019= FY2022 reflects Adusted Revenue and EBITDA estimale s excluding impacts of FX. For reconcifation of Adiusled Revenue
to the most directly comparable GAAP measure, please see page 40 in the Nen-GAAP Reconciialion seclion of this presenialion.
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Mirion’s History M |MIRION

FY2004-FY2016 FY2016-FY2019 FY2019-FY2021 FY2021- FY2026
Evolution to Diversified

Legacy Mirion Canberra Consolidation Industrial Technology Company Future of Mirion

« Aleading, diversified industrial technology

Mirion formed through merger < Preeminent radiation
player across end markets and geographies

of synQOdys, Global Dosimetry measurement platform;

+ Best-in-class highly diversified science and
technology company

Business Solutions and IST in 2005 Ieacri‘icn? player of scale across ' * Robust domain knowledge around ionizing '- Innovation driving further penetration into high
Profile Strong financial performance markets 1 radiation ! growth adjacencies such as brachytherapy,
throughout all economic + Canberra acquisition 's Resilient revenue and record backlog pro forma |  radiopharmaceuticals, medical linear
cycles developed global platform i growth of 68%! despite pandemic  accelerators and security screening
E « Diversifying end market exposure to high- '
idati iviti . i growth markets : . . o .
St?;rsr':el:ﬂa;nri zc:g::s = * Integration of Canberra ' ; . E- Leveraging world-leading scientific expertise to
business « Portfolio pruning focusedon | ° Integration of Sun Nuclear and pursuit of other §  grive synergies across business lines and
Management margin enhancements 1 major acquisitions, strengthening medical ! pursue high-growth end markets
Focus Expanding a broad portfolio of i division to 33% of revenue versus 9% two years | . . o
radiation measurement * Implementation of scalable | ago : A.Ct“:_e pusauft of algnifioantly wxpanced KSA
offerings in Nuclear industry Bisiness Systers Lo Driving profitability through continued cost FRess
i discipline and strategic initiatives '
Ad't‘;':f::r:‘ i $110m to $269m $269m to $440m : $440m to ~$690m? : Clear pathway to $1bn+
Total i . ;
Addressable i ~$4bn i
~$2bn ~$2bn i K i i i ' ~$25bn
Market i ~$17bn including directly adjacent markets |
At end of period E E
Source: Management estimates, Global Consuling Firm
Note: Fiscal year end June 30. ' Backlog growth shown FY2019 te FY 2020 and is pro forma for Sun Nuelear. 2 FY 2027 revenue is pro forma for Sun Nuciear. a7

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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TECHNOLOGIES

M

4-6%

Market Growth'

S4B

Core Market?

~25%

Adj. EBITDA Margin®

5-7%+

Organic Growth?

$17B

Total Addressable Market?

707+

Recurring Revenue®

10%+

Growth with Acquisitions

#1

Position in 14 of 17 Categories

~95%

Cash Conversion®

8

Acquisitions in 2019 and 2020

Source: Managemeni estimales, Global Consulting Firm

20-50 Years

Customer Relationships

~35%

ROIC’

Maote: For a reconcifiation of Adjusted Revenue, Adjusted EBITDA and other non-GAAP measures in this preseniation fo the most directly comparable GAAF measures, please see pages 40 — 42 in the Non-GAAP Reconciislion section of thiz presenfation. ' Reflects 2020 - 2026. 7
Reflects 2021 - 2023, 7 Reflects 2021 TAM. ¢ Reflects FY2021E. ° Defined a3 sales with a defined customer base and predictable purchasing cycle 85 well as annual recurring senvice sales. ® Reflects FY2022E (EBITDA - maintenance CapEx)/ FY2022E EBITDA. 7 Reflects PF Adl.
EBITDA loss deprociation, maintenance capex, and cash taxes, divided by sum of average mal working capital and average nel PPSE.

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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Non-GAAP Reconciliation ‘
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Non-GAAP Reconciliation M | MIRION
Adjusted Revenue | June 30 FYE
($ in millions) FY2018 FY2019 FY2020 FY2021 FY2022 FY2023
Revenue (GAAP, as reported) $ 4441 $ 4401 $478.1 $616.6 $715.8 $7619
(+) Deferred Revenue Purchase Accounting Adjustments 06 - 0.2 8.0 6.8 -
(+) Pro Forma Adjustments from Acquisitions 159.0 171.3 149.7 60.0 - -
(+) FX Impact 54 155 224 4.0 - -
Adjusted Revenue $ 609.1 $ 626.9 $ 650.5 $ 688.7 $722.6 $761.9
Pro Forma Adjustments from Acquisitions
Medical Acquisitions® $ 1441 $157.6 $ 1456 $ 60.0 - -
Industrial Technology Acquisitions® 14.9 13.7 4.1 - - -
Total Pro Forma Adjustments from Acquisitions $ 159.0 $171.3 $ 149.7 $ 60.0 $0.0 $ 0.0

Source: Mion l?mﬂﬂg@'rmnf

Note: Financials do nol reflect polential purchase accounling adustments thal may be required as a result of the SPAC transaction. ¥ includes NRG, Capintec. AWST, Biodex, Dosimetncs, and Sun Nuclear acquisiions. ¥ Includes Premivm Analyse and Selmic acquisilions.

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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Non-GAAP Reconciliation b ilod,
Adjusted EBITDA | June 30 FYE

($ in millions) FY2018 FY2019 FY2020 FY2021 FY2022 FY2023
Net Income (GAAP, as reported) $(103.4) $(122.0) $(119.1) $(146.9) $370 $827
Minority Interest (0.3) (0.0) 0.0 (0.0) - -
Income Taxes (36.8) (4.2) (5.5) (10.3) 13.0 291
Other (Income) / Expense 1.6 1.9 (1.0) (0.3) - -
Loss on Debt Extinguishment - 12.8 - - - -
FX (Gain) / Loss 5.3 (3.2) (0.6) 16.3 - -
Net Interest Expense’ 128.9 1435 149.2 165.5 171 15.4
Amortization of Acquired Intangibles 59.8 53.0 50.6 60.8 62.5 55.1
Depreciation 17.2 16.5 17.9 21.6 21.3 15.1
Stock Based Compensation 0.2 0.1 0.2 0.2 - -
Other Non-Operating Costs 322 12.8 215 36.3 20.9 10.3
Sun Nuclear Deferred Revenue Purchase Price Accounting - - - 8.0 6.8 -
Other Adjustments (1.8) 0.2 1.4 0.3 0.0 (2.6)
Adjusted EBITDA (Before Pro Forma Adjustment) $ 103.0 $ 111.3 $ 114.6 $ 151.5 $ 178.7 $ 205.1
Pro Forma Adjustments from Acquisitions 28.1 30.5 311 20.9 - -
Adjusted EBITDA $131.1 $ 141.8 $ 145.8 $172.4 $ 178.7 $ 205.1
Pro Forma Adjustments from Acquisitions

Medical Acquisitions? $222 $242 $26.3 $19.2 - -
Industrial Technology Acquisitions® 35 35 0.5 0.0 - -
FX Impact from Acquisitions 24 28 4.3 1.7 - -
Total Pro Forma Adjustments from Acquisitions $28.1 $ 30.5 $31.1 $ 20.9 $0.0 $0.0
Source: Mion .-rmnagw)mcnf

! Historical Net interest Expense includes sizable non-cash interest expense relaled to PIK interest payable o previeus owner. ? Includes NRG, Capinlec, AWST, Biodex, Desimelrics, and Sum Nuclear acquisitions. ? Inciudes Premium Analyse and Salmic acquisilions. 41
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Non-GAAP Reconciliation ) ‘ MIRION

Return on Invested Capital & Free Cash Flow Conversion

PF FY2021E ROIC FCF Conversion

Calculation of FY2021 Return:

($ in millions) FY2018 FY2019 FY2020 FY2021 FY2022 FY2023
PF Adj. EBITDA $1724
Less: Depreciation (24.5) Adjusted EBITDA $103.0 $1113 $1146 $151.5 $1787 $ 2051
Less: Maintenance Capex (8.1)
Less: Cash Taxes (17.0) (-} Maintenance CapEx (4.9) (4.9) (7.6) (6.5) (10.3) (9.4)
FY2021 Return $122.8

Adj. EBITDA Less
Maintenance CapEx

$981 $106.3 $107.0 $1450 $168.4 §$ 1957
Calculation of FY2021 Avg. Invested Capital:

Avg. Net Working Capital $157.0 Cash Conversion 953% 956% 934% 957% 943% 954%
Plus: Avg. Net PP&E 1031
Plus: Avg. Accumulated Depreciation 97.0

FY2021 Avg. Invested Capital $357.2

Calculation of FY2021 ROIC:

FY2021 Return $1228
Divided by: FY2021 Avg. Invested Capital 357.2
FY2021 ROIC 34.4 %
Source: Management estimales 42
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Nuclear Market Overview ‘
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Nuclear Market — Build-up of Growth o RS
Strong New Build and D&D Activity Driving Growth Despite Stable Installed Base

Mirion Adj. % of Forecasted
Revenue . Market Growth Key Growth Drivers
Revenue?
2021E Rate!
Installed + Installed base expected to be flat / slightly up with strong new build activity offsetting
@ gase ir $206 ~TT% 0-2% accelerated plant decommissioning
ngoin
Re\?enugs * Mirion expects to grow in-line with the market
+ Growth is driven by an acceleration in the retirement of aged NPPs, especially in the US,
~T0 - RO
o_) e $19 e 2 =5% UK and parts of Asia
= New build growth driven by construction in China, UK, Hungary, Finland, Turkey, Egypt
and Russia
+ Mirion targets ~500 bps of new build market outgrowth
@ New Build $42 ~16% 9-12% ~70% of Mirion’s projected new build revenue for the next 5 years is currently in firm
backlog

For the remaining 30%, Mirion has ~$450mn of revenue in active bid pipeline
~65 new NPPs are forecasted to commence construction in the next 5 years

$267 100% 2 - 4%°

Mirion targets 100bps+ of annual nuclear market outgrowth primarily driven by new build

Sowrce: Management estimales, Global Consuling Firm
! Represents CY2020 o CY2026. 7 Represents % of Midon Adj. Revenue 2021E. ? Represents blended marked growth rate waighted by the Mirion 2021E adjusted revenus. 44
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@ Flattish Installed Base - New Builds Offsetting Plant Shutdowns (® M!RION

NPP in Operations (#) Mirion NPP Revenue Drivers

Overall nuclear plant installed base is expected to be flat / slightly
up over the next 5 years

457 454 456 460
447 450 445 453 453 454
440 440 440 440 438442 436 434 , 5, 436 438 +4°

New plants commencing operation are expected to offset/ slightly
exceed plants entering D&D
Nuclear generation capacity forecasted to grow modestly over time
but to decline as a % of electricity generation by source

@

S PP O ’L"Jbt?;'b‘\ Q,Q,Q,Q,Q,
& \'\J\'\ '\'\'\'\ N7 @cc
ﬁ.q‘?fﬁ’mwm'@ '19‘5@%“'19@"" (fgrb"qu:

Electricity Generation by Source (%) Nuclear — Electricity Generation (TWh)

um Renewables ® Nuclear m Natural gas m Qil m Coal

2.8 2.8 2.8
47
9
21
22
2010 2019 2030 2040 2010 2019 2025 2030 2040
Source: Intamational Energy Agency (World Energy Outiook 2020), Global Consulting Firm, Managsment estimates 45

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm 45/69



6/17/2021 EX-99.2

€©) D&D Market Expected to Grow +3% to +8% M |"RIoN

Decommissioning and decontamination represents a growing area of opportunity for radiation monitoring products as aging and
inactive plants are decommissioned and replaced with new builds and through management of growing nuclear waste stockpile

Number of Plants in Decontamination & Decommissioning D&D Market Development ($mm)

B USA with largest amount of
79.103 $80-110

77102 75-102 expected plant shutdowns

{includes aging fleet with

unprofitable plants)

m m m B UK with largest share of

expected EU shutdowns (=15

— 60 p “ 23.26 B16-22 m 13-18 plants) as the operafing fleet
[ 4 | o ages and passes initial license
24 26-28 2 extension period
22
13.28 12-27
13-24
DpEE S

23 21 2123 [ 21-28 [ 24-26 [ 24-26 [ 25-29

75-85

-3 |

31-37

2020 2021 2022 2023 2024 2025 2026 2027 2028 2029 2030

207 2020 2026

mEurope w=USA wAsia wRussia = Other

D&D Growth is driven by an acceleration in the retirement of aged NPPs

Source: Global Consulling Fimm
MNota: includes plants shutdewn during fast 10 years. ' Low 2017 market size due o only 5 shuldownsin the las! five years. 486
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MIRION
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™

Strong New Build Activity Supported by Large Backlog

Acceleration in New Build Activity Mirion New Build Revenues

New NPPs Commencing Operations (3 Year Moving Average) |

——Plants Commencing Operations (3Y MA)

Number of NPPs
[#+]

6
4
2
0
@@@\Q@\\@\%@\%@\b‘ rﬁ)»@ qS::@q, »(\q, »{bq, 2 @@ qsgi‘ @'ﬁ’ @‘ib qg,‘b"‘ @‘ﬁ’ (19‘19

B Mirion is well positioned in all reactor types and enjoys strong long-
term relationships with all the key suppliers (e.g., Rosatom, EDF,
Westinghouse and CNNC)

B Mirion’s MOU with Rosatom positions Mirion to win in supplying
equipment for exported Russian reactors

B Mirion targets ~500 bps of new build market outgrowth

— ~70% of Mirion’s projected new build revenue for the next 5
years is currently in firm backlog

— For the remaining 30%, Mirion has ~$450mn of revenue in
active bid pipeline

— ~54 new NPPs were under construction at the end of 2020 and
65 new NPPs are expected to be built in the next 5 years. This
implies a rate of 13 new constructions per year vs. ~6 new
constructions per year during 2016-2020.

New build market outlook has high visibility

Sowrce: Management estimales, Global Consuting Firm

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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History & Outlook for Nuclear Power Plants
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TECHNOLOGIES

M

+ Carbon emissions: Initiatives to reduce carbon emissions and
contributions of fossil fuels to fight climate change

* Energy independence: National security issue for many
countries; Nuclear is not reliant on short-term supply like other
sources of baseload generation

« Diversification of fuel mix: Nuclear contributes to a stable,
diverse and secure electricity generation grid

Geopolitical
Dynamics

+ Nuclear power is the only readily available large-scale alternative
to fossil fuels for production of a continuous, reliable supply of
electricity

* Abundance of naturally occurring uranium makes nuclear power
attractive from an energy security standpoint

* Nuclear fuel supply chain is fully independent from supply chains

of other forms of energy such as oil and gas, mitigating fuel
supply risk

Grid Stability

+ Carbon emission reductions are encouraged through various
forms of government incentives and trading schemes

* Nuclear offers a compelling value proposition relative to other
sources of energy

Economics

Source: Word Nuclar Assoctalion, Global Consuling Firn, IEA
! IEA World Energy Ouliook 2018

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

Nuclear Power Drivers of Demand Electricity Generation by Fuel Source?

2000 2017 2025 2030 2035 2040
Coal — il Gas Renewables

New Nuclear Power Plants

Nuclear

| Significant growth in new plants
- coming online driven by China

15

"5 M6 "7 18 "9 20 '21 '22 '23 24 25 ‘26 ‘27
mChina ®mEurope mAmericas = Other'
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Lifecycle of a Nuclear Power Plant
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Decommissioning &

Construction
Typical 3-5 years
Mirion sales
lifecycle

Mirion products installed during construction are
essential to the safe & effective operation of
plants

Over 8+ categories of products sold include:
1. Surveillance & imaging systems

2. Electrical penetration assemblies

3. In core detectors & software

4. Detection portals

Source: Marke! parficipant interviews: Global Cansuiling Firm

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

Mirion's products are essential for safety of
personnel and materials from radiation and
ensuring the effective operation of the plant and
core

Example products used and replaced during the
operation of the plant include:

5. Surveillance & imaging systems

N

Operation Decontamination
40-80 10+ years
years

During decommissioning, Mirion products are
typically purchased by the D&D operator, and are
used throughout the D&D process

Example products and services sold during D&D
include:
9. Gamma waste assay systems.
10. Cameras to support dismantling
Electrical penetration assemblies + Measurement & expertise services
In core deteclors & software +  Health Physics Products (Dosimetry, C&C)
Detection portals * Perimeter/Environmental monitoring

+ Alpha/Beta and Gamma Spec

49
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Mirion Equipment is Integrally Involved Throughout the Entire ) ‘ A O

Nuclear Plant Life Cycle

Key Takeaways

®  Mirion's installed base in nuclear covers ~90% of

Mirion Products Sold During Each Stage in the Life of a Nuclear Power Plant

reactors worldwide and 100% of reactors in Pre-Conatruction g Tetleton
) (3-5 years)
China |
b I o>
B Once installed, Mirion enjoys significant
incumbency advantages given safety, regulatory B Penetrations Plant Operation ) e
and qualification timing concerns ®  Neutron flux detectors O (40—60 years) eutron flux detectors
- o B Radiation monitoring systems
B Visibility into installed base provides transparent ®  Radiation monitoring systems O o Bt doslih
views into replacement cycle ’ SEOME COSITSERS
®m  Radiation monitoring B Passive dosimeters
®  Significant lifetime revenue opportunity at each . inati i
plant (~§60mm - S80mm) systemns revamping Reoommissioning. Muclear Power Plant B Contamination & clearance monitors
®  Camera systems (5 years) Life Cycle B Radiochemistry lab
®  Replacement detectors m  NDA systems
®  Contamination & clearance Decommissioning B Handheld radioprotection equipment
monitars (10 years) B Camera syslems
lllustrative Revenue O rtunity for Mirion Across NPP Lifecycle (1)
pportunity phasoiibcossthelmenivic-4 { $60mm - $80mm !
Hinkley Point Cexpected ™ i i
to exceed +2x typical i prasssssas s . i revenue opportunity per :
8 construction phase i i Currentaverage | __AP1000 reactor 80 o
g ™ j fevenue opportunities | | age of existing g
E 6 . . A$35mm vs, ~$15mm) | . global reactors | 60 £
3 B ; 4
€E 4 | : 40 3 5
i i i =2
=1 H H
E 2 ; H 20 8
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Nuclear Power vs Other Sources )
Nuclear is an important part of existing energy supply

The Case for Nuclear Power Nuclear Expected to Have Low Cost of Operation vs. Other Sources

B NPPs have high capex to build but relatively low cost to operate (lowest LCOE vs 250

Fossil Fuel Nuclear Low-Carbon Technologies

dispatchable electricity sources) § S

£
B Renewables remain an inadequate substitute for baseload power § 150
2 100

W

<]

5

3k 3
0
}

— Intermittent / typically only provide electricity 30% to 50% of the time, much of 50 * * L
which is unpredictable 04 .
3 = s § g E T .3 -3 E b 3 b
=] @ = = -3 > 2 ] - O
— Cannot be used for load-management planning because not available around the © 8 '§ < % E ; 5% & £ & g E’E‘ o 2 o ‘g E £
clock g - E 57 = £z EE 23 t838FseE § o
8 g g4 g 85 83 fg §TI§353F 8
4 [a] st = uy s
B Potential for supply interruptions and sudden electricity price increases from over- = [

reliance on any one fuel source Comparison of Various Fuel Sources

— Gas (pipelines and ocean transport)

Renewables
P Combined Cycle Gas |t |
— Coal (rail, barge and ocean transport) Turbine (CCGT) Coal  Wind  Solar  Hydro I Nuclear |
B Nuclear fuel supply is fully independent from supply chains of other forms of energy Baseload v v ¥ x v : ¥
M tat + » 1
such as oil and gas, mitigating fuel supply risk Capacity v v x x v ! v
= F .Ff W P
B Nuclear power is not reliant on short-term supply like other sources of baseload Low Emissions X x . i
generation and reduces dependence on overseas imports of fossil fuels Ability to Add Additional Capacity o 4 v T
B Coal retirement driving need for replacement of baseload capacity Large-Scale Qutput v v x Vo v
Protected from Fuel Supply i -
Interruption - " " l :L___‘_/_ et
Source: [EA, Glabal Consulting Fia
! Levelized Cost of Energy. 51
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Upside from Growth in Small Modular Reactors )

New technology in small modular reactors expected to be a source of significant market growth

B Small Modular Reactors (SMRs) offer a solution to the cost overruns, construction delays and
safety concerns that have impacted traditional NPPs $10.4

-3
B Standardized designs constructed with pre-fabricated modules that are transported by truck or JOGP‘G
rail to installation site ;A’f

— Produces up to 300MW per module versus 1,000MW + for traditional reactors

B UU.S. NRC approved first design (NuScale) in
September 2020. MuScale has subsequently
received $1.4bn federal funding to begin canstruction

— Several designs under licensing review by the
MRC with plans for U.S. deployment by late
2020s

— World's first SMR began commercial operation
in Russia in May 2020

2019 2027

Wustration of Rolls Royce SMR reactor module

Value Proposition

Modular design and factory Shortened construction period Small, contained, modern
construction enables lower cost allows SMRs to be brought online designs offer increased nuclear
of installation per installed more quickly and begin safety over traditional large NPP
capacity than traditional NPPs generating returns for investors designs

Require less frequent fueling
than traditional NPPs and can be
installed in remote locations

Source: Intarmational Alamic Energy Agency, Emergen Research 52
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Large Global
Market

Attractive
Growth

Highly Profitable

Market is large, technologically fragmented and
consists of many sub-markets/niches

Market is global as medical needs are not linked to a
specific geography

Growth primarily driven by technological / medical
advancements, aging population in developed
countries, population growth, increasing standards of
care in developing countries, rising prevalence of
cancer efc.

Medical device companies typically have 20% to 30%
margins

Regulators have not contained market profitability

Medical needs are stable and not linked to economic
swings

High level of government regulation increases stability

Source: Mirion, Technavio, Uniled Nations:
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Global Population Forecast
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Growing awareness about the benefits of Radiation Therapy for cancer treatment and increased cancer patient population are the key

drivers of the radiation therapy market

Radiation therapy market is expected to be valued at $7.1 billion in Level of
2020 and is projected to grow at a 5.7% CAGR during the period of importance
2020 to 2025
xta ) ) High
+ The emerging markets, growing government and private investments O~ In U.S., 3.05M patients received
to meet the increasing demand for cancer treatment, and the @ radiation therapy in 2016, which is
improving reimbursement scenario are expected to present a wide expected to increase by ~37% reaching
range of growth oppertunities for market players 4.17M by 2040
Increased cancer patient population
Key Market Themes in Software RT QA Global number of new cancer cases is
expected to rise by about 70% over the
The market for RT QA software is growing rapidly, and is estimated at next two decades
~$50M in 2019 and ~20% CAGR '19-'24, driven by continued software
adoption and uptake in software models Technological advancements in the
+  Owerall, healthy mid-to-high single digits growth expected in core QA fleld of radiotherapy
market Constant technological advancements in
field have led to growth in the
« Software with very positive outlook; adoption increasing globally, radiotherapy market in the past years
driven by enhanced offering and clinics’ growing appetite for software and will continue to do so
solutions
Aging population
. Ha(dware expected to grow Ian{ sipgle dig_ils; some headwinds in . Total population aged 60 years or above
ruiv dm from software subsitution, while Machine QA largely ‘ reached over 362 million in 2017, and is
expected to increase to 2.1 billion by
» China expected to experience the fastest growth fueled by population, 2050, driving the incidence of various
use of radiation therapy and software growth chronic diseases, including cancer @ Low

Source: Global Consulling Firm

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm

Largest market with fragmented
market of small, more
cost-conscious private clinics
Spending driven by LINAC
replacement cycles mainly with
continued software adoption

Dominated by large hospitals
organized in socialized healthcare
Spending set by government
budgets giving more leeway to
adopt software earlier

China lagging in adoption of
software indicating growth
opportunity
Low density of LINACS per
population gives overall whitespace
for market growth

Overall low penetration of radiation
therapy and software adoption
across emerging markets

APAC
/ RoW

55
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Radiation Therapy Software Market Overview )

Double digit growth globally, with license spend growing faster than capital spend as installed base grows

2019 Global Software Market 2024 Global Software Market

Global LINAC install base Global LINAC install base LINAC base: Growing ~3% globally; flat to slight growth in
~14k LINACs ~16.5k LINACS US, EU; some geographies growing faster (e.g., China ~7%)

. ) + Software adoption: growing significantly globally
Global software adoption (% of LINACs) Global software adoption (% of LINACs)

—  Slower growth in more mature markets (US, EU)
23% (+4 p.p. vs. 2018) 36% (+5 p.p. vs. 2023)

— Higher in geographies currently lagging (e.g., China)

Annual license spend Capital purchases Annual license spend Capital purchases - Spend per LINAC: Two main sources of revenus increases

Annual license price Capital purchase price Annual license price Capital purchase price — Annual licenses for existing software installations
~57k / LINAC $55-60k / LINAC ~$12k / LINAC $85-90k / LINAC — One-time capital purchases for new software

+ Prices: increasing due to continued uptake of new software
modules, and moderate like-for-like pricing
2019 license spend 2019 capital spend 2024 license spend 2024 capital spend —  In 2019, 50-60% uptake of available modules

~$21M ~$28M ~$59M (+23% CAGR) ~$59M (+16% CAGR) —  In 2024, 70-80% uptake of available modules, and
expected new modules coming to market

+ Total software spend increasing ~20% per year
Total 2019 software market: $50M Total 2024 software market: $110-120M (+20% CAGR) +  As existing software base grows, annual license revenue
increases as a share of total revenue

Source: Global Consulling Firm 56
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Global dosimetry market expected to grow at 3-4% annually

Overview

Market Dynamics Number of Procedures Requiring Dosimetry to Remain Flat

Total addressable market for medical dosimetry services is US Procedures Europe Procedures

~$290m with US contributing ~$130m and Europe contributing .

1% o
~$120m, rest mainly Japan [m] [m] 0% .
Expected growth 3-4% driven by volume increase and average 285 300 217 212

annual price increase

Market Growth
Drivers

Penetration

Volume increase — number of healthcare workers exposed to
radiation has 1-2% CAGR through 2026, supported by the
following underlying drivers:

- ~2% CAGR in cancer cases

. . 1 1
- ~1% CAGR for non-invasive treatment procedures 2019 eten 2019 cUEk

- EW“ CAGR in overall healthcare workforce, in US and Healthcare Industry and Oncology Expected to Grow at 1-2% CAGR
urope
Price increase — standard annual price increase of ~2-3% Number of New Cancer Cases Number of Healthcare Workers

Market is already highly penetrated [m] +2% [m] A%
Enterprises largely aware of regulations and benefits of _-/—-""'_—_’4;1 __—-——"’-—‘: 8
dosimetry 18 16

SMOP customers have less need for personal dosimeters

Extensive dosimetry regulations already in place in both the US
and Europe

Customers and competitors alike do not expect future increase 2019 2026 2019 2026
in regulation around personal dosimetry

Source: Marke! parficipant intenviews, Nalional Cancar [nstifute. Market Raports, US Bureaw of Labor Slatistics, EU Census, Global Consulling Firm 57
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Nuclear Medicine Market Overview i

Nuclear medicine is a fast growing and highly attractive market with stable demand and high barriers to entry

Overview Market Drivers

MNuclear medicine involves the application of radioactive substances in the diagnosis and Expanding applications of molecular imaging (especially within the PET market) and the
treatment of diseases increased development of therapeutics radiopharmaceuticals
— Key applications include cardiology, oncology and neurology « Government regulations on the management of radiopharmaceuticals and funding for the

— Market segments include diagnosis equipment, radiopharmaceuticals and dose development of new techniques
storage and measurement « Growing cancer patient population

+ Nuclear medicine market is expected to be valued at $8.4 billion, with diagnosis equipment
accounting for $2.9bn and radiopharmaceuticals for $5.1bn

— North America accounts for ~35% of global market

Nuclear Medicine Market Forecast ($bn) Select Market Players
5 . " Dose Storage Market

SPECT Thyroid Uptake Systems Patient Dosing
SIEMENS .-,
Heolthineers n MIRION m MIRION
@ e (Capintec, Biodex) (Capintec, Biodex)
PHILIPS T -, nuvia
>/ Digirad
GMediso I st o, LEMER PAX
MiLabs
2020 ' 2025 [ic IR o TN & COMECER

Source: Global Consulling Firm 58

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm 58/69



6/17/2021 EX-99.2

Goldman
Sachs
(M MIRION -

TECHNOLOGIES

Space & Big Science Overview ‘

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm 59/69



6/17/2021

EX-99.2

Space and “Big Science” Offerings Leverage Mirion’s Unique
Cutting-Edge Technology

M

MIRION

TECHNOLOGIES

ting-Edge Space and

Technologies Result in Additional Commercial Applications Across Other End Markets

MESSENGER | 2015

CHANG'E 4

JHO | 2016
Reclangular pixel

12019

Rectangu

NEW HORIZONS | 2015

lar pixel PIPS

detector on the PEPSS!

BEPICOLOMEO | 2018
Square pivelated PIPS

Reclangular

PIPS detecior.
Mission to reveal the
origin and evolution
of Jupiter.

Pluto.

instrument. Mission 1o take
precise measurements on

ACE | 1987
Mirion’s custom-designed solutions have been mggttgmmgnm ;:Fl,assmnﬁ of Sf c;i’r::ular
. . - L 0 on the % of different . MEssion (o
used in some of the most important interstellar SEPICA nstrument. sizes on the BERM probe.  understand Mercury, least. m@Fﬂfznw
e L RV E L LR e T LR G CR T CLE T Gl ReA - g Missian to sampls low-  Europes fiest mission to explored of the terrestrial  on the far side of the
energy solar paricies. Mercury. planets, moon
the last three decades and high-energy . : .
galactic paricies. | EQUATOR 5| 1997 MARS CURIOSITY | 2012
I w— \ | Cireular PIPS detectors., | Pixel PIPS detector coupled to
\ \ | Mission designed to study / scintilators on the RAD
\ \ | Earth's magnetic environment "II instrument. Mission (o explore
| above the equator. and quantitatively assass the
. ."l surface of Mars.

+ The extreme levels of sensitivity required in space
experiments force Mirion to devise new detection
technologies and processes to support the mission,
which are then applied to other product lines

s Mirion products are often specified in research
papers and manuals, creating premier branding with
leading universities and research institutions

« Significant technology spillover from space and “big
science” in the core sensor technologies of High

Purity Germanium (HPGe) and Silicon

~ First rugged, compact, portable electrically
cooled HPGe detector came from the Mars
space mission — core technology ultimately

utilized in AEGIS product line

Extreme Silicon drift diode (SDD) devices with
very low background were needed for space
missions — core technology utilized in "X-PIPS 7-
Element SDD Array” product solution, which was
marketed to synchrotron studies driving
differentiation and share gains in that market

| DOUBLE STAR| 2004

[ Rectangular PIPS detectors, f'l
| Doubde satelite mission to

[ study the effects of the Sunll.l

[ on Earth's environment.

MERCURY M':’ON
\r‘ENUS Pean

o
SOLAR ORBITER | 2020 i I2013

J < uare segmented PIPS
EPT & HET - circular piel PIPS g:acm:?m satedlite-

detectors on the EPD probe. basad @rirmenl
Segmented PIPS detector (annular dedil::a‘ler::w the

Radiation Belts.

VAN ALLEN PROBES | 2012
Rectangular pixel PIPS detector.
Mission to explore the Van Allen

PROBA VSATELLITE] 2013

D < g
JUPITER snrunu

"ms '“"H-H URANUS

T CASSINI| 2017

MARS ODYSSEY | 2001

ray Spectrometer (1.2 kg
HPGe datector. Mission to

On board spacecraft, Gamma- Several circular, square

and rectangular PIPS
detactors on the MIMI
i it Mission to

study ek tal cor
and radiation on Mars.

segment) on the SWA nstrument. detection of COSMIC fays.
Mission to explare the inner heliosphere 15

and the effects of solar activity en i,
STEREO | 2008

SOHO | 1995 Trapezoidal segmented

PIPS detector on plastic

Several circular, square and reclangular

PIPS deteclors on the ERNE instrument. oy becion to

study the Sun and the

Segmented PIPS telescopa

detector on the EPT instrument.

Mission to survey space
radiation levels.
MMS SPACECRAFT | 2015

Rectangular pixal PIPS
detector. Investigates how the

MARS EXPRESS | 2003
Several circular, square and
rectangular PIPS deteciors
on the Aspera instrument.
Migsion 1o characterize,
photograph, and map the

Space-based observatory for viewing and
investigating the Sun from iis core,
through its atmosphens, oul 1o a distance
ten times beyond the Earth's orbit.

nature of its coronal mass
ejections (CMEs).
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Sun's and Eanh’s magnetic
fields connect and disconnect.

surface of Mars.

explore the wonders of
Saturn and its family of
ity moons.

Q

PLUTO

ULTIMA
THULE

NEW HORIZONS | 2019

Rectangular pixel FIPS
detector on the PEPSSI
instrument. Most distant
object ever explored,
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Summary Consolidated Statements of Operations &
Comprehensive Loss
Years Ended 30-Jun

(In thousands) 2020 2019 2018 2017
Revenue $478,141 $440,062 $444,087 $429,076
Cost of Revenue 281,183 251,909 275,664 292,773
Gross Profit $196,958 $188,153 $168,423 $136,303
Operating Expenses

Selling, General and Administrative $158,069 $145,431 $153,780 $162,019
Research and Development 15,869 13,998 19,344 23,414
Total Operating Expenses $173,938 $159,429 $173,124 $185,433
Income (Loss) from Operations $23,020 $28,724 $(4,701) $(49,130)
Other Expense (Income)

Interest Expense $149,234 $143,493 $128,943 $117,794
Loss on Debt Extinguishment - 12,787 - -
Foreign Currency (Gain) Loss, Net (6086) (3,195) 5,268 4,354
Other Expense (Income), Net (1,040) 1,861 1,639 (70)
Loss Before Benefit from Income Taxes $(124,568) $(126,222) $(140,551) $(171,208)
Benefit from Income Taxes $(5,526) $(4,206) $(36,812) $(11,246)
Net Loss Before Noncontrolling Interests $(119,042) $(122,016) $(103,739) $(159,962)
Income (Loss) Attributable to Noncontrolling Interests $17 $(49) $(327) $42

Net Loss Attributable To Mirion Technologies (TopCo), Ltd. Stockholders $(119,059) $(121,967) $(103,412) $(160,004)
Other Comprehensive Income (Loss), Net of Tax

Foreign Currency Translation, Net of Tax of $78, $291, $(96), and $(18) Respectively $(9,335) $(15,017) $11,995 $10,756
Unrecognized Actuarial (Loss) Gain and Prior Service Benefit, Net of Tax of ($48), $466, $393, and $(271) Respecti 3 (1,540) (90) 432
Other Comprehensive Loss, Net of Tax (9,304) (16,557) 11,905 11,188
Comprehensive Loss $(128,363) $(138,524) $(91,507) $(148,816)
Source: Audited Miron financials 62
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Balance Sheet as of 30-Jun

(In thousands, except share data)

Assels

Current Assets

Cash and Cash Equivalents 3118377 $35,804 333,076 336,342
Restricied Cash 1145 1.400 2,002 B4

Rocod . Mot of for Doubtiul Acoounts 97,280 89,126 110,476 118,144

Costs in Excess of Billings on Uncompleied Contracts 55,548 56,935 48,836 aTma
Inventorios 90,168 83,316 a2m9 79,858
Dalerred Cost of Revenue 6520 3038 2,949 3,586
Propaid Expenses and Other Currents Assols 1744 15612 16422 16,773
Total Current Assels $350,453 $301.231 §296,680 5282608
Proparty, Plant, and Equipmant. Net 375230 65,790 64,874 370555
Goodwill 522 642 511,585 S1T.077 510,758
Intarigible Assats. Not T4B.305 26T 827 320311 376,002
Rostricted Cash 525 365 e a2
Difor Assals. 7445 9935 5881 9276
Total Assets §1.244,800 $1.166 541 $1.208,702 1249802
Liabilities and Stockholders’ Deficit

Current Liabilities

Accounts Payable $38 656 $30.752 $42.113 $37.050
Daolermed Contmet Rovenue 39,557 40,753 47981 43,095
Notes Payable to Related Paies, Curent = = 10,406 10,406
Naotes Payabis to Third-Partios. Cumment 41.067 10,500 13,834 13,787
Accrued Exponses and Other Curent Liabilsos. 64,172 52,161 70,992 67,045
Total Current Liabilities §183,462 $143,208 §185.228 5171282
Hotes Payabls to Relaied Partios, Non-Current 3887 060 3885182 F783.586 3704071
Motes Poyabs to Third-Partios., Mon-Curront 50, TED 879,612 545,991 544,379
Interost Accrued on Noles Payable i Related Parties 56468 50,272 44,600 |ITe
Dolemed income Taxos and Othar Linkdites 63,558 85412 ar.est 147,788
Total Liabilities $1.960,.318 1,743 684 1,657,360 $1,606 400
Commitments and Contingencies

Stockholders’ Deficit

A Ovdinary shares, 30.01 nominal valuee, 3,000,000 shares sushorized, 1,483 735 issued and cutstanding ol June 30, 2020; June 30, 515 515 515 $15
2015; June 30, 2018; and June 30, 217

B Ordinary shares, $0.01 pominal valse, 7,000,000 shares suthosized, 5,353,970 ssued and outstonding ot June 30, 2020; Jure 30, 54 54 54 54
2019; June 30, 2018; and June 30, 2017

Additicnal Paid-in Capital 56T ram 7308 T.0a5
Accuamudated Doficit (729.661) (610,602) (488635) {385.223)
Acoumulated mmmm 4,115 13,418 20,976 18,071
Mirion Technologies [Topco), Lid, Stockhelders’ Deficit $TIT.910) HE89,77H) $[451,283) $(359.988)
HNongontrolling Intorosts s2.182 324634 S2.624 33,480
Total Stockholders” Deficit $T15,718) H587,141) S[448 B59) $(356,508)
Total Liabilities and Stockhoiders® Deficit §1, 244,800 §1,186 841 $1,208, 702 §1,249 882
Source: Audited Miron financials 63
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Summary Consolidated Statements of Cash Flows o R

Operating Activities

Het Loss Before Noncontrolling inierests $(118,042) ${122,018) $(103,738) $(158,863)
Adjustments to Reconcile Met Loss to Net Cash Provided by Operating Activities

Accrumil of in=Kind inlerest on Notos Payable to Redated Parties $107.670 §95622 $85 338 §76,702
Daprociation and Amortizabon Expense 68,400 60456 T 82,026
Share-Based Compensation Expense 228 108 3 162
Loss on Debt Exinguishemend - 12.787 - -
Amartization of Debt lssuance Costs. 2644 3.585 4 068 411
Provision for Doubtful Accounts 560 544 (847} 1,118
Invontary Dbsolasconcs Writs Dewn 1.896 48 3730 300
Change in Defemed Income Taxes {15.457) {16, 108) (48,510) 12,180
Loss on Disposal of Property, Plant and Equipment ars 1178 2648 11861
Less (Gain) on Foreign Curency Tronsactions. (1.737) 2658 2464 3008
Othar (283} (229) 75 1,160
Changes in O Assets and L

Accounts Riecohvable $3.814 $10.644 $10.787 S(17.715)
Costs in Excess of Bilings on Uncompleted Conbacts (2877) (B.145) 22.142) 15,067
Inventorios: 4,250 (7.800) (6.002) 13,283
Daoferred Cost of Revenue (3.465) [164) 120 7.55
Propaid Expenses and Other Curment Assets (1.751) 779 685 778}
Accounts Payable (2.450) (2.602) 4,356 {1.953)
Accrued Expenses and Other Cument Liobilsoes Faia (13,128) 2365 (45 B8E)
Daferred Contract Ravenus (1.720) (B.351) 4551 (3,782
Cithvor Asssts and Othr Lia bilites, Mot _(8.372) (4.733) (3,100) {4,318)
et Cash Provided by {Used in] Opsrating Actvilien 533,318 14,095 Si5 482 5{17.668)
Investing Activities

Acquisitions of Businessos, Net of Cash and Cash Equivalonts Acquired ${55.677) 3{8.091) - 224
Purchases of Proparty, Plant, and Equipmant (14.117) 2ar) 3{B.575) 7501}
Puschases of (5.773) 54,304! (2.858) g!,&h_v}
Net Cash Provided by (Used in) Investing Activities $[75.567) $(25.566) $(12.533) 511,110
Financing Activities

Bosrowings rom Notes Payakie to Thind-Parties, Net of Discount and lssiancs Costs 598,833 $596.798 - 8,000
Principal Repaymonts {13.415) (380,178) (4 a74) (5,338)
Daferved Finance Costs 1,167 (B.054) - -
Botrowing on Revelving Torm Loan 80,000 - - -
Payment on Revolving TermLoan (45.000) 113.000) - -
Payall of Revolving Termn Lean, Mot - - - -
Payment of Contingent Considerations (2,000) - - -
‘ContrisuSon fram Noncen roling Interests - 158 - -
Distribusions to Mencontroling interests (459) {58} 1306) =
Dividerds. - i) (223 o
Bomowings from Related Parties. = = = 416
Procoods from Shares - - - 576
Net Cash Provided by (Used in) Financing Activities $119,126 $18,547 ${5,403) §3 581
Efloct of Exchange Rate Changes on Cash, Cash Equivalonts, and Reskricied Cash H395) ${2.364) 3386 $(568)
Nt Incroase (Decrease) in Cash, Cash Equivalents, and Restiiclod Cash 82478 1712 (2.068) (3.545)
Cash, Cash Equivakents, and Restricted Cash at Beginning of Year 37,568 35,857 37,825 41470
Gash, Cash Equivalents, and Restricled Cash al End of Year S120.047 $37.569 $35 857 537,925
Source: Audited Miron financials

Note: For comparability, 2018 and 2017 Statements of Cash Flows adjusted for ASU 2016-18, Stafernent of Cash Flows (Topic 230); Restricted Cash adopted 1-Jul-2019. 2018 and 2017 cash flows adjusted fo include resiricted cash balances. 64
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Share Price: $ 10.00 $12.00

SPAC Public Shares 75 75 75 75 75 75 75 75
SPAC Public Warrants - - - 1 3 ] T 7
SPAC Founder Shares® - - - 6 13 19 19 19
SPAC Founder Warrants - - - ] 2 2 3 4
PIPE Shareholders 90 90 a0 90 a0 90 90 90
Previous Owners and Management Rollover Equity 39 39 39 39 39 39 39 39

Post-Money Equity Value $ 1,224 $ 1,632 $ 2,040 § 2,637 $ 3,099 $ 3,687 $ 4,187 $ 4,663

Implied Returns ($mm):

lllustrative IPO Investor 1-Year Return (%)>* (40)% (20)% 0% 21% 46 % 7% 96 % 118 %
lllustrative PIPE Investor 1-Year Return (%) (40)% (20)% 0% 20 % 40 % 60 % 80 % 100 %
SPAC Founder Gain ($) (excl. PIPE Commitment)'* $(17) $(17) $(17) $ 62 $179 $ 321 $ 376 $ 430

lllustrative Founder 1-Year Return (%) (excl. PIPE Commitment)'* (100)% (100)% (100)% 366 % 1054 % 1890 % 2210 % 2531 %
SPAC Founder Gain ($) (incl. PIPE Commitment)™® $(97) $(57) (17 $ 102 $ 259 $ 441 $ 536 $ 630

lllustrative Founder 1-Year Return (%) (incl. PIPE (:m-'nmitmr:mt]l1 B (45)% (26)% (8)% 4T % 119 % 203 % 247 % 290 %

Implied Ownership:

SPAC Public

36.8 % 36.8 % 36.8 % 358 % 354 % 348 % 352 % 351 %
SPAC Founder (excl. PIPE Commitment)* - - - 341 6.3 9.2 9.4 9.6
PIPE Shareholders 441 44.1 44.1 426 40.7 39.1 387 386
of which is SPAG Founder PIPE Commitment 9.8 9.8 9.8 9.5 9.0 8.7 86 8.6
Previous Owners and l|||an£|;;|5'.-n'nanta 191 19.1 191 18.4 176 16.9 16.8 16.7
Total 100.0 % 100.0 % 100.0 % 100.0 % 100.0 % 100.0 % 100.0 % 100.0 %
Implied Dilution from Promote and Founder Warrants 0.0 % 0.0 % 0.0 % 31% 6.3 % 9.2% 9.4 % 9.6 %

Note: For delails on fransaction o

agos T and 32 in ihis
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Qur global operations expose us to risks associated with public health crises and epidemics/pandemics, such as
COVID-18. The global spread of COVID-19 has created significant volatility, uncertainty and worldwide economic
disruption, resulting in an economic slowdown of potentially extended duration.

‘We have incurred operating losses in the past and expect lo incur operating losses in the future.
Qur financial performance may be variable.

If we are unable o develop new products or enhance existing products to meet our customers’ needs and compete
favorably in the market, we may be unable to attract or retain customers,

Wa operate in highly competitive markets and in some casas compete against larger companies with greater financial
resources.

Our customers may reduce or halt their spending on owr products and services.
Qur sales cycles in certain end markets can be leng and unpredictable,

Qur growth plans depend in part on growth through acquisitions, and these plans involve numerous risks, If we are
unable to make acquisitions, or if we are not successful in integrating the technologies, operations and personnel of
acquired businesses or fail to realize the anticipated benefits of an acquisition, cur operations may be materially and
adversely affected.

Many of our products and services involve the detection, identification, measurement or monitoring of radiation and
the failure of our products or services to perform to specification could materially and adversely affect our business,
financial condition or results of operations.

Certain of our products require the use of radioactive sources or incorporate radioactive materials, which subjects us
and our customers to regulations, related costs and delays and potential liabilities for injuries or violation of
environmental, health and safety laws.

We and many of our customers operate in a politically sensitive environment, and the public perception of nuclear
energy or radiation therapy can affect our customers and us.

Accidents involving nuclear power facilities, including but not limited to events similar to Fukushima, or terrorist acts
or other high profile events involving radioactive materials could materially and adversely affect our customers and
the markets in which we operate and increase regulatory requirements and costs that could matenally and adversely
affect our business.

We have, and we intend to continue pursuing, fixed-price contracts. Our failure to mitigate certain risks associated
with such contracts may result in reduced margins.

We may not realize all of the sales expected from our backleg of crders and contracts, and amounis included in cur
order backlog may not result in actual revenue or translate into profits.

https://www.sec.gov/Archives/edgar/data/1809987/000119312521192715/d169554dex992 .htm
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We operate as an entrepreneurial, decentralized company, which presents both benefits and certain risks, In
particular, significant growth in a deceniralized operaling model may put strain on cerain business group resources
and our corporate functions, which could materially and adversely affect our business, financial condition and results
of operations.

A failure to expand our manufacturing capacity and scale cur capabilities to manufacture new products could
canstrain our ability to grow cur business.

We rely on third-party manufacturers to produce non-core components. for certain of our praducts and services., If our
manufacturers are unable to meet aur requirements, or are subject 1o unanticipated disruptions, our business could
be harmed.

We derive a significant periion of cur revenue from internaticnal sales and our operations in foreign countries are
subject to political, economic, legal and other risks, which could materially and adversely affect us,

We rely an third-party sales representatives to assist in selling our products and services, and the failure of these
representatives to perform as expected or to secure regulatory approvals in jurisdictions whers they are required to
do so could reduce our future sales.

If our suppliers experience supply shortages and prices of commodities or components that we use in our operations
increase, our results of operations could be materially and adversely affected.

Our reliance upon sole or limited sources of supply for certain materials or components could cause production
interruptions, delays and inefficiencies.

Because we compete directly with certain of our customers and suppliers, our results of operations could be
materially and adversely affected in the short term if these customers or suppliers abruptly discontinue or significantly
modify their relationship with us,

We derive a portion of our revenue from contracts with govermnmental customers or their contractors. Such customers
are subject to increased pressures to reduce expenses. Government-funded contracts may alse contain unusual or
more onerous terms and conditions that are not common among commercial customers or risk subjecting us to
audits, investigations, sanctions and penalties.

Any reduction in the capital resources or government funding of our customers could reduce our sales and impede
our ability to generate revenue,

Many of our large contracts have penalties for late deliveries.

A failure or breach of our or cur venders’ information technology, or IT, data security infrastructure, or the security
infrastructure of our products, or the discovery or exploitation of defects or vulnerabilities in the same, may subject us
and our products to increased vulnerability to unauthorized access and cyberatiacks and could materially and
adversely impact our or our customers’ business, financial condition, reputation and operations.
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Failure to secure and protect our trade secrets or other confidential or proprietary information from disclosure or
misappropriation could materially and adversely affect our business, competitiveness and financial condition,

Qur future success is dependent on our ability to retain key personnel, including our executive officers, and attract
qualified personnel. If we lose the services of these individuals or are unable to attract new talent, our business will
be matenally and adversely affected.

If we encounter manufacturing problems, or if our manufacturing facilities do not continue to meet federal, state or
foreign manufacturing standards, we may be required to temporarily cease all or part of our manufacturing
operations, which would result in delays and lost revenue.

Our customers' localization requirements, in particular in China, India and South Korea, could materially and
adversely affect cur business.

Our operations, and the operations of our suppliers, distributers or customers, could be subject to natural and
manmade disasters and other business disruptions, which could materially and adversely affect our business and
increase our expanses.

Leqgal and Requlatory Risks

We are subject to, or may otherwise be impacted by, a variety of federal, state, local and foreign laws and regulatory
regimes. Failure to comply with such laws and regulations could subject us to, among other things, penalties and
legal expenses which could have a material and adverse effect on our business, or such laws and regulations could
otherwise impact us, directly or indirectly, in a manner that has a material and adverse effect on our business.

‘We and our customers operate in highly regulated industries that require us and them to obtain, and comply with,
federal, state, local and foreign government permits and approvals.

Changes in industry
products or services,

ds and gov regulations may increase our expenses or reduce demand for our

‘We are subject to risks related to legal claims and proceedings filed by or against us, and adverse outcomes in these
matters may materially harm our business.

The Securities and Exchange Commission (“SECT) has recently issued guidance on the accounting treatment of
warrants. Such guidance may require us to restate or revise our financial statements, make new SEC filings or file
amendments to existing filings or amend cartain provisions of our warrant agreement. The application of this
qguidance may also result in a determination that we have a material weakness in our internal control over financial
reporting.
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Legal, political and economic uncertainty surrounding the exit of the United Kingdom from the European Union, or
Brexit, and the implementation of the trade and cooperation agreement between the United Kingdom and the
Eurcpean Union could materially and adversely affect our business.

Enhanced international tariffs, including tariffs that affect our products or components within our products, other trade
barriers or global trade wars or domestic preferences could increase cur costs and materially and adversely affect our
business operations and financial condition.

We must comply with the U.S. Foreign Corrupt Practices Act, or FCPA, and analogous non-U.S. anti-bribery statutes
including the UK Anti-Bribery Act. Our of our sales representatives’ failure to comply with such laws could subject us
to, among cther things, penalties and legal expenses that could harm our reputation and materially and adversely
affect our business, financial condition and results of operations.

Legal compliance with impart and export controls, as well as with sanctions, in the United States and other countries,
is complex, and compliance restrictions and expenses could materially and adversely impact our revenue and supply
chain,

Any failure of our products offerings could subject us to substantial liability, including product liability claims and
indemnification claims, for which we may not have adequale insurance coverage or could damage our reputation or
the reputation of one or more of our brands.

Any actual or perceived failure to comply with evolving data privacy and data security laws and regulations in the
jurisdictions where we operate, both inside and outside of the United States, could lead to government enforcement
actions (which could include civil or criminal penalties), private litigation or adverse publicity and could materially and
adversely affect our business.

Qur ability to compete successfully and achieve future growth will depend on our ability to obtain, maintain, protect.
defend and enforce our intellectual property and to operate without infringing. misappropriating or otherwise violating
the intellectual property of others.

We may need to defend ourselves against third-party claims that we are infringing, priating or oth
violating others’ intellectual property rights, which could divert management's altention, cause us to incur significant
costs and prevent us from selling or using the technology to which such rights relate.

Qur use of “open source” software could negatively affect our ability to sell our products and subject us o possible
litigation.

Our abligations to indemnify our customers for the infringemeant, misappropriation or othar violation by our products of
the intellectual property rights of others could require us to pay substantial damages and impose other costs and
fees.

We could incur substantial costs as a result of violations of, or liabilitles under, envirenmental laws.

We do not control our suppliers, customers or business partners, and facts or circumstances that may occur as a
result of their actions or emissions could harm our reputation and sales.
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Some of our workforce is represanted by labor unions in the United States and by works councils and trade unions in
the EU, and are covered by collective bargaining agreements in connection with such representations. Labor group
representation may lead to wark stoppages that could materially and adversely affect our business, including as a
result of a failure to renegotiate a collective bargaining agreement.

The elimination or any modification of the Price-Anderson Act's indemnification authority could have adverse
consequences for our business.

Certain of our products and software are subject to ongoing regulatory oversight by the Food and Drug
Adrinistration, of FDA, o equivalent regulatory agencies in international markets and if we are not able to ablain or
maintain the necessary regulatory approvals we may not be able to continue to market and sell such products which
may materially and adversely affect our business.

Modifications, upgrades and future products related to our products may require new FDA clearances or premarket
approvals and similar licensing or approvals in international markets, Such modifications, or any defects in design,
manufacture or labeling may require us 1o recall or cease marketing the affected products or software until approvals
or clearances are oblained.

'We are subject to federal, stale. local and internaticnal laws and regulations related to healthcare, the violation of
which could result in substantial penalties and harm our business in the medical end market.

Healthcare refarm legislation could materially and adversely affect demand for our products, our revenue and our
financial condition.

If third-party payors do not provide sufficient coverage and reimbursement to healthcare providers or if there is a
reduction in the number of patients with health insurance, demand for our products and our revenue could be
materially and adversely affected.

Some of our products depend on our ability to source data from third parties who could take steps to block our
access to such data. Such blocking could limit the effectiveness of these products, increase our expenses of
materially and adversely impact cur business.

Regulations related to “conflict minerals™ may force us to incur additional expenses, may result in damage to our
business reputation and miay materially and adversely impact our ability to conduct our business.
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If we cannot generate sufficient operating cash flow and obtain external financing, we may be unable to make all of
our planned capital expenditures and other expenses.

Our indebtedness could impair our financial condition and harm cur ability to operate our business.

Despite our levels of indebledness, we have the ability to incur more indebtedness. Incurring additional debt could
further intensify the risks described above.

Restrictive covenants in our 2019 Credit Agreement and any future debt agreements, could restrict our operating
flexibility.

Unfaverable currency exchange rate fluctuations could materially and adversely affect our financial results.

Changes in our effective tax rate or adverse outcomes resulting from examination of cur income tax returns could
malerially and adversely affect our results,

Risks Related to Ownership of Qur Common Stock Following the Business Combination and Operating as a Public
Company

The price of our commaon stock and warrants may be valatile and subject to wide fluctuations.
We have and will continue to incur increased costs as a result of becoming a reporing company.

Cwur internal contrel over financial reperiing has not been assessed for compliance with the standards required by
Section 404 of the Sarbanes-Oxley Act, and failure to achieve and maintain effective internal control over financial
reporting in accordance with Section 404 of the Sarbanes-Oxley Act could materially and adversely affect us.

Future resales of our common stock after the consummation of the Business Combination may cause the market
price of our securities to drop significantly, even if our business is doing well.

Warrants will become exercisable for our common stock, which would increase the number of shares eligible for
future resale in the public market and result in dilution to our stockholders,

If securities or industry analysts do not publish research or reports about our business, if they adversely change their
recommendations regarding our stock or if our results of operations do not meet their expectations, our stock price
and trading volume could decline.

We may be subject to securities litigation, which is expensive and could divert management attention.
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Risks Related to Our Liquidity and Capital ur Cont'd,

+  Upon consummation of the Business Combination, our parent company will be a holding company, its principal asset
will be its cwnership interest in Mirion Technologies (Topca), Lid, and it will accordingly be dependent upon
distributions from Mirion Technologies (Topeo), Ltd to pay dividends, if any, taxes and other expenses.

+  Some provisions of our organizational and governing documents may deter third parties from acquiring us and
diminish the value of our commeon stock.

+  We may be subject to certain ownership and voting power laws and regulations which may limit the ability of
stockholders to acquire our commion stock, Our organizational and governing documents may include provisions to
comply with such laws and regulations.

+  Qur organizational and governing documents include forum selection clauses, which could discourage claims or limit
stockholders” ability to make a claim against us, our directors, officers, other employees or stockholders.

+  We do not anticipate paying any cash dividends for the foreseeable future.

+  Qur parent company will qualify as an “emerging growth company” within the meaning of the Securities Act, and if it
takes advantage of certain exemplions from disclosure requirements available to emerging growth companies, it
could make our securities less attractive to investors and may make it more difficult to compare our performance to
the performance of other public companies.
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