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Disclaimer

This Presentation has been prepared by Artis an Acquisition Corp. ("SPAC") and Prenetics Group Limited (the “Company™) in connection with a petential business combination invelving SPAC and the Cempany (the “Transaetion”) and is preliminary in nature and solely for
information purposes and mustnet be relied upon for any other purpose,

This Pres entation does not constitute (i) an offer or invitation forthe sale o purchase of the s ecurities, assets or business ibed herein or a i ofthe Gormpany or SPAC with res pectto any of the foregoing of (i) a soliitation of a proxy, consent or authorization
with respect to any securities of in respect of the Transaction, and this Presentation shall not form the basis of any contract, commitment o investment d ecision and does not constitute either adviee or a . Any offer to sell securities
will be mad e only pursuantte a definitivesubscription agreement and will be made in reliance on an exemption from regl under the ities Actof 1933 (the “Securities Act’)for offers and sales of securities that do ot Imweapuhllcoﬂenns

This Presentation does net purpert to centain all information thatmay be required o relevant to an evaluation of the Transaction, and you will be ible for any investigations and analysis that you deem appropriate and forseeking independent advice as

tothe legal, tax, accounting, financial, credit and other related advice with respect to the Transaction,

SPAC and the Company resetve the right to amend of replace this Presentation at any time but none of SPAC and the Company, their respective subsidiaries, affilistes, legal advisors, financial advisors or agents shall have any obligation to update of supplement any
content s et forthin this P of othenwise provide any to you in ction with the 1 - o epinions change or any provided in this become inaccurate,

This Presentation contains certain forward-looking statements within the meaning of Section 274 of the Securities Act and Section 21E of the Securities Exchange Act of 1934, and also contains certain financial forecasts and projections. All statements other than
statements of histerical fact contained in this Presentation, including statements as to future results of operations and financial pesition, planned products and services, business strategy and plans, objectives of for future op ions of the Company, market
size and growth opportunities, competitive position and technological and market trends, are forward-looking statements. Some of these forward-looking statements can be identified by the use of forward-looking words, including “anticipate,” “expect,” “suggests,”
“plan,” “belleve,” “intend,” “estimates,” “targets,” “projects,” “should,” “could,” “would,” “may,” “will,” “forecast™ or other similar expressions. All fonward-looking statements are based upon curent estimates and forecasts and reflect the views, assumptions,
expectations, and opinions of SPAC and the Company as of the date of this Presentation, and are therefore subject to a number of factors, fisks and uncertainties, some of which are not currently known to us. Some of these factors include, but are not limited to: the
success of the new product or service offerings of the Company and its subsidiaries (the “Group™), the Group’s ability to attract new and retain existing customers, competitive pressures in the industry in which the Group operates, the Group's abilityto achieve profitability
despite a history of losses, the Group's ability to implement its growth strategies and manage its growth, the Group’s ability to meet consumer expectations, the Group’s ability to produce accurate ferecasts of its operating and financial results, the Greup’s intemal controls,
fluctuations in foreign cumency exchange rates, the Group's ability to raise additional capital, media coverage of the Group, changes in the regulatory envirenments of the countries in which the Group operates, general economic conditions in the countries in which the

Group operates, the Group's ability to attract and retain senior g and skilled empl , the suceess of the Group's strategic alliances and acquisitions, changes in the Group’s relationship with its cunrent customers, suppliers and serdice providers, disruptions
to information technology systems and networks, the Group’s ability to protect its brand and reputation, the Group's ability to protect its intellectual property, potential and future litigation that the Group may be invelved in, taxes or other liabilities that may be incurred or
required ] to, orin with, the of the Transaction. The foregoing list of factors is not exhaustive. We undertake no obligation to publidy update or review any forward-looking statement, whether as a result of new information, future
developments or othenvise, except as required by law.

In light of these factors, risks and inties, any esti i forecasts, views or opinions set forth in this Presentation should be regarded as indicative, preliminary and for illustrative purposes only and should not be relied upon as being
necessarily indicative of future results, You should carefully consluertne rlsls and uncertainties described in the “Risk Factors™ section of this Presentation and the “Risk Facters™ section of the proxy statement/prospectus on Form F-4 relating to the Transaction, which is
expected to be filed with the U.S, and geC ("SEC"), and other documents filed from time to time with SEC. These filings identify and address other important risks and uncertainties that could cause actual events and results to differ materially
from those ined in the forward i SPAC and the Company assume ne obligation and do not intend to update or revise these forward- ooking statements, whether as a result of new information, future events or otherwise.

Moreower, the Company operates in a very competitive and rapidly changing envirenment, and new risks may emerge from time to time. It is not possible to predict all risks, or assess the impact of all factors on the Company’s business or the extent to which any factor, or

combination of factors, may cause the Company’s actual results, p ot financial to different from the expectations of future results, performance or financial condition. In addition, the analyses of SPAC and the Company contained herein
are not, and da not purport to be, appraisals of the securities, assets or business of the Company, SPAC or any other entity, There may be additional risks that neither SPAC nor the Company presently know or that SPAC and the Company curently believe are imm aterial
that coultl also cause actual results to differ from those in the f d-looking These ft d-looking should not be relied upon as representing the Company’s and SPAC's assessment as of any date subsequent to the date of this
P lingly, undue reli not be placed upon the forward- ooking statements.

Prenetics
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Disclaimer (Cont’d)

This F ion alse contains i i i and other statistical data derived from third party sources (including Frost & Sullivan), Such information involves a number of assumptions and limitations and due to the nature of the technigues and methodologies
used in market research, and Frost & Sullivan cannot guarantee the sccuracy of such information. You are cautioned not to give undue weight on such estimates, Neither SPAC nor the Company has independently verified such third party infermation, and makes no
representation, express or implied, as to the accuracy,
about other industry participants

p ;i ; ility ot ility of such third party i ion. SPAC and the Company may h pp suchi ion where ¥, taking into account publicty available information

The 2019 and 2020 hlstoncal financial data included in this Presentation has been derived from Prenetics Limited's 2018 and 2020 financial statements prepared in with Financial Reporting as issued by the International Accounting
Standards Beard ("IFRS”) and aresubject to updates based on an ongoing external audit in accordance with the Public Company Accounting Oversight Board standards. Inaddition, the Company’s quarterly financial data incuded in this Presentation is based onfinancial
data derived from the Company's managem ent accounts that have not been reviewed or audited and are subject to further review and up dates.

This Presentation containg financial forecasts for the Company with respect to certain financial results for the Company’s fiscal years 2021 through 2025 for illustrative purpeses. Neither SPAC’s nor the Company’s independent auditors have audited, studied, reviewed,
compiled or performed any procedures with respect to the projections for the purpese of their inclusion in this Presentation, and accordingly, they did not express an opinion er pmnde anr other forrn of assurance with respect thereto for the purpose of this Presentation,

These projecti are fol d-looking and should not be relied upon as being naces:anly indicative of future results. In this Presentation, cestain of the ab proj ion has been provided for purposes of providing comparisons with
historical data. The i and esti g the prespective financial i are i uncertain and are subject to a wide variety of signifi business, and petitive risks and inties that could cause actual results to differ
from those ined in the prospective financial information. While such and projections are necessarily speculative, SPAC and the Company believe that the prep of prosp finaneial fon involves gly higher levels of

the further outthe proj extends from the date of preparation. Accordingly, there canbeno that the prospective results are of the future p of the Company or that actual results will not differ materially from these presented in

the prospective financial information. Inclusion of the prosp finaneial In this ion should notbe regarded as a representation by any person thatthe resuits inthe prosp financial will be achieved. All subsequent witten
and oral forward-looking statements conceming the Company and SPAC, the Transaction or other matters and attributable to the Company and SPAC or any person acting on their behalf are expressly qualified in their entirety by the cautionary statements above.

Non-FRS Financisl Measures

This also Includes to non-IFRS financial measures, such as the Company’s Adjusted EBITDA for 2019 and 2020. Such non-IFRS sl:ould be only s supp to, and not as superior to, financial measures prepared in
accordance with IFRS. SPAC and the Company believe these non-IFRS measures of financial results provide useful g and investors regarding certain financial and business trends relalng to the Company's financial condition and results of
operations. SPAC and the Company believe that the use of these non-IFR S financial measures provides an additional tool for investors to use in evaluating ongoing operating results and trends inand in paring the Company’s financial with aother similar
companies, many of which present similar non-IFR S financial to investors. does not consider these non-IFRS measures in isolation or as an ive to finandal in with IFRS. These non-IFRS financial measures
are subject to inherent limitations as they reflect the exercise of judgments by management about which expense and incom e are excluded or included in determining these non-IFRS financial measures.

Additienally, to the extent that fonvard-looking non-IFRS finanial measures are provided, they are presented en a non-FRS basis without reconclliations due to the inherent dificulty In forecasting and quantitying certain amounts that are necessary for such
reconciliations.

Prenetics
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Disclaimer (Cont’'d)

Additional Infomnation

If the Transaction is pursued, SPAC will be required to file a preliminary and definitive proxy . whichmay inelude a registration statement, and other relevant documents with the SEC. You are urged to read the proxy statement,/prospectus and any other relevant
documents filedwith the SEC when they become available because, among other things, they will contain updates to the financial, industry and other information herein as well as importantinfermation about SPAC, the Company and the Transaction,

Shareholders will be able to obtain a free copy of the proxy statement (when filed), as well a5 other filings containing inform ation about SPAC, the Company and the Transaction, without charge, at the SEC's website located at winw.sec. fov.

SPAC and the Company, and their respective directors and executive officers may be deemed to be participants in the solicitation of proxies from SPAC's in fon with the T ion. A list of the names of such directors and executive officers and
information regarding their interests in the fion will be ined in the proxy when available, You may obtain free copies of the proxy statement as ibed inthe p g The definitive proxy will iled to asofa
record date to be established forveting on the Trans action when it becomes available.

This Pl may contain service marks, trade names and copyrights of ather companies, which are the property of their respective owners. Selely for some of the senvice marks, trade names and copyrights referred to in this
Prasentation may be listed without the TM, SM © or ® symbols, but such references are not intended to indicate, in any way, that SPAC or the Company will not assert, to the fullest extent under applicable |aw, their rights or the right of the applicable licenser to these
trademarks, senvicemarks, trade names and copyrights.

Neither SPAC, the Company, nor any of their respective directors, officers, employees, affiliates, advisors, representatives o agents, make any representation orwarranty of any Kind, express of implied, a5 to the value thatmay be realized in connection with the Transaction,
the legal, regulatory, tax, financial, accounting or ather effects of the Transaction or the accuracy or comp of the i in this P ion, and none of them shall have any liability based on or arising from, inwhole or In part, any information
contained in, or omitted from, this Presentation of for any other written or oral communication transmitted to any person or entity in the course of its evaluation of the Transaction, and they expressly disclaim any responsibility or liability for direct, indirect, Incidental,
exemplary, compensatory, punitive, special or consequential damages, costs, expenses, legal fees or losses (including lost income or profits and apportunity costs) in connection with the us e of the information herein.

By accepting this Presentation, the recipient will be deemed to have acknowledge and agreed to the foregoing.

Prenetics

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

4/75



9/15/21, 6:25 PM https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

Presenters

Ben Cheng Danny Yeung Stephen Lo, CPA, CFA
Chief Executive Officer CEOQ & Co-Founder Chief Financial Officer
ARTISAN Sh- -
phrmir o £ Prenetics Prenetics
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Adrian Cheng Led Team Backed by Inspirational Independent Directors
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Prenetics is a Clear Fit for Artisan Acquisition Corp.

Target Criteria - ° Disrupting & decentralizing global healthcare with large global

i 1
Clearly Met by Prenetics opportunity of over US$1.3tm
. o Strong R&D and product innovation capabilities backed by
Focus on disruptive lifestyle : . . . .
i experienced in-house team, strategic collaboration with Oxford
technologies in healthcare, ] i i S e
consumer, technology University and vibrant scientific ecosystem
b4 Strong fund tals with 1
et emimtalnr Prenetics First-mover advantage in target geographies with robust
significant value creation I ™ fo Rl : : e
opportunities nvestment Thesls for product pipeline and high growth potential; well positioned
ARTISAN to replicate U.S. success stories in its target geographies
ACQUISITION CORT

Well-positioned to deliver value
and synergies in the group's
global cultural ecosystem Inspirational founder backed by strong leadership team of tech,

biotech, healthcare and consumer veterans

Growth upsides through tapping
global consumers’ unmet

demands & burgeoning markets o Strong financial profile and highly attractive expected valuation relative
to peers

Prenetics

reprosents global market sizes and target addressable markets, except for colorectal cancer screening which does not include mainland China.
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Significant Synergies
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Significant Synergies - Prenetics and Adrian Cheng’s Ecosystem

Healthcare channel and
USEr access

Broad network of
locations covering
healthcare, retail,
hospitality and other
sectors

Extensive customer, user,
and fan base across
platforms

Direct corporate use
cases across eco-system

Senvices
Healthcare 10+ 15 WekLo
& Wellness P LU
el ibd  DE,
EC Foalihcare K‘Eh ikl T c/_\
Uy oK

HE  TICKETIRG.
TR

Tiarh Squier

FREEC/DUTY

Adrian Cheng's
14M Members

& Aviation

g T T
g

Mezesttmanza
Ll b fnd b et T

—G— Culture &
GOSHAWK Socilal Innovation
K11 ART

FOUNBATION

TR0 LD TN

GULTHRE
TOMORROW
LUB-EA

*!E‘.‘.“.":C.!."’S'_".‘f‘.é:.‘?

withoutborders
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Decentralizing Healthcare

and
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PRENETICS Prevention

Decentralizing Healthcare ; Consumer genetic testing and
@ early colorectal cancer screening
R Global Opportunity: US$117 Billion+

9/15/21, 6:25 PM

24.9%*

2025E
Revenue

$640mm

Diagnostics

Personalized Care

QOO

Personalized nutrition,
7.3%* 67.8%" testing and medical genetic testing

Covid-19 testing, POCT / At-home diagnostic
hair & sexual health products

Global oppertunity: US. $3 76 Billion+ Global opportunity: USM Billion+?

() EdstingProducts  {  Future Products

Source: Frost & Sullivan. =)
Meabes: Global opportunity as of 2030, 1, Represents global target addressable market for cany colorectal cancer screening (except for maindand Chinal and global market size for consumer genetic testing Pre'l |et1cs,
2. Represents global target addressable market for halr loss and erectile dysfunction and global market size for personalized nutrition. 2. Represents global market size for medical device. 4. Represents each

business segment revenue a5 % of total revenue expected in 2025,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 10/75
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]

[ #1
Diagnostics / DNA
testing company in
HK and UK*

" 700+

Total
Employees

aetime Fumirsiaing.

o CRESEE
Alibaba ey PINGAN

* by

Jpis parimars

PRDENTIAL
s
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Prenetics' Competitive Moat
- ————

'8 Labs'

[ ]
6 Airports in - ] Wh . . i
! ; ole exome sequencing with proprietary 31mm
HK & UK, and S | Clrele  gatapoint algorithm
2 main labs 'E" !
I
g |
L | The only NMPA approved non-invasive colorectal
5: | comoua  CANCET screening test
5M+ ' . .
! Covid-19 PCR test enabled by in-house developed,

i Do cloud-based, automated end-to-end solution with
Total tests I capability to perform up to 40K tests daily?
processed?

Q . Covid-19 rapid PCR quality testing developed by the
T University of Oxford
[75] i
a OX-LAMP
=
g
& $ 2 0 5 M 5 /& Patent pending at-home rapid infectious disease testing
2021E . circlo On-going development on at-home blood based testing
Revenue | SnapShot  for routine health check
i
L]

Notes: 1. By testing velume and TrustPilot Review. 2. Include CirclaDNA and Covid-19
tests; as of August 31,2021,
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Strategic R&D Collaboration with Oxford University

OSCAR - Oxford Suzhou Centre

for Advanced Research

Prenetics Molecular Dlagnestics
Research Center at Oxford University

AR Oxford University
«lv 3-Year Research Grant

= Hey research directly with
the only overseas research
centre by Oxford

= Combined research with Oxford University enables
Prenetics to have its own research centre at Oxford
Univarsity

#

Initial focus will be on

a) HealthPod general
develapment

b} HealthPod for Clinicians
development

s Prenetics R&D team already works closely with
Oxford team of Professors, with collaboration further
enabling us to commercialize novel inventions

+ Prenstics' ROFR to acquire technology / IP

Hey research directly with Oxford and the

team of professors from Mar 2021

Initial focus:

Improving sensitivity and time to results

of Covid-19 reagent

b} Development of enzymes to lower cost

¢) Assay development (e.g. Infectious
disease, 5TD)

8 % penetics
S

SRR RNERTR ( M ) Presctc SO TSERHAR SRR
OSCAR-PREMETICE ITC FOR ADVANC -0 U OLECULAR DIAGHOSTICS
LALMNCH CE0 Y

LR R

31 June, 2021
Suzhou, China

Close Collaboration with Prenetics In-house R&D Teams

Vi Dame Caroline Wilson (British ambassador to China)
at O5CAR opening - June 2021

Dr. Lawrence Tzang, Ph.D. Dr. Senthil Sundaram, M.D.
Co-founder & Chief Science Officer Chief Clinical Officer
; Bioinformatician
" Scientific & Laboratory tam mﬂ &
v Dr. Miks Ma, Ph.D. Sofiices Dr. Peter Wong, DPhil
Head of Clinical R&D HOLOGIC Chief Technology Officer
Clinical R&D team P Engineering & Development
team
Frank Ong, MD @ Evey i
. Chiaf Medical Officer |"L|m||"|a'
Circle Snapshot R&D & Setup

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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World-class Leadership Team of Tech, Biotech, and Healthcare Pioneers

Management Team
Danny‘faung Stephen Lo, CPA, CFA Lawrence Tzang, PhD Mike Ma, PhD Frank Ong, MD
CEO & Co-Founder Chief Financial Officer Chief Scientific Officer & CEO - EMEA Head of Clinical R&D Chief Medical Officer
Co-Found : i
GROUPON sxe venTuRes citi By it DNARE CiTi ENACT s HOLOGIC F et illurmina
Key Scientific Advisers

Prof. Zhanfeng Cul Prof. Wel Huang Dr. Monique Andersson Prof. Michael Yang
Danald Palleck Prafessor of Assaciate Prafessor i Medical Advisor, Director of Microbialogy, Chair Professar of Biomedical
Chemical Engineering, Dept. of Engineering Science, Oxford University Hospitals, Sclences, Vice-President (R&D)
University of Oxtord University of Oxtord NHS Foundatlon Trusts City University of Hong Kong

a Dfand
P = S

Prenetics
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Prenetics

Prenetics Current
Product Portfolio
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Prevention Ceeiiine

In Asia and UK More data than

consumer the competitors
genomics

CircleDNA tests

delivered since July
2019 launch &

Glabal Market
Sizel

CircleDNA el B ——

2020A-2025E
Projected

The World’s Most Comprehensive k.. e Revenue CAGR
Consumer DNA Test g’ g’

Source: Frost & Sullivan, Netes: 1 Global market size for DTC melecular testing services based on projection for 2030; Covid-19 testing service market is not
included while influence of Covid-19 has been considered in the market sizing
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CircleDNA — An All-New Industry Standard in Genetic Testing

~

e High false negative rate: Will miss
>90% mutations associated with
cancer and disease

e Pre-defined and specific SNP
Readings

¢ Limited Data, can only resolve
single letter “typos”

e Static, will need to test again as
science evolves

i3
- Source: Company Website, Company Filings.

DNA Data Points
31 million
~600k
Genotyping Whole Exome
Sequencing
23andMe Circle
125 500+
Reports Reports

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

Our Next Generation -
Whole Exome Technology

-

e Read protein-coding genes

o Clinical-grade consumer testing

e 50-100x more data over
genotyping

# One test, a Lifetime of Value

o |dentify >90% mutations
associated with cancer and
disease

Prenetics

16/75



9/15/21, 6:25 PM

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

Family
Planning &
Disease

37 5 repons

Diet,
Wellness,
Lifestyle

69 repons

Traits

70 repors

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

CircleDNA - the Forefront of Health Diagnostics & Disease Prevention Covering
Screening, Wellness, Proactive and Preventive Measures

500+ Reports Discovered Across 20 Categories A Snapshot of CircleDNA Tests

.

36 Roports
Cancer Risk

6 Rzpodts
Dementia &
Erain Health

15 Reports
Diet

T Repuris
Well-Baing
""" Origins

15 Regiorts
Ancestry

4 Reports
Gender Tralts

Early Detection «-4@ @

Family Planning

157 Repers
Carrier Screening

20 Repans
Mutriticn

& Repaorts
Pollution

Sensitlvity

18 Repans
Sports & Fitness

5 Aeparts
Behavioral Traits

-4 @ Precision Medicine ---@ @

103 Reports

Drug Responsa

« Diet & Lifestyle  wcoisiisiicnrsisnisersinssioisnnionas

B Reqiosts

Stress & Sleep

14 Reports

Talents & Performance

9 Reparts

Success Trails

Traits

12 Rraperis

Physical Traits

Health & Disease -

GE Reports
Disease Risk

8 Reports
Commmon
Health Risk

2 Reports
Music & Dance

B Ruporls
Parsonality Traits

v
i

[H‘B'EEE'E:
| |

Prenetics
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CircleDNA Product Offering

14 Categories = 125 Reporis 1 Category = 163 Reports
Diet, Nutrition, Fithess, Strass,
Ancestry, Skin, and More denetic diseases

30 Mins Phone Consultation 30 Mins Phone Consultation

Retail
Price

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2.htm

Carrier Screening of recessive

4 Categories = 115 Reports

Cancer, Common Health Risks,

Disease Risks, Dementia &
Brain Health

30 Mins Phone Consultation

Premium

« 20 Categories - 500+ Reports
= Vital + Family Planning +
Health Bundle + Drug Response

30 Mins Phone Consultation {2x)

Prenetics
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CircleDNA Marketing Strategy
[ SocialMedia

Van Ness Wu = Br =
Actor & singer - B o, -

16M+

sagial media followers

G.E.M.

Asia's Taylor Swift

50M+

social madia followers

Gigi Leung
Actor, singer & mother

20M+

social media followers

Prenetics

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 19/75
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CircleDNA — Extraordinary Growth with Significant Runway

Forecasted Growth Trajectory after Launch!

arket cap of |

M.
$3.507

(# of Cumulative Tests Sold, "000) -~
23andMe
10,000 ¢ ~i19M s
. Market Size*
1000 1 o gandMe to k 4 years to sell 100k tests ‘ US$88 bn
e M el i Rating on Trust Pllot®
750 which Prenetics achieved in less than 2 years C ' rC| € e e APAC / EMEA
Len 623k (by 2 s i / EM
- /' ot (by mﬁﬂ 25 zaave  Circle Concurmiar DNA Tact
250 el 232.%"' A 18,50 4.6/5.0
- -t . - - ™ B
T+H0 T+l T2 T3 T+d ' T+id
Market Size*
CircleDNA Revenue
{US% millions)
CAGR: 34% . US$5.1 bn
42 52 US Consumer DNA Test
_ eeessss SN N
20204 2021E 2022E 2023E 2024E 2025E )
g Source; Frost & Sullivan, Trust Pilot Review. i
Motes: 1. Blue dotted line denctes management forecast; grey dotted line s extrapolation of 23andMe. 2. Market data as of August 31, 2021, 3. As of July 12, 2021, PrerIEtlcs

4, Market siza for DTC melecular testing services based on projection for 2030; Covid-19 testing service market is not included while influence of Covid-1% has been considerad in the market sizing.

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Diagnostics

s

Covid-19 Molecular
Test Performed

{ 8Labs
6 Airports in HK &
UK, and 2 main
labs

$32bn+ '
GlchaiMarkst
Sizet

/ $51mm Y /' 77% \ |/ BlueChip %

2020A Covid-19
Testing Revenue

Prenetics laboratory inside
Hong Kong International Airport

Clientele of
Governments &
Corporates

2020A-2022E
Revenue CAGR

Project Screen
Covid-19 Testing

Source: Frost & Suliivan,
Motes: 1 Based on projection for 2024; represents glebal market size; only consists of tests performed in independent clinical [aberatories,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Prenetics Response To Covid-19
Key Highlights

HK Government English Premier League
= =2M tests serviced for HK government as of 1Q 2021 *  Provides testing service up to 3,000 players and club
v Community Testing stafts for English Premier League on a regular basis
¥ Hospital Authority
v Department of Health
¥ Food and Environmental Hygiene Department

(FEHD)

Extensive Partnerships Across Sectors

Prenetics: @) Virgin Atiantic

*  Prenetics has become Virgin Atlantic's preferred at-
home tasting provider. with customers able to order a
complete end-to-end travel testing bundie, tailored to
their destination

= Travel izozze revenue sasm)

Virgin Atlantic, Carnival Cruise Line,

Cruise line operation of an entertainment company,
Hong Kong International Airport, Heathrow Airport,
London Luton Airport, London Stansted Airport,

Manchester Airport, Gatwick Airport

Alrport Testing to Intemational & Local Alrports

*  Airport testing in Hong Kong and the United Kingdom,
including HKIAL, Heathrow, Manchester,
Luton, and Gatwick alrports

+  Converted smoking lounge te an |S0-15189 laboratory
ot the HKIAL. Prenetics is the only Covid-19 testing
provider with operating lab in HKIA2

- Entertainment & Sports ozze revenve s1smy

English Premier League. Professional Darts Corporation,
England and Wales Cricket Board,
British Academy Film Awards,
Sky TV, Global Media & Entertainment Company
American Film & TV Studio

Ve

p21
- Note: 1. Hong Kong Intemational Airport,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

Prenetics
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Significant Upside as Travel “Resumes”

Covid-19 Testing Revenue Breakdown (uss millions)
# of Tests ('000) 5,688

$173

$32bn+

Global Market Size?

$51
98%
2%

2020A1 2021E
H Travel B Others2
Source: Frost & Sullivan, Notes: 1. 2020 financials based on management accounts - excludas airline & cruises revenue in EMEA as braakdown is not available. 2. Include Prenetics "
entertainment & sporis, community testing & screening, corporate B2B testing, etc, 3. Based on projection for 2021; represents global market size; only consists of tests performed in

independent clinlcal laboratorles.

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Major COVID-19 Testing Technologies Comparison

! 1
: Nucleic Acld ! Nuclelc Acld Antigen Test
1 Amplification (RT-LAMP) ) Amplification Test (RT-PCR) {Proteins)
1
i ;
L !
1 Reaction time: 1 Reaction time: Reaction time:
Bised ‘ o 15 - 20min : 0 4 - 6 Hours o 15 - 30min
: I
L I
1 : i 3 Symptomatic: 90% or above
Accuracy ; o Higher: 96% : o Highest: 99% 0 Asymptomatic: 27%
i I
. !
Mot ] No Need Laboratory H Need Laboratory No Need Laboratory
iy & Lab Requirod : o No Lab Technicians : 0 Lab Technicians o No Lab Technicians
i I
i 1
Avallability ! o Yes : o Yes o Yes
; :
1 1
1 1 5 +
1 - ymptomatic
Use-Case : o Symptomatic & Asymptomatic : o Symptomatic & Asymptomatic 0 (7 days of Infection)
' |
i 1
L I
Through-put & Scalabllity ! o Highly Scalable | 0 Not scalable o Highly Scalable
1
L .!I
n Source: Frost & Suliivan, PGR-QHﬂIUTmhﬂ PrE'HEtlcs i
from Oxford

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 24/75
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Game Changing POC / At-Home PCR-Quality Testing Technology from Oxford University

Scalable

Mo lak or specialist equipment

Rapid

15 - 20 mins (positive will be faster)

ﬂ Approvals / Recognitions

v MHRAZ in UK

Throat or nasal swabs
v CEIVDZin EU

Speed that PCR can never achieve and scale

* US FDA in process; Expected by
202104 / 202201

Accurate
w Inside Oxford Lab Developing
96% Sensitivit
Low Cost ensitivity 30-minute Coronavirus Test
99.9% Specificity
Enabling frequent
testing
Point-of-Care Technology
Application of advanced thermo-technology that
enables POC application and self-administration
Notes: 1. Medicines and Healtheare products Regulatory Agency. 2, Approved CE Marketing on In-Vitro Diagnostic medical devices. Prenet]_cs

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Circle HealthPod

Rapid Detection System
For Covid-19

Soeurce: Company Website. Please view Circle HealthPod Product video here: hitps://circleped.co,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 26/75
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Diagnostics

Detects Covid-19 with
PCR-Quality Technology

ORD

Future Assays:
* [nfluenza / Flu
« STDs

HeaalthPod

Circle HealthPod

A Lab. In Your Pocket

/ 96%/ \
[99.9%2

Sensitivity /
Specificity

/ 20min $8 48bn +\

Global Market
Sizel

Time to
result

Marked
Expect to receive

US FDA EUA by
Q12022

4 Mobile &

_Scalable | f Palnless

Pain-free
nasal swab

Mo lab or specialist
equipment

Launched in Hong Kong
To launch in EU, Southeast Asia and the US

Source: Frost & Sullivan, Notes: 1. Represents global market size for medical device based on the projection for 2030, 2. According to trials done at University of Oxford when compared te PCR.

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Successful Commercialization Case Study: Cue Health

preduction of COVID-19 test: HHS
% REUTERS

I The Cue Health Monitoring System

I Cue Health awarded $481 million to scale up

performance and accuracy, utilizing molecular diagnostic technology - f & =

*  Cue Health's COVID-19 cartridge test is authorized by the US FDA for home use with no prescription in Mar
2021. The company filed for a US |PO on September 1, 2021

+  The Cue Health Monitoring System is a fast, compact, highly portable testing platform with high : ! 1"—2; e

|

;I;E—llnumhupla pragram in flve
states using rapid Covid test deployed
crpc by NBA

" Over $2bn $481mm
Contract
Granted from
US Gov't

/ $202mm

1H 2021

Valuation®
Revenue

Go-to-Market Strategy: Key Partners & Target Clients

Public Sector Enterprise Healthcare Provider Direct-to-Consumer
US Department of Defense Henry Schein Mayo Clinic E-commerce
Government Agencies Fortune 500 Companies Hospitals / Private Clinics In-store
Source: Company Fillngs, Cue Health Company Website, Bloomberg, Reuters, CNBC. : "
n Notes: 1 Per Bloomberg, as of December 2020, PrerIEtlcs‘

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 28/75
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Hospitals & Clinics Hotels & Apartments

* At-home testing * |In-patient and out- patient on-site screening * For hotel gduests as a complimentary item for their

o stay or as a paid in-room service

* On the go testing (with portable charger) Regular testing for healthcare workers & family

* Must-have for every homes to for a peace of mind

el

Schools NGO Community Screen Sports & Entertainment

* Rapid testing for schools ® Easy and simple test for NGO's * Rapid athome testing for attendees
® Regular testing for students and teachers * Regular testing for community members * Regular testing for players and staffs
.
B Prenetics

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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lllustrative Representation of Diagnostic-testing Supply Chain

Level of vertical integration varies based on QEM, technology, and platform

Subtler supply chain Analyzer production Test/kit production Sample processing Sample collection

R

I
| High-throughput

@

Assay Reagents analyzers Labs Testing sites
consumables i
=]
® Sl
R e 7._—7.\ |
(o) (TN
Analyzer components ek | _.-;V'],I\Jl ]
I N Rt ol
i — Rapid-result Foint-of-care systems Providers 1
1 cartridges I
1
Manufacturing equipment/integration ] 1
1 Point-of-care analyzers ]
I (|7 i 1
| ] &l I
I
Cartrid " Home-use Home,/ personal 1
S coinfohel: 1 Circle HealthPod cartridges 1
o Tolabs, testing sites, in-home test
kits, providers, and others
Eollectionzoraumebley Degree of supply-chain constraint (e.g, capacity limitations, small number of suppliers) .
n Less constrained f:_“ . More constrained PrerIEtlcs‘

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Circle HealthPod B2B Stations

Circle

Multiple Circle HealthPod
HealthPods Dashboard

a Floyd Stanton

Partners

App

= Prenetics

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2.htm
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Circle HealthPod Marketing Strategy - Partnering with International Actor
Donnie Yen on Extensive ATL Marketing Campaigns

.
Motes: Initlal marketing campaign focusing only for Hong Kong market. P t
renetics

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 32/75
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Prenetics

Imminent
Product Launches

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 33/75
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Prevention
Cost
g M, 96%  efetne

Sensitivity - Comparing to
Highly Accurate Colonoscopy
i
i
‘Sunel Sample Cellaction Kit - ColeClear
b Sioot based DNA test for
Easy Cobormotwl Cancar Sevenaing

ece S"mﬁf"' $101bn-|-

e O s
ColoClear ey
The Only Non-Invasive Colon S

Cancer Screening Test

Approved by NMPA Launching in Q1 2022E

Source: Frost & Suliivan,
Motes: 1, Global target addressable market fer colorectal cancer sereening based on projection for 2030, except for mainland Ching; target papulation is the age group of 40-74 years obd,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 34/75
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Significant Whitespace in Asia Markets Presents Attractive Growth Opportunities

Colorectal Cancer Screening Market in US (2019) Colorectal Cancer Screening Market in HK & SEA (2019)
16.5% 5.7%
\ Tested . Tested
";fey addressable market a‘m: Key addressable market for
93.0M ENAGT 128.2M p :
Addressable |8 |~ SCIENCES Addressable renetics
Population e e Population
83.5% 94.3%
Unscreened Unscreened

Revenue of ColoGuard for Exact Sciences! (US$ mm) Projected Revenue of ColoClear for Prenetics (US$ mm)
Velume 104 244 572 934 1,680 Velume 60 ) 160 300 _Gdo

('000) (000) ol

o . )
cAGR: 1437 810 CAGR: 144 98
454 50

= - .
39
e C — R
2015A 2016A 2017A 2018A 2019A 2022E 2023E 2024E 2025E

ﬂ Source: Frost & Sullivan, Prenetics i

Motes: 1 Before Exact Science’s acquisition of Genomic Health in November 2019, ColoGuard is the only major revenue source for Exact Sciences, 2. Market data as of August 34, 2021

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Strategic Technology Transfer from New Horizon to Launch ColoClear

- N'l . (Listed on HKEX with market cap
Preneticss @ [I) BEERE «weommnam

Technology

Exclusive rights granted to : Completed technolagy
sell & process ColoClear in 3 transfer from New Horizon;

Under a profit sharing

agreement, Prenetics and 5 years of initial term

frsssrtesssssEnan®
serssssEEE R R
YT T Iy
amtasssrEEREEEE L
cemsrasrassannnnn®

Hong Kong and Macau; New Horizon will equally renewable for another § certified by New Horlzon to
expandable to Taiwan and share gross profits® from years by mutual consent perform ColoClear
Southeast Asia? sales of ColoClear . testing at Its lab K

Establishment of Strategic Partnership with New Horlzon Health to Commercialize ColoClear

.
H Source: Company Filings, Motes: USD/HKD FX rate of 7.78, 1. Market data as of August 31, 2021 2. Including Singapere, Malaysia, Indonesia, Vietnam, Philippines and Thailand PrerIEtlcs

3, Gross profit = Gross Revenue - COGS for products sobd - COGS for lab testing services - Sales & Marketing Expenses (including sales incentives and logistics costs)

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 36/75
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ColoClear - Industry Leading Performance

FIT-DNA has higher sensitivity when comparing with other non-invasive Colon Cancer screening tests.

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

Nord Sensitivity Detection Sample size Dieta
i Specificity T P A
CRC AA imitations needed restrictions
40% 12% 98% Intermittent bleeding S P Yes
{Hemoccult 11} movements
AT (Faecal o U, 2 : - : .
immunochemical Test) T0% 22% a5% Intermittent bleeding Single sample No
EXACT FIT-DNA CRCand AA continuously
SCIENCES (0010 Guard) 92% 65% 92% prphita iy Single sampla Mo
Prenetics FIT-DNA
CRC and AA continuously
96% 64% 87% Single sample No
(™ o [(coloclur) el o
Diagnostic Sensitivity Specificity e
Invasive Test CRC AA Closest CRC sensitivity to
actual colonoscopy standards
Colonoscopy >96% 95% 90%

Sensitivity=True positive / (True positive + False negative ) *100%;

Specificity=True negative / (True negative + False negative ! *100%.

H Source: Company filings, Colorectal cancer developmant and advances in scraening. Clin Interv Aging. 2016 July 19; $67-976

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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37/75



9/15/21, 6:25 PM https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

Prenetics

New Launches
Beyond 2022

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 38/75
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Diagnostics

{ Digital Health

50+ \ / Painless \

Wide Range of
Tests for
Everyone

Track your Health

Blood collection Progress

at home

4 Successful % / $6

Model $6bn+
Comparable to
Everlywell,

Letsgetchecked

Global Market
Sizet

Circle SnapShot
Your annual health check at home Launching in Q1 2022E

Source: Frost & Suliivan,
Motes: 1, Global market size for at-home health testing based on projection for 2030; does not Include home testing kits which do not require lab tests; Covid=-19 at-home test has not been considered,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Successful Commercialization Case Study: Everlywell

I Innovative at-home Health Testing I :
" $2.9bn

+  Everlywell's portfolio of 30+ at-home tests offer simple sample collection and physician-reviewed results and insights sent to
your device in 5 to 7 business days

+ InMarch 2021, Everlywell announced its acquisition of PWNHealth and Home Access Health Corp. in a cash and stock deal. The
combined companies, re-branded as Everly Health, expects to support more than 20 million people annually in the US

Valuationt

Popular Everlywell Tests

Food Sensitivity Metabolism Indoor & Outdoor Allergy Sexually Transmitted Disease
Measure body's immune Measure free Test for 40 commeon Screens for T common $200 %
systems’' 1gC antibody testosterone, cortisol and indoor and outdoor sexually transmitted mm
reactivity to 96 foods TSH levels allergens infections
i ) = 2020
Revenuel

P ' ._.ﬂ..,..: - . ,.- & T P:' —— -
. > > B

- - -
Source: Everlywell Company Website, Bloomberg. : "
ﬂ Notes: 1 Per Bloomberg news article, as of March 2021 PrerIEtlcs

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Diagnostics

Medical

et et iy

Circle Medical
Genetic Testing for Physicians

Source: Frost & Suliivan,

Motes: 1, Global market size for clinical molecular test service based on projection for 2030; Covid-19 testing sernvice market is not incleded while influence of Covid-19 has been considered in the market sizing,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

i
S

Wide range of
tests for everyone

Comparable to
Invitae, Natera

/' Next Generation
Sequencing

Advanced
Technology

{ $59bn+

Global Market
Sizet

Launching in Q1 2023E
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Significant Growth Potential in Asia / Europe Markets Present Attractive Growth Opportunities

Medical Molecular Testing Market in US (g_s_ﬁ_gn] Medical Molecular Testing Market in HK / SEA / Europe (US$ bn)

p

US market size for Target market size for

ey 2.3x .
i ¥ I Red INVITAE v ) Prenetics’
9.2 = (Market cap of $6.4bn?) 10.6
46 4.6
2016A Today Taday 2025E
(2024E) (2021E)
Revenue for Invitae (US$ mm) Projected Revenue of Circle Medical for Prenetics® (US$ mm)
Volume? 150 292 469 Velume 100 150 225
("'000) {'000)

cAGR: T9% CAGR: 4T7%
217
148 56
_“___l L_a_l

2017A 2018A 2019A 2023E 2024E 2025E
s Frost & P t 1
a1 ource: Frost & Sullivan. "
. Netes: 1. Billable volume for 2018 - 2019. Accessionad volume for 2017, 2. Market data as of August 31, 2021, 3. While its gecgraphic scope is not limited to certain rene lcs

regions, it s expected to predominanily generate revenue in Hong Kong, SE Asia and Europe during ihe projection periad.
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Personalized Care

— . Recurring
4 N Data-based
| 63% Revenue
Personalized of CircleDNA Subscription
solution based on customers want p

model

. data analytics o § Circle Onel r 4 § g

Cross Selling $376bn+

..................................................................

Leverage existing
Addressable
CircleDNA customer market?
base

Circle One / F1x / Fem S G
Testing into personalized care Launching in 2022E-2023E

Source: Frost & Sullivan.
Motes: 1 Based on CircleDNA customer survey conducted in Feb 2020. 2. Represents global target addressable markel for hair loss and erectile dysfunction and global market size for persenalized nutrition based on
projection for 2030,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Successful Commercialization Case Study: Roman

Roman - Digital Health Clinic for Men

Roman provides personalized solutions to men for the treatment of erectile dysfunction, hair loss,
premature ejaculation, etc.
Roman’s daily vitamins and supplements are available in 4,600+ Walmart stores across the United States

$5bn $876mm
L!feume
. Fundraising?

Valuationt

Key Parthers

Bloomberg

Online Pharmacy Ro Is Said to Raise
Funds at S5 Billion Value

Online pharmacy and health technology company Ro

has raised 5500 million in new funding, its chief
executive officer told Bloomberg News.

FORTUNE

Telehealth startup Ro partners with
Pfizer to give its ED business a boost

Sports & Entertalnments Pharmaceuticals Retallers
MLE Pfizer Walmart
Greenstone

n Source: Roman Company ‘Website, Bloomberg, PR Newswire, Fortune.
Notes: 1. Per Bloomberg, as of March 2021. Represents the post-monay valuation of Ro, the cperator of Roman.
2, Per Blosmberg, as of March 2021, Represents the lifetime fundraising of Ra, the oparator of Roman.

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

Healthcare

Ribbon Health
Quest Diagnostics

Prenetics
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Prenetics

Our Way Forward
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Product Pipeline Built on a Robust Existing Foundation

2021 2022 2023
Existing Foundation O sssnsn@esassnsssnsassassssnsnssssanesasnanassssnnansasd

k

) ) \ Circle Snapshot
Medical Community 192022
Recognition H Product Extension
Diagnﬁstlcs f At Home Health Tests ﬁ
Covid-19 Circle Medical
Testing e--.-.-.u
Covid-19 - -+ STD, Influenza .
Physician Medical Genetic Testing
Detailing
E Product Extension ﬁ
Prevention CircleDNA ColoClear
2z
\ Customer & Data Sets /
Extend Consumer Journey /
Lifetime Value ("LTV") SR
Personalized CircleF1x/Fem
Care -, B
Personalized nutrition, hair & sexual health products
ﬂ | LabTests Required (same lab supporting multiple tests) f:; Future Pipelines Post 1Q 2022 Prenetics
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Prenetics Delivering Favorable Metrics vs. US Peers 5 Years Ago

: g EXACT
Prenetics SCIENCES
USS millions ZO21E 2022 2023F 2024E 20256 2016A 20174 20184 20134
Revenuel Multiple ( Substantial revenue with Single
Pf%"‘ robust product pipeline Product?:
Fiosl ,.=_—--—-""'_ i CancarSersaning
640
i 429
205 =272 30 266 I
- - [ .
Operating Profit(Loss): 13+ 18

(38) (286) . . - .

(169) """ (157)
Efficient cost structure ]

Enterprise
Value

(218}

0208

'3
Gl INVITAE

20164 Z01TA 2018a 20184 20204

~= = 148 217 280
P emm

= Il .
(100) (121) (123)
(244)

{652)

% natera
ZO16M 20174 20188 20184 20204
Dual
Product?;
NPT & Carrier
Sereaning

a4
30 3391
30

247 211 25
—r -
N I . -.

(115} (131)

(96) (134 )
(216}

L c. 14x c. 26x c. 18x

n Motes: USD/HKD FX rate of 7.78. 1. 2021-2025 financials based on management forecast. Exact Sclences, Invitae and Natera historical financlals sourced from company filings.

2, Indicates primary preduct fecus, 3. Please refer to Transaction Summary page for further details. 4. Market data as of December 31, 2016,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

.
5. Markat Jata as of August 31, .2021. PrerIEtlcs‘
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Tremendous Value Potential for Prenetics to be Unlocked via Synergistic Acquisitions

Synergistic & Technology-enabling

Market Cap Bolt-on Acquisition Opportunities Market Cap
(2016)1 (Now)?
E’éfgﬁ{: ES $1.3bn+ ~10 Acquisitions $ 17.9bn+ Eéf‘Ecl:ch ES
@ INVITAE  $0.25bn+ ~13 Acquisitions $6.4bn+ ﬁ,@g INVITAE

Liquid Biopsy Long-read
Sequencing

. __Enterprise Value Potential Upside from
Prenetics' 1 25, Synergistic Acquisitions

.
n Notes: 1. Market data as of December 31, 2016, 2, Market data as of July 12, 2021, 3. Please refer to Transaction Summary page for further details, Prenetlcs

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Prenetics

Financial Information
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Prenetics Continues To Transform Itself, Now At An Incredible Rate

Revenue Evolution!

WS T

Circle ©

Db, Yirar Lol COLGCLEAR

21.9% 2021E Prsject seraan
o eEreetics
100% mzh Revenue
Revenue szﬂ&ﬂm

20194
Revernue

$omin

Circle Circla
$685 SnapShot Medical

78.1% 920.3%

One FIx Fem
1 commercialized 2 commercialized 4 commercialized 7 commercialized
Product Line Produet Lines Product Lines Product Lines

Multiple Shots on Goal, While Benefiting from Significant Customer and Operational Synergles Across Platform

.
n Motes: USD/HKD FX rate of 7.78. For financial projectiens, pieasa refer to the “Use of Projections” portien of the disclaimer. PrerIEtlcs‘

1. 2019 and 2020 financials based on audited accounts = Prevention segment revenue includes other service fees and adjustments, 2021 and 2025 financials based on management
forecast.
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B 1245 cacR
22E-25E)

Driven by Robust Organic Growth and Product Launch Strategies

Diagnostics
B 545 CAGR
(20A-25E)

Revenue in Us$ millions
:'l'-romm;h‘ v
«_ Your '
i 272
206 4
Fravention
85 185 W 51% cAGR
-] 8 14 20 31 (194-25E)
20194 20204 2021E 2022E 2025E
(Girglé c . Cire Cir
Prevention T =
L
"’ ;rejmsem;‘ Praject Sereen m}ac!sm—en’::.: 2 N Prest Seresn Prafact Serees
o Frenetios JJ  FTERS oy Frem k&wshulli' = 5 SnapBhot 1 Frens SnapShot SnapShat
PR 7 - < it
A Sons . Tedica
Flxrem GpheFlxrem

b;me Flx reﬁrfﬁ
Prenetics

Personalized

1. 2019 and 2020 financials based on audited accounts = Prevention segment revenue includes other service fees and adjustments, 2021-2025 financials based on management

ﬂ Notes: USD/HKD FX rate of 7.78, For financial projectiens, please refer to the "Use of Projactions® portien of the disclaimer.

forecast.
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COVID-19: An Opportunity to Better Reimagine Healthcare

Revenue in US$ millions?

We conservatively assumed COVID-19 testing market is not here to stay. Instead, it has allowed us the
opportunity to build the tools and expand our platform in order to better serve the new world order of

Testing the New Norm

healthcare
434 Clrcle
SnapShot Self Care a Necessity
Fod Circle
Medical
New Technology
Circle
159 A Four Loy
trtteenasng,
it Brand & Trust
e are
47
Circle
One Flx Fem
b TP Network
2019A 2020A 2021E 2022E 2023E 2024 2025E
— Prevention Diagnosis (ex. Covid-19 Testing) Time to Market
— Personalized Care sevene Covid-19 Testing
.
Motes: USD/HKD FX rate of 7.78. For financial projections, please refer to the “Use of Projections® portien of the disciaimer. PrerIEtlcs‘
1, 2019 and 2020 financials based on audited accounts = Prevention segment revenue includes ather service fees and adjustments, 2021-2025 financials based on management
forecast.
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52/75



9/15/21, 6:25 PM https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

High Operating Efficiency Leading to High Growth

Financials In US$ million® 2019A 2020A | 102IA | 2021E 2022E 2023E 2024E 2025E

Revenue 9 65 57 205 273 307 429 640 *  Revenue growth driven by robust
organic expansion and product

Yo % NA 606% | 1315% | 215%  33% 13% 40% 49% launch strategies

Gross Profit® ] 27 22 85 118 137 185 295

+  Significant market opportunity in
Gross Margin % 33% 41% 39% 41% 43% 45% 43% 46% multiple verticals: Pipeline products
expected to benefit from customer
and operational synergles across

Sales & Marketing Expenses? 5 6 2 16 a1 72 80 107 Bigt oIz
Research & Development EXDBHSBSz 2 2 1 30 36 50 64 B3
Administrative and Other Expenses™ 9 14 6 19 27 36 48 65
Adjusted EBITDA (Non-GAAP) (12) 4 1> 21 14 (21) {7) 39 « Significant positive momentum is
Adjusted EBITDA Margin % (131%) 7% 21% 10% 5% (7%) (2%) 6% expected from 2024 onwards as
maost products are in their high
growth stage
Depreciation and Amortization 2 2 1 8 13 17 20 21
ESOP & Other Non-Operating Expenses”’ 6 4 9 54 16 18 25 a7
Net Profit / (Loss) (20) {2) 2 (41) (15) (56) (52) (19)
Net Profit Margin % (219%)  (3%) 3% (20%)  (6%)  (18%)  (12%) (3%)

.
Motes: USD/HKD FX rate of 7.78. For financial projections, please refer to the "Use of Projections® portien of the disclaimer. 1. 2019 and 2020 financials based on audited accounts. Prenetlcs .
2021-2025 financials based on management forecast, 2, Excludes depreciation and amortization expenses. 3, Profit sharing to New Horizon for ColoClear is alse incheded, 4, Nan-
operating expenses primarily attributable to fair value adjustments for ES0F and convertible securities issued by the Company. Includes tax expense and tax credit.

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Prenetics

Transaction Overview
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Transaction Summary
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Transaction Overview!

*  lllustrative enterprise value of $1.25 billion

+  Artisan Acquisition Corp. to merge with Prenetics

2
+  Concurrent with the transaction, $60mm raised in the form of forward purchase agreements (*FPAs") 5.3
from Aspex and PAG, in addition to another $60mm raised in a PIPE from Lippo, Dragonstone, Xen . Artisan Shareholders
Capital and others at $10.00 per share
+  100% of Prenetics existing shareholders roll into the new entity. No existing shareholders are exiting . PIPE Investors (including the
+  Proceeds to be used for strategic acquisition or investments, R&D, product roll out, geographic investors under FPAs)

+  An implied multiple of 4.6x 2022E Revenue and 4.1x 2023E Revenue

expansion and general corporate purposes

lllustrative Enterprise Value!

Share Price $10.00
Shares Outstanding (mm) 170.92
lllustrative Post-Money Equity Value $1,709
(-} Met Cash to Balance Sheet? $455
Illustrative Entsrprisa Vaiue $4,254
EV/ 2022F Revenue 4.6x
EV / 2023E Revenue 4.1x

Notes: USD/HHD FX rate of 7.78.

Illustrative Ownership!

lllustrative Sources & Uses

Asstimaes 0% redemplion by SPAC Shareholders

- Prenetics Equity Rollover

Sources Uses

st Tazget Sharahoider EQUy Rolower _ S13301 _Exisling Taiget Sharenods Edly Ralover _ $3.350-
Sponsor Promote® 100 Sponsor Promote? 100
Cash Available in SPAC Trust Account 339 Transaction Expenses 40
Forward Purchase Agreement (=11} Nat Cash to Balance Sheet 419
PIPE &0
Total Sources $1709  Total Uses $1.709

1. Excludes () the impact of any squity awaeds isseed at o atter the closing of the sransactan, (i) the dilutve Impact of 13, Tmm warrants (11.3mm SPAC public warrans, 5.9mm of sponsar warants, .5mm of FPA
warrants) with & strike price of $11.50 per shase, and (I} the Impact of shares with super-vating sights. Includes 5.5 total Class 8 ordinary shares,

2, Inchutkes SPAC dirsstors,

3, Icludas nal cash o balancs sheat of 3218mm post the transactian, and Prénatics balanca shast nat cash of £35.4mm, the pro-tarma amount of which includes a cash balance of $9.4mam &t of 10 2021 and S26.0mm Prenetics"

of proceads from pro-dPO fundeaising,

4. Inchuces total 9.13mm Class B orcinary sharas hald by the Sponsar, 0LTSmem Class B crdinary shares hald by the FPA prenidars, and 0.lmm Class B ordinary shases hald by SPAC dinsctons.

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Sum-of-the-Parts Valuation: Today

e : : lustrative Enterprise Value
Intrinsic Enterprise Value of Prenetics m
of Prenetics
{in US$ millions unless otherwise noted)
EV/ CY23E
o’ ey i
Revenue

c. 140 ¢. 1,970

c. 1,280

c. 420
{Circle SnapShot
& Cirgle Medical)

1,254

c. B60

{Circle HealthPod)

c. 550

3 & 3 -
Prevention Diagnostics Personalized Care Implied SOTP Valuation llustrative Enterprise Value

sumrol-the-paris valuation. Z, EV/CY2023E revenue calculated based on 2023E total net revenue including net revenue from Project Screen. 3, 33andMe, Invitae, Natera, Exact Prenetics .
Sclences and New Horizon Health were referanced for EV/revenue multiples on Prenetics’ preventien and personalized care business segment. 4. Autobie Diagnostics, Dr. Pal

PathLabs, Invitae, Metropolis Healthcare and Quidel were referenced for EV/revenue multiples on Prenetics' diagnostics business segment, Project Screen business was not taken

into account in the valuation of the diagnosiics business given the phaseout of the business from 2022 onwards.

H MNotes: USD/HKD FX rate of 7.78. 1. Prenetics’ 2023 net revenue, which takes inte account GST and transaction costs, from the management forecast used to calculate the implied

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm 56/75
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Peers’ Proven Successes Supported by Substantial Valuation

Current Valuation /
Prenetics Products Peerst Market caplta“zatlonz
CDNEI:CL_! e x235 ndMe $ 3.5bn3

Prevention
e (M o $2.60n°

COLOCLEAR W HORLIDN HEALTH

E $2.0bn*

Pod cue
o = Circle I I | 5
Diagnostics SnapShot everiywe $2.9bn
Circle
Medical $6.4bn3
Circle 8
Personalized Care One FIX Fem $5.0bn
Source: Bloomberg. Notes: 1. Select companles with comparable products focused in the US / China. 2. Market cap for listed companies, or latest private round valuation. 3. Market s .
H cap as of August 31, 2021 4, Valuation repertedly discussed in the latest private round; per Elcemberg, as t:chmecr 2020, 5. \-':llllzatiur after the acquisition of P\'\I'NH«alth: p::r PrerIEtlcs‘

Bloomberg, as of March 2021 &. Post-money valuation for $500mm fundraising; per Bloomberg, as of March 2021
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Benchmarking Analysis

Prenetics Prevention / Personalized Care Diagnostics
EV / CY2022E Revenue Multiples
CY2022E Average: 16.1x

38.5x

Prenetics New Horizon Natera Invitae Exact 23andMe Dr. Lal Metropolis Invitae Quidel Autobio
Health Sciences PathLabs Healthcare Diagnostics
EV / CY2023E Revenue Multiples
15.8x% e
CY2023E Average: 10.1x 13.7x
11.8x
g Lo oo s S 9.3x
7.3x T7.7x 7.8y 7.3x T.4x
4.1x% 4.1x

Prenetics * MNew Horizon Natera Invitae Exact 23andMe Dr. Lal Metropolis Invitae Quidel Autobio
Health Sciences PathLabs Healthcare Diagnostics
Source: Company disclosures, broker reports and FactSet as of August 31, 2021 Prenetics "

1. Prenetics” EV/revenue maultiples ane based on illustrative enterprise value of 51.254bn

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm
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Select Precedent Transactions

EV/LTM

Date A Target Public/ Private EV! (US$m) Sales (x) EBITDA ()

Apr-21 EYHEALTHCARE é lumiralx Private 3,000.0 = =
Apr-21 g D'“SU"”} Luminex Public 1624.3 Y} 223
Mar-21 bt ol Public 17290 10.1 -
Feb-21 WG X""*""""‘ Private 3,500.0 115 -
Oct-20 géllné?ﬂTCES -!-.,‘hr ive. Private 1.700.0 - -
Oct:20 A hes € base Private 410.0

Sep-20 investor ﬁP}fﬁN&ED Private 780.0 10.8 24.1
Sep-20 %E \aeu\-gx (80%) Private 309.6 - -
Jun-20 @)ﬁ' INVITAE ARCHER) Private BBG.0 17.7 nm®
Mar-20 w@; INVITAE d=p| oid Private 95.0 - -
Feb-20 meridian. ... Efalenz Public 515 28 nm?
Jan-20 ({NEO ??g‘fﬂ--r-. {Oncology) Private 37.0 37 5

Mean

Median

Motes: Fublic fllings, Dealoglc and MergerMarket. H
H 1. Excludes earnout. 2, EV / LTM EBITDA multiple less than 0.0x, PrerIEtlcs
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Prenetics

Appendix
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Dysfunctional “Sick-care As Healthcare” Is Ripe for Disruption

ReaCtWE Infrequent passive touch-points with healthcare system 6/ 10

of Global Population
Lives with Two or More

Late Stage FU‘CUS Focused on treating already sick people Chronic Disaasast

Vicious CYCle As more people get sick, they require more

r leaving fewer resources to keep people healthy US 8 8 599’
3trn °

Global Healthcare % Relative Lifetime

Aging Population & Chronic Disease Burden Spending in 20212

Adding significant burden to healthcare system

Conventional Healthcare Is No Longer a Viable Solution

Seurces & Notes: ged &5 or avar in fotal 27 BECD countrles as of 2004, DECD. 2, JAMA, Iitps: 7 www B iedersmsedia.com/clinical-car/washiful-apemding-us-haa lEheari-osHmatod- 760-bilea-335-hilllon.
3. IHS Markit, hty ham FI, o raseame- a Alysls, globad-healtheare-spend- be-remaln-stable, hted 4, Tha | Distributien of Heslth Care Costs; Berhanu Alesapehu, Kennath EWamer, ot al, [June 2004),
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Asia Based, Global Presence

Prenetics-Oxford Innovation
_ Tech Centre for Advanced
Molecular Diagnostics

Research Partner
Oxford University
-

Europe & Africa HQ % o : " HealthPod
London 0 AT = : — : USs FDA
y - ’ =2 ' Approval
. ey Expected by

4021/ 1Q22

+ Operating presence
Across Asia: China
(Hong Kong & Beijing®), 1
Singapore, India,
Malaysia, the - 4
Philippines, Thailand,
and Vietnam

1 ¢ ]
. I Hong Kong N
[
“Q__g)’ -ﬂk {
Ny

f

4

Note: 1. Operates through a jeint venture, Preneticsﬂ

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2.htm
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Key Milestones

@ Corporate Events @ Fundraising

e

+ Founded in
2014

+ 52.3M Series A

sxE veNTURES

—®

* Launched the
first genetic
test

PEES
PING AN

* $5.5M Series B

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

—e E—
= Acquired * Launched new
DNAFit consumer DNA
test -
' DMAFit CircleDNA
Circle
L ] L

2017 2018 2019

+ $34M Series C

=5,
pil. 3
DAY anmanacrus

n MNote: Loges under each fundraising round represent the lead / key investors, 1. As of June 2021,

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

* $17.5M Series D
Preey "

Fradenial Bpls jpmners

kil

Alibuhn e

2021

= =it
= Start Covid-19 = ~4M Covid-19
testing in HK & UK tests
Project Bereen processedt
= HealthPod
+ Covid-19 testing in launch
& airports globally
+ Strategic
partnership &
R&D Collaboration
GxFaiRD
b ®

* $26M Pre-IPO

GEBEL FamiwERS

—®

= ColoClear
launch

Planned Circle
SnapShot
launch

= Planned Circle
One / Flx /
Fem launch

Planned Circle
Medical launch

2022 onwards

Prenetics
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Circle SnapShot

Digital SnapShot of Your Health

SnapShot Is a user-friendly results dellvery system that SnapShot is both an off-the-shelf and white-label solution
capltalises on market trends and consumer expectations. (including API functionality) offering an E2E service.

The device will work to analyse blood markers across

health categories including, for example: This includes fulfilling the blood test kits, delivering to the

customer including returns, processing of samples and
release of results.

Heart Health

Total Cholesterol

Diabetes Risk 2 & mmol

Liver Function '

[

Men’s Health e : -

Women's Health

L

... and many more m
= —

Vioue Gt chome sLasal resum s Digher Then
& whonsid b Faving s higher than

Prenetics

https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

64/75



9/15/21, 6:25 PM https://www.sec.gov/Archives/edgar/data/0001844840/000110465921115969/tm2127447d1_ex99-2 htm

Circle SnapShot

lllustrative SnapShot Tests - Planned Launching in 2022E

Heart Health ; Men's Health Women's Health

Total € ol
HD

Vitamin D and Inflammation

Buy online

Prenetics
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Circle Medical
Moving into Medical Genetic Testing (Circle Medical) - Launching in 2023E

Revealing the cause of genetic diseases | Targeted and symptoms-based dlagnostic testing

Single Gene Testing Monogenic Panels Exome Sequencing Genome Sequencing
Rapld & Low-Cost 15+ Speclalities 1,000's of Most

20 Genes 500+ Panels Rare Diseases Comprehensive
BRCAL Oncology Confirm the diagnosis for 1.000's of Rare Diseases
BRCAZ2 Reproductive Health complex or unclear symptoms Point Mutations
APOE Neurology : Structural Variants

CYP2C19 Pediatrics Id T:;?;L;”;: i ;:fn':t::::" d Complex Mutatlons
CHEK2 Immunology Non-Coding Mutations

| FH ] Hematology L Disease Susceptibility
[ o | Prenetics’
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Circle One / F1x/ Fem

Personalized Health Products - Planned to start from 2022

Near-term Plan (‘ .

Personalized Supplements

Unigue formulas to meet individual genetic
variations

Supplements tailored to each individual's
unigue biology

‘ @) MONTHLY
Sig s 8 mm
W il

n Source; Frost & Sullivan,

S

Future Solutions

$SGIGB+;i

Circle F1x/ Fem

Hair loss, erectile dysfunction, etc.

Prenetics

1. Global market size for personalized nuirition based on projection for 2030, 2. Global targel addressable market for hair loss and erectile dystunction for 2030,
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Circle One / F1x/ Fem

How It Works

e

-
Combine Customer Personalized
120K+ and Genetic Data Supplements

Customer Data? e
31M Use Algorithm to Unspoken
Process the Data Needs Solutions
Genetic Data Points®
Prenetics
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Summary Financials
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nclals In US$ million® 20194 2020A 1Q20A 1 2021E 2022E 2023E 2024E 2025E
i i
; |
Pravention ] 14 ! 4 4 ! 20 31 a8 102 168
Circle DNA NA& A [ MA MNA& 1 19 21 42 52 &2
CelaClear . NA ) NA NA 1 1 10 27 50 o8
Others i N : N L : - - - - -
Diagnostics - Bl ! - B4 ! 188 238 218 250 434
Project Sereen 51 [ 54 ! 172 182 3z ) -
Clrele HealthPod - - - i 12 56 123 177 243
Circle SnapShot - i i 18 35 &9 138
Circle Medical . | - 26 38 56
Personalised Care - - ' - - . = 4 23 37 47
Revenus ] 66 - 4 &7 : 206 avz 07 429 640
Pravantion® 3 5 ; 2 1 i 9 16 38 57 &8
Diagnastics” - 21 i (0 21 i 76 100 82 109 180
Personalised Care® - - ) B - - - 2 11 19 26
Gross Profit? 3 27 H 2 22 ] 88 118 137 188 205
Total Marketing Expenses® & ] : 2 F } 16 41 T2 a0 107
Administrative Expenses’ 9 14 [ 2 & i 19 27 36 48 65
Research & Development Expenses™ 2 F] ) o i i 30 36 50 &4 £3
EBITDA (12) 4 H iz | S 14 (21) )] a9
Depreciation and Amorization 2 2 . 0 1 : ] 13 17 20 21
BT (34 2 ! @ 11 ! 13 [y (38) (28) 18
Mot interest expanse o 0 : o ] L 0y o Q o 4]
Other expense [ (income) o 0 " o (s ¥] ' - - . -
ESOF i 2 i i o i 12 16 18 25 37
Not Operating Profit / (Loss) (18) 1 H (4) 11 ! 1 (15) (68) (52) (19)
Other Non-Dperating Expense 3 5 | 0 T - 41 - . -
Profit bafora taxation (24) (o] : o] 4 ! (44) (15) (68) (62) (19)
Income Tax / {Credit) (1} 1) [ {3} 2 | a - - - -
Net Profit/ (Loss) (20) @) : 1) 2 i (4d) (15 (62) {19)

ﬂ Motes: USD,/HKD FX rate of 7.78. For financial projections, pleasa refer to the “Use of Projections” portien of the disclaimer.
1, 2019 and 2020 financials based on audited accounts except by-product revenues which are based on management accounts, 2021-2025 financials based on management forecast,

2. Excludes depreciation and amortization expenses. 3. Profit sharing to New Herlzon for ColoClear s also included.

Prenetics
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Conservative Cash Management & CAPEX Planning

Cash Bum Rate in us$ millions CAPEX in Us$ millions
% of Revenue
71 &9 Cash bum rate (from @ @ @
operating and investing
activities) averaging at 81
USS43 million per year
i ..
48 n 21-25E Large Increase n CapEX
i P e 62 expected from 22-24E to
37 il budget for IP acquisition
commerclallzation Itn r:l at:on ineRan
afforts help position 38 42 PRy,
company for growth and 80 ’
profitabllity In the long- Em::'?d decrea“t'n 5
Yaiei 60 22 apEX as a percentage of
& 8 ] revenue as new product
30 40| offerings continue to

Expected to be cash flow
generative by 2025E
due to product ramp-up (11)

2019A 2020A 2021E 2022E 2023E 2024E 2025E

Strong fundralsing track
record to support the
financing of company’s
business expansion
plans

20194 2020A 2021E 2022E 2023E 2024E 2025E

uPPAE

n Motes: USD/HKD FX rate of 7.78. For financial projections, please refer to the “Use of Projections® portien of the disclaimer

1. 2019 and 2020 financials based on audited accounts, 2021-2025 financiaks based on management forecast. 2, Others include acguisition of subsidiary and investment in joint

wenture / assoclate as recorded on cash flow statement,
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mintangibles

= Others?

Total

mature

Prenetics
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Product Portfolio Summary

[— Launch Date IP Ownership Developed Product Di 5T.l"|bL.ﬂl-0n Dlsh’ll:‘rutl:an DIE:F.{‘IIJI.?TIDI‘I Current Consumer
In-House Exclusivity Region Timeline Base
120k+ tests
Circle DNA July 2018 Yes Yes Yes Aszia, EMEA In Distribution deliverad since 2019
launch
Technical transfer :
ColoClear 10 2022E froem New Herlzon No Yas SE Asia, HK, 01 2022E NI
Health Taiwan, Macau

~4 million covid-19
Project Screen 2020 Yes Yes Yes HK, UK In Distribution molecular tests
performed

In collaboration with

Circle HealthPod 03 2021E Yes i Yes Asia, EMEA 03 2021E NiA
Oxford University
Circle SnapShot 10 2022E Yes Yes Yes Asia, EMEA 10 2022E MNiA
Circle Medical 10 2023E Yes Yes Yes Asia, EMEA 10 2023E MNIA
Circle One 2022-2023E Yes Yes Yes Asia, EMEA Q4 2022E NI
Source: Company Webslte, Company Fillngs. : "
Motes: 1. Excludes Mainland China PrerIEtlcs‘
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Risks Related to Prenetics’s Business and Industry

m Diagnostic Testing/Persanal Ganatics Business

2. The diagnostic testing market. particularty with respect to COVID-15 diagnostic tests, is highly competitive, and many of Prenetics' swmpemors are larger, bettar established and have greaterfinancial and other resources.

3. The personal genefics market s highly competitive, and many of Prenetics' petitors ar maore i an:th:w: tron ger ilities and greater financial resources, which presents an ongaing threat to the success of its personal genetics business,

4. Prenetics's pear-term business strategy and RED effos are centered around POCT / at-home infectious di testing, at-home bload-b health eheehs, and elinieal gemomies forwhich the market |s new and rapldly developing, making it diffieslt to
evaluate the future prospects.of its business.

5. Prenetics’s near-term success is highly dependent on Ih:suuc:ssfullatmchu{clrulcH:allhl‘od and commercialization of its COVID - 19 test Kil in other jurisdictions, and these products may nol attain market acceplance, mest orbe
commencialized in all of any of these jurisdictians aspecially due to it limited op in sueh jur whtich could negatively impact its fulure praspects,

6. Prenetics relies on several third-party manufacturers for the manufacturing, quallwﬂlr\g.assamblyand shipping of its COVID-19 test kit and other products, Any variation or termination of existing e may require changes to sub-manufacturing
amangements which may affect Prenetics™s ability to sell and distribute its COVID-13 test kit and other products temporarily and may adversely affected its business,

7. Chinlcal tals necessary to suppart a future test kit submission will be expensive and may require the enrollment of large numbers of subjects, and uitable subjects may be difficultto identity and recrult. Delays or fallures in Prenstica’s clinical tials will prevent It fram
commencializing any modified or new tast kits and will adversely affect its business, operating results and prospects,

8. Wihe third parties engaged by Prenetics to condusct clinical trials and to assist with pre-cinical deselopment do not pedorm as contractieally required or expected, Prenetics may not e able to obtain regulatory approval for or commercialize its products,

9. Theinltial use of Prenetics’s test kits requines psers ta follow instrsctions, and not adhering to Instructions may lead to negative outcomes, which could harm the user experlence and customer perception of Preneties’s products.

10. 1 Prenetics's test kits, devices or sesvices do not perform as expected, its reputation, business and operating results will suffer.

11. 1 Prenetics is not successhl in leveraging its platform to develop and commencialize additional test kits or in enhancing features and serdces of existing product, its ability to expand its business and achieve i jectives would be impa

Other Business Riske.

1. Prenetics hasincumed net losses since its inception and it anticipates that it will contimue to incur lossas for the forese eabbe futune, which could harm its future business prospects.

2. Preneticsis an early-stage company and has a limited operating history, which may make it difficult to evalwate its cument business and predict its future pedommance.

3. Prenetics has a number of plpeline products that are currently in R&D phase, including Circle Medical, Circle SnapShat, fulure assays of Clrcle HealthPod, Circle One and F1X and Fem, and may not be successful in its effosts to development of marketable products.
Any failure to develop these products or any delay in the development could adversely affect its revenues and rmsults of operations.

4. Prenefics has a limited history introducing new products and serdces to its customers, The fulure prospects of its buginess may be harmed if its efforts to attract new customens and engage existing customers with enhanced products, incleding the anticipated Fauach
of Clrcle HealthPed, a rapld POCT / at-home detection system for infectiows diseases In August 2021, are unsuccesstul.

5.  Prenstics may not be able to achiave or maintain satisfactory pricing and margins, and its pricing strategies may not meat customers” price expectations, which could adversaly affect its revenues and results of npemtions.

6. Prenefics has increased and expects to further s size ol s i , and if may exper ditficultios in ing its growth, I Prenetics s unable to manage the anticipated growth of s besiness, its fufure revenye and operating resu s may be
harmed.

7. Prenetics’s parmership with certain celebaities and key opinion leaders and use of social media and email may adversaly affect Prenetics's repatation,

8. Prenetics relies substaniially onits research collaboration with Ouord University ios development and commercialization of its FOCT / at-bome infeclious disease testing products. W Qxlord University is unable io achisve projecied development milesiones of produce
any meaningful research results, or experiences delays In doing so. Prenetics may not be able to capitalize on its investment in the collaboration projects and its business may be anuersaly affected.

9. Prenetics relies on a limit araf i test kit ials and for manufacturing and performing services for G releDNA customers and may not be able to find ori y ition to alternative suppliers, which could adversely affect its
ability o meet customes demand.

10. The eperating results of Prenetics may fluctuate significanty, which makes its future operating results difficult to predict and could cause its operating results to fall below expectations.

11. Preneticss business significantly depends upen the strength of Prenetics's brands, including Prenetics, CircleDMA and DNAFiL, and any ham to Prenetics's brands or reputation may materially and adversely affectits business and results of operations.

12, W Prenetics cannod provide guality technical and cwstoemer snd user support, it could lose customers and ils buesiness and pro specius will sufler,

13. If Prenetics ks unable to successfully axpand its sales and marketing to match its growth. its business may be adversely affe cted.

14, Prenetics is highly dep senior team and key personal, and its business and operating results could be hammed if itis unabbe to retain sentor management and to attract and retain qualified personnel necessary for s sucoess

15. The sizes of the markets and forecasts of market growth for the demand of Prenetics's products and services are based an a number of complex assumptions and estimates, and may he inaccutate,

LRl it portion of Pr ics's historical revenue were and near-lerm revenue will be generated from sales of ks COVID-19 test kit and sendces, forwhich the demand may be substantially reduced with the production and widely administered use of an efficacious
vaceine or treatment for COVID- 19 and (ailure of Prenetics 1o kaunch olher new produets and expand its overall custamer base wo uld harm its business and results of spesation.

[ 7 | Prenetics’
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Risks Related to Prenetics’s Business and Industry (Cont’d)

Other Businass Risks {Cont'd)
16. Prenctics may necd bo raise additional funds to develop its platform, commencialize new products or expand its operati and it may be bl se capital when necded or on acceptable tems,
17, Prenetics plans to entes new bissiness areas, such as chinlcal genamics and persanalized nutrtian products, where Prenetics d oes not have any experence of has mi expeniencs. Prenetic ikelylace o from entities mare tamiliarwith those

1a.
19,
20.
21.
232.
23

T-
-

businesses, and Prenetics's efforts may not succead.

Prenetics may engage in acquisitions, mvestments or strategic allianoes in the futune, which could requine significant management attention and resowrces, and could ne gatively affect its business, financial condition and resalts of operations,

Prenetics may incur debl of assume contingent or other Rabilities or dilute Prenstics’s shansholders in conmection with acquisitions or strategic allianses.

The United Kingdom's withdrawal from the European Union could have an sdverse impact on Prenetics’s business.

If i its third-party experience any business disruptions, Prenetics's operations and financial condition could be sefausly hamed,

Il Prenetics or PubCo faits to imphement and maintain an effective system af intemal controls, PubCo may e unable to securately repor its results of operations, mest s repanting obligations of prevent fraud,

Any significant disnsption in service on Prenetics's website, mobile applications, or in Prenetics's computer or logistics systems, whether due to a failure with Preneticss information technology systems or that of a third-partyvendar, could ham Prenetics’s reputation
and may resalt in a loss of customers,

Prenetics’s test kits and testing denices are subject to various regulatory guidefines and any identified deficiencias or quality issue i n the companants of the test kits and testing devices could result in product recalls and could ham its reputation, business and
financial results,

Prenetics’s business collects and processes a large amount of data Including personal Information, and Prenetics will face legal, reputational, and financial risks if Prenetics falls to pratect its customers” data from security breaches or cyberattacks. Preneties ks aluo
subject to various laws and regulations relating to privacy or the protection or transfer of data relating to individuals, and any changa in such laws and regulations or any failure by Pranetics to comply with such laws and regulations could adversely a ffect Prenetics's
business,

Prenetics’s products and services are and will continue to be subject to extensive regulation, compliance of which could be costiy and time-consuming or may cause unanticipated delays or prevent the recalpt of the required approvals to offer Prenetics’s products and
SAMiCas,

Prenetics plans tn expand npesations to varous. jurisdictions In which it does not currently operate orwhere Prenetics has limited operating experience and when: Prenetics may be subject to increased regalatony risks and local competition, I Prenedics is unsuccessiul
Ir &ny effosts to expand Intemationafly, its business may be hamied.

Prenetics depends, and may depend in the future, on intellectual property licensed from third pasties, such as license from New Harizon Health for development and commercialization of ColoClear, and the expiration of such intellectual property, or the failune of such
third partles to malntain or protect such intellectual propesty, or the terminathon of the llcenses ar other agreements perm | ting Prenetlcs to use such Intellectual property could result n the loss of significant ights, which would hamn its business.

Adverse publicity about any investigation. litigation, mgulatory or legal action against Prenatics or its senior could harm its reputation and business,

Prenetics does not cumently own any issued patents. HPrenetics is unable io obiain, maintain and protect ite intellectual property ights and proprietary information or prevent third -pardies from making unauthosized wee of s technalogy, its business could be hamed,
Prenetics may be subject to claims that its employees, consultants or Independent contractors have wrongfullyused or disclos ed confidential information of thind parties or that Prenetics's employees have gfully used or disc lleged trade secrets of their
former employers,

Prenetics may be imolved in patent litigation or other intellectual propedy infringement claims or adminisirative procesdin gs with respect to infelbecty al prope iy, which could result in substaniial costs and expenses, substaniial lability lor damage s and may disrupt
its business and operations.

Patent terms may be madequate to protect Prenetics’s compatithve position on its products and serices for an adequate amount of ime.,

Prenstics may be subject to legal proceedings and litigation, which are castly to dedend and could matesially harm its busine s and resulis of operations.

Prenstics uses certain open-source technobogy in fts business and may use other open-source technology In its business in the future, it may face claims from op I clalming hip of, ordemanding the release of, the technology and any other
intell property that it developed using or derived from such open-source technology.
Prenstics has not cor a lormnad exter 1 1o operate analysis with respect to its products or product candidates, and Prenstics may nol be sware of issued patests that a thind-party might assed are infringed by Prenetics's cument or fubure products,

which could materially impalr its ability to commercislize such products.

[~ | Prenetics’
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Transaction Structure

Reorganization Steps
Step1

Prenetics
Shareholders

Listco stock,
warrants

-
-

Listco stock

Listco

{Cayman) (Cayman)
Merga M I3
Artisan SPAC Blger Merger Sub 1 Artisan SPAC LI Fronatics Group Artisan SPAC Prenetics Group
{Cayman) (Cayman®) {Cayman) ~ {Cayman) {Cayman) {Cayman)

= Mew Cayman Listco and Merger Sub 1 are formed™* * +  Listco forms Cayman Merger Sub 2

Merger Sub 1 merges into Artisan SPAG = Merger Sub 2 merges into Prenetics Group, with Prenetics Group
= Outstanding Artisan SPAC stock and warrants cancelled surviving

in exchange for New Listco stock and warrants »  Qutstanding Prenetics Group stock cancelled in exchange for Listco stock

Transaction is intended to qualify for Artisan SPAC * Share exchange is intended to qualify as tax-frea for U.S. federal income

security holders as a § 368(al1)(F) tax-free tax purposes under = 368(a); may also qualify under § 351 depending on

resrganization for U.5. federal income tax purposes size of Prenetics shareholders' percentage ownership of Listco

**New Listco is formed by a nen-U.S. persen (e Target CEQ), or atherwise satisfies the business contacts test

.
n *For lllustrative purpose, we assume new public parent will be Cayman companies. Prenetlcs 3
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