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4@ CONSUMER DIRECT

Disclaimer and Forward-Looking Statements

About this Fresentation

This. confidential inveitor peesentation |ihis "Presentaticn”) & for infoemational purposes anly 1o assist interesied parties in makieg their cwn svalustion with respect 1o a propesed business combination (ihe *Busingis Combination™] between DTRT Heahh Acguisition Conp. "DTAT") and Consumer Direct Holdings, inc. [the "Compamy”]. The information contained
hergin does not purport 19 be all-inckstive and none ef NTRT, the Company o their retgective aliliates, o any of their control persees, olficers, direciors, employees or rep maikes amy repn o warranty, express of implied, 3% to the accuracy, completeness o neliabilty of the information contaised in this Presentation. This Presentation does not
constitute (i) 3 solication of 2 provy, coment e aUTONITALION with reSPEct 1o Iy securities of in rewgsect of the proposed Business Combinatice or (i an offer 1 s, 3 solication of an offer 10 buy, or a recommencation o purchase any tecurity of DTRT, the Compasy, of Jey of their reygective Al Tiates. Mo such olfering of securitios chall e mase eacept by means
of a prospectus meeting the requirements of Section 10 o the Securiies Act of 1933, a5 amended, or a0 exemption therefrom. You should not comtnse the conbents of this Presentation 34 kegal, fan, Jcoounting Of investment advice OF 3 recomenendation. ¥ou thould Consul your own coursl and tan and financial advisors 35 o legal and related matters conceming
ek MADETS 5P M, AN, By SLCEPUING Chis PTasentation, you JOnTim IRIL e Are NOT FEHINE o The nhrmation contaned RETen 1o make any deChon.

The distribtion of this Presentation may s be restricted by Liw and persons into whase ponsession this Presentation comes should inform thermaehves sbout and observe any such restrictions, The recipient scknowledges that it & (2] aware that the United States securities Lws prohiit any pevson who has maberial non-pulile information conoernig & company
from purchasing or seling secwities of such company or rom communicating such information 1 any other pern ender ciowmatances in which It is rescnably foresesabie that such person is likely to purchase or sell such secunties, and (b) famillar with the Securities Exchange Act of 1934, a3 amensied, and the reles and reguiations promrigated thereunder
[collecibvety, the “Exchange Act™L and that the reciglent will nefther use, nor cause any Ehied party touse, this Presentation or amy information contained herein in contravention of the Exchange A, including. without lmitation, Rule 105-5 thereunder.
This, Présantation, including thi information containgd hantin, Sonlitbis confdential inormation, is inbtaded Tar thi fecipsnt Bareod andy and i provided 1o 1he FCipRnE S D condition That Use reSeient agnbes That it will hokd such informatsn in 31
i written gonuent of DTRT and the Compasy. Upan request, the mecigesnt will peomptly retun all mansiials, inhaing the Presentation, recehvsd 1o @ither DTRT of thi Company withiul RELEning arry COpMS thtal.

DFRT, the Company and other parties. thereto have executed an Agreement and Plan of Merger [the “Agreement”] with respect 1o the proposed Business Combination. The proposed Buiiness Combination 5 subject 1o, amang oher things, the approval of OTET' stockholders, satisfaction of the conditions stabed in the Agreement and other cuitomany dosing
conditiors. Accordingly, theve can be no assurance that the proposed Business Combination will be consummated.

Forviard Looking Statemsnts

Certain statements, estimates, tarpets and projections in B Presentation may be considened farward-dooking stabements. Forward-looking statements penerally nefate to future events or BTRTS or the Company's heture Ainancial or cperating performance. For example, statements regarding anticipated prowih in the industry in which the Compary operates and
anticipated growth in demand for the Company's services, projections of the Company’s future Sinanclal results and other metrics, the daction of clasing conditions fo the Business Combination and the timing of the completion of the Business Combination are forward-looking stabements. In some cases, you can identify forward-booking statements by terminalogy
such a3 " pro farma®, "many”, “should”, “could™, “might™, "plan®, “posuible®, “project”. "strve”, “budpet”™. "forecant®, "expect”, “inbend”, “will”, “sitimate™.” anticipate”, “beleve”, “predict”, “potental™ or “continue®, or the negatives of thete terms or varitions of them ar similar berminology. Such forwand-dooking statemnents ane selbject B0 risks, uncertaintes, and other
factors which could caute actual resudts to differ materally from those expressed or implied by such forward-looking statements.

Theie forwned- looking 513t ements ane based Upon estimates and nimetions that, while (onsidered reasonabls by DTRT and s management, and the Company and it management, a5 1he case may be, are inhesently unceman. Factzes that may i sctusl results 1o dilfer matesially from curent expectations inglude, but ane not lmited to: 1) the oeturmence of any
event, chasge of other circumstances that could ghve rise 0 the termination of negotiations. and amy subseguent delinithe agreements with resgect 1o the Business Gombination; {#) the outcome of ary bkegal prooeedings that mary be instituted against DTRT, the Company, the combined compasy or otkers Solowing the annouscement of the Business Combination and
ey dafinitive agreemants with respect thareto; is) the inabily 1o complets the Business Comisination due 1o the Talure te cbtain appreval of the steckholders of DTRT; [v] the inabifity of the Cemgany te satisly sther conditiont ta ciosing: [v) changes 18 the proposed senoctune of the Business Combination hat may be reguined or Jppregeiate a5 3 reuat of applcable
Laws or regulations of »t 3 condiion to cbtaining regulacory appreval of the Business. Combination; [wi] the abily to meet stock exchange listing standands fellowing the consummation of the Business Combination; [vE) the ric that the Business Combination d Tens plans and ed the Comgany as 2 result of the anncuncement and consummation of
et Bussiness Combination; [vii) the abilty to recegnine the anticipated Bessins of the Busisess Combsination, which may be alfected by, amorg cther things, Competition and the abilay e the combined company 10 frow and manage groweh prefiasly, maintais relationships with cutomers and suppliers and retain its management and key emplopess; (i) costs
relatied 1 h Busingks Combination; (x) changes in applealile Liws of repalitions; (<) (% poasibibty Ehat the Comgany of thi Combined company sy e Sovirsely aThicsed by GOheY SConomis, BUsistis, FguLIMany, anales compdtithn THC0oes; (ail) Ik Comgamy's sslimatis of xpinsas and profmasiity; (xai) thi Svokaion of thi madkets in which the Company
competes; (v the ability of the Company b2 IMpRIMENE its ST Ptathees. At CONtiE 10 INNOVALE 15 Exitng services; (sv] the ability of the Company 1o Sefend its intelisctual progery; {av) the iy of the COmpany 12 Satishy repaiaony regurements; (o) the impat of the COVID-19 gandemic on the COMPany's and the combined company’s business; and
[t} caNe PiEks S GrCRTIAIATE SAE TOMI In thar SSCtGN £xTNed "Rk Factars” and "Cautionary Motk Reganding Forward-Lacking SAtements” in DTRTS anfudl nepart on Foam 10-K (iked with the SEC on Aeil 3, 2022 and Seher ritks S5 e rIainies ndicatnd 1roen 1me 10 1M i the Sefviths goey SLALEMENt 10 b SHivered 1o DTRTS stockholaers and relited
TEGHATARIN Statemeng on Form 5-4, including those Set Forth under “Risk Faotors™ therein, and otheT Soowwents fled and 10 2 filed with the SEC by DTRT.

Nothing in this Presentation should be reganded as a representation by any person that the forward-looking statements set forth herein will be achieved or that any of the contemplated results of such forward-looking statements will be achirved. You should not place undue rellance on forward-looking statements, which speak anly 25 of the date they are made.
Neither DTRT mor the Company undetakes amy duly B0 wpdate these forward-looking stibements.

Ui of Pecjection

This. Presentation conkains financial forecasts for th Company with respect bo cerlain financial retults for the Company's fical vears 2022 theough 2024, Neither BTRT'S nor the Gompany's independent auditons hawe audited, studied, reviewsd, compled or performed sy peodedunes with respect to the projections for the purpase of thelr inckeilon in this
Presentation, and sccordinghy, they did mot express an opinkn o provide any other fomm of assurance with respect thereta for the purpase of this Presentation. These projections are forward-looking stabements and shosld not be relied upon a3 being necestarily indicathee of fubure results. In this Presentation, certain of the above-mentioned projected information
b b petvidied fioe prarperse of prividing comparisans with histerical data. The assumptions aesd estimitis underlying the prospective finascial infermation are inhirently uncestain and re sublect 15 8 wide varkety of Signiicant buainess, etonomb and competitive risks asd uncertakties that could cause actual results b S¥fer materially from those costaned in
thwe proapective financial infiormation. Accordingly, thene can be no assorance that the prospective results e indicative of the future performance of the Company or that actual resuits will not differ materially from those prevented in the prospective financial information. Incketion of the prospective financial information in this Fresentation should not be regarded as
a representation by any person that the resuits contained in the prospective financial information will be achieved.

Financial information; Non-SAAP Fimancial Measures.

The Bistorical financial indormation and data contained in this Presentation bas not been sudited in scoordance with the standards of the Fublic Company Accounting Overight Board and does not conform o Regulation 5-X under the Exchange Act. Such information and data may not be inchuded in. may be adjusted in or may be presented differently in the
regitiration statement o e filed by DTRT relating to the Business Combination and the prowy statement/prospectus contained therein

This, Presantation alio inchudes certain financial measures not peesented in accordance with generally sccepted accounting principles ["GARF"), induding Adjusted EBITOA and ceriain ratics and ether metrics derhved theretrom. The Company defines Adjusted EBITOA as net income [Joss) adjsted for [1] inberest expense, nei; (i) income tax expere; [if] deprociaticn
and amoniration expanse; | amontization of eapraliced cloud computing implessentation cents [v] amertization of ceetract Tullilment eosts [vi) PP loan logiveness; |Wi) Provider rebel fusds; and other ren-recurning Jdjustmsnts. Non-GASP financial mextures ae not meatures of Frangial periemancs in 2condance with GAAR and may exclude Rems tRat are
significany in unserstanding and Fpeising the Compaey's feancial recuits, Tharelon, thesr maapunes should et be consistred i ialation o a5 an Jlternathg 1o st ingames, cash Mows Tnom cparationd o cther meatores of pealiabiity, ligsdity or parfarmancs under GAAP, Yeu thould be Jwaes 1Rat the COmpany's presestation of thets mascunes miry not be
comparable to siilay-titled measuees uied by other companies. DTRT and the Compasy bebeve these Aon-GAAP measures provide useful information 10 management aad investon regardieg certain linancial and business trends relating to the Compasy's linancial condition and revuits of cperations. DTRT and the Comgany belisve That, the ute of non-GAAP
Finiaeseian] M i garGichis a0k BIITONN L2sai 107 NI 19 Ui I ivalaling CNEDing Sperating retulls And Trends in COMBANNg thi: Com@atn’s TRancial MEasunts. with GENE Sirilad COMPaniEE, many of which prEsent Sivilar nan-GAAR Finangial Fasunes 12 irastons., Thist non-GAAP FRantial MmBasures ane Subct 10 mha iing RMATIons a5 thay reflect the sxticie
of jusgments by Managemsnt about which Ssgenses and NCome are excuded of NCISE in SE1EmnEsg tNESE Nan-GAAP fnancial Measunes. DUMEIENCEs DETWEEN NON-GAAP Snancisl MESSUnes Snd comparabis GAAP finasdial meusures 3t reconaled 3t the end of this presntation

Thiés. Presentation alyo includes certain projections of non-GAAR financial measwres. Dus to the high variabilty snd diffioulty in making acturate forecasts and projections of some of the information exduded from these projected measures, together with some of the escuded information not being astertainatle or accessible, DTRT and the Company are unabie to
quankify certain amownts that would be nequired o be incleded in the most directly comparable GAAP Binanclal measunes without enceasonable effort. Consequently, no daclosune of estimated comparable GAAP mearieres i included and na reconcillation of the forward-ooking non-GALP financlal measeres s included

Induitry and Market Data

In this Preventation, the Company relbes on and refers bo certals information and statihtics ebtained from thind-party sources which it believes to be rebable, Neither DTRT nor the Company has independently verified the soccuracy or completeness of any such third-party information,

Trademarks asd Cogyright

Thés: Presantation mary contain Erademarks, service marks, trade names and copyrights of other companies, which are the progerty of their respective gwners. Solely for CONVENRNCE, Some of the trademarnics, SErvie marks, trase names and copyTights refered to in this Presentation may be Bsted without the TM, SM, © or * symiboss, but DTRT and the Company will
avuert, to the fullest extent under applicable ke, the rights of the applicable owrers, I any, 1o these trademaris, senvioe marks, trade rames and oopyrights.

% conlidind e Aot FEpIodUCE, SRR, Forward of dislyibei Julh Infarmation in whole 8¢ in par withaut thi
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Today’s Presenters G on

Consumer Direct Care Network DTRT Health Acquisition Corp.

Arion Robbins

Chief Qperating

Ben Bledsoe
Chief Executive

Daryl Holzer
Chief Financial

Mark Heaney
Chairman & CEQ

Officer Officer Officer
Joined CDCN in 2004 Joined CDCN in 2003 Joined DTRT in 2021 Joined DTRT in 2021
Background / Experience Background / Experience Background / Experience Background / Experience
O
*-ACL M ADDUS A |REVELSTOKE
\ . CAPITAL PARTNERS
Aderinitration lor Comenity Livieg ﬁRW|ﬁENCF :
St. Patrick Hospital .
Peace PR ARREIE
Corps PARTNERSHIP *BARCLAYS
Education Education Education Education
-f‘_U IVERSITY UNIVERSITY OF THE UNIVERSITY OF
HilE R/ IRGINIA / VIONTANA B CHICAGO & Penn
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Section 1

Executive Summary
and Proposed
Transaction
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Transaction Summary “‘I'”n”n“ﬂfﬁthﬁﬁmk

* Consumer Direct Care Network (“CDCN” or the “Company”) is a leading provider of self-directed personal care solutions across 14
U.S. states
— The Company was founded in 1990, growing under its current management team to become one of the largest providers in the home care
market, and has developed into a platform with a large number of strong payor / government contracts resulting in a predictable, recurring core
revenue base

— Due to its strong reputation and the inclusion of strong local partnerships in our procurement response, in February 2022 CDCN began a 7-year
contract with a 5-year renewal in Washington State, which has materially improved the financial profile of the business
“ DTRT Health Acquisition Corp. (“DTRT”), a healthcare-focused special-purpose acquisition company, agreed to invest in the Company
in a transaction implying a pro forma enterprise value of $691 million, and is expected to raise debt financing of up to $150M in
support of the transaction
— Values CDCN at 10.2x 2023E Adjusted EBITDA of $67.5M assuming $10.20 per share; for comparison, Addus, the only comp concentrated in
personal care, currently trades at approximately 14.8x 2023E Adjusted EBITDA
— Transaction will be funded through a combination of debt, available cash from CDCN balance sheet, and cash in trust post-redemptions

— Transaction proceeds used to repay existing debt, pay transaction expenses, provide for a combination of cash and stock to existing CDCN
shareholders, and provide for cash to balance sheet

— Sources of capital are expected to provide a sufficient amount of cash to complete the transaction, regardless of the amount of redemptions
% CDCN to combine with DTRT to become the only public company focused on the high growth self-directed home care market

— Senior CDCN leadership team, with an average tenure of 11 years, to continue to run the business post-close

—  Existing ownership group to own 61.1% of the company after the transaction assuming no redemptions

— Mark Heaney of DTRT to assume board role post transaction

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY DAY.
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‘i-' CONSUMER DIRECT
AL CARE NETWORK

DTRT (“Do The Right Thing”) Snapshot

DTRT Working Group and Board of Directors

Mark Heaney
Chief Executive Officer

o VNA Health Care

Jeannee Martin

Board Member

P
Ilnri'mll. @U 'I:“’“f\.

Healthcare specialist SPAC focused on home and community based
healthcare services

M ADDUS Rodinghge
(] eorridor DTRT was formed to generate superior returns through a strategic
integration with a public-ready company in the home care market.
b Dipa Mehta Management team with decades of experience investing in operating
Chicf Gpercting Officer Board Member and growing healthcare businesses
[&]revELsTaKE e
REVELSTS Advocate € A N DB O X
Aurora = . B -
WBARCLAYS Health NDusTRIES Extensive track record of creating value for stockholders by acquiring
strong businesses at disciplined valuations, investing in growth while
fostering financial discipline, and ultimately improving financial results
Don Klink Mary Christopher
Chief Financial Officer Board Member DTRT's team brings 200+ years of collective healthcare leadership,

along with over 150 closed deals totaling >53B in acquired enterprise
value

M ADDUS
The team set out to find a large, growing, profitable, public-ready
R — business providing direct care or operating an ancillary service
ihiey Advisne (software, technology, transportation, in-home meals, adult day, etc)
3 BPOC i in support of home-based care
. . Q‘QProvident
'MDP | v
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There has Never Been a Better Time to Invest in Home Care g NEronk

W\ % $110B+ addressable market for home care, expected to grow at a 4.7% CAGR from
\, 2021 - 2027

&>, E )
¥ } -~

TN

B

. % Llongterm fundamental demand tailwinds: aging demographics, market share gain
A7 < vs. institutional settings, importance to chronic care management and value-based

L

care

* Preferred care delivery setting for a must-serve population and the lowest-cost
treatment setting

“ Model intended to defer and deflect from hospitalization / nursing homes

* Evolving reimbursement landscape, with increased 10% match, incentivizing states
to initiate or expand their self-directed programs

* Fragmented landscape with competitive moat and consolidation opportunities at
scale

* Easy-to-understand business model with high free cash flow

Well-established public companies like AMED and ADUS

EVERY EVERY DAY.

ILI 712 - 2 (2 Gy MOMEMNT.
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@k CONSUMER DIRECT

Overview of Investment Thesis E NETWORK

*% Personal care is the fastest growing segment of the economy with home care workers’ anticipated job growth through 2029
doubling that of the next fastest growing profession

* CDCN benefits from a first-mover advantage in consumer-directed care and significant organic and inorganic growth opportunities
* The cost of care at home is substantially lower than nursing home cost

* While the aging population is the fastest growing segment of the US population, nursing home placement has been declining every
year since 1980

*% CDCN's business is overwhelmingly delivered under State government contracts where there is guaranteed term, guaranteed rates
and complete or substantial exclusivity

* The company benefits from a simple and predictable hour-driven economic model which is a function of rate charged, caregiver
payment rate, and total hours

*% Self-directed care is substantially less exposed to the labor shortage problems facing our competitors

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY
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CDCN is a Mission-Focused, Values-Driven Care Network with a . T
Vision to Help People Live On Their Terms

To provide care and support to peoplein Respect, Integrity, Service, Excellence
their homes and communities

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY DAY.

https://www.sec.gov/Archives/edgar/data/1865537/000119312522258536/d385033dex991 .htm 10/35



10/6/22,7:23 AM EX-99.1

Consumer Direct Care Network Snapshot i CARE NETWORK

Company Overview Key Advantages of the Consumer Directed Models

Leading provider of personal care solutions,
primarily focused on non-medical personal care

for long-term, complex clients

v Lowest-cost in-home care option
v" High client and family satisfaction

3 v' Less subject to staffing shortage
©7 ) Pioneer in the self-directed market, where clients problem
select their own caregiver rather than have one
assigned by a staffing agency

v’ Strong government and managed care

support

CDCN contracts with payors (e.g., States, Federal
Government, Insurers, Veterans Administration)
and handles direct care and administrative
functions to support the provision of care

v" Volume contracts — sticky, certain,
scalable

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY DAY.
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. . ik CONSUMER DIRECT
Consumer Direct Care Network Overview AR NETWORK
I vt Markats
[ rarget Opparunitios

~70k

EQP 2022E Clients
Served(t)

95k+

Caregivers'?!

14

U.S. States!®

66

Payor Sources

1990

Founded

$2.3B

2023E Revenue

22.0%

2022E - 2024E
Revenue Growth

$67.5M

2023E Adj. EBITDA

3.0%

2023E Adj.
Adj. EBITDA Margin

Tik when mes

wered for 12 monthe ending duget 7022
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Deep, Experienced and Passionate Leadership Team

Ben Bledsoe Beth Peterson Jeff Harriott Daryl Holzer Mickey Ogg Jack Nichols Jim Mclnnis
President/Chief Executive Officer Vice President/Chief Operating Officer  Vice President/Chief Technology Officer Chief Financial Officer Chief Development Officer Chief Information Officer Chief Administrative Officer
Joined CDCH in 2004 Joined CDCM in 2010 Joined COCN in 2012 Ioined COCH in 2003 Joined CDCN in 2007 Joined CDCHin 2018 Joined COCM in 2021
H [ L EYT
iAmCMI; p_!'m . Mlcmsﬂﬂ ‘,' PR !'WII:ENC_E . UNIVERSITY OF t ﬁ gy»‘h‘l;["lg
: - St. Patrick Hospital MONTANA ALPS
sm Dakota Communities %MH MEDACUITY
w A0
F - IVERSITY = - - UNIVERSITY OF UNIVERSITY OF UNIVERSITY of {1 Mortheastern
i RN Saint Benedict @ MONTANA MONTANA WASHINGTON % Universiy
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Section 2

Industry Perspectives

EV ERY M O M ENT. EV ERY DAY
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Home Care Represents a Large and Growing Industry ,tlL"'““c”g“B"gtﬁE,ﬂwﬂHK

~5110B+ Total Addressable Market Expected to Grow at ~5% from 2021 to 2027 Personal Care Market Expected to See Rapid Go-Forward Growth

Favorable Demographic Trends
Aging population driving market growth

Home Care
Market

Lower Cost Care Setting
Driving value to payors and clients

Increasing Regulatory Support

Expanding the addressable market

Market

Diversifying Payor Profile

Payor sources expected to shift towards managed care

N
Personal Care
8

Self-Directed

Market
ooo  Ripe for Disruption & Consolidation

\*ﬁ‘r Scale is required for self-directed players to overcome barriers
to entry, unlike agency-based traditional care

G anabysls of 160% Trassformed Medicald $2atistical inform: (T-hasis) Miedicald 2009 claims

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY DAY.
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Personal Care is The Fastest-Growing Segment of Healthcare e NETWoRK

U.S. Home Health Market Growth (4.7% 2021E — 2027P CAGR)

5145
5141
5134
5127
5121
5115
$108 $110 $110
5101

2018A 2019A 2020A 2021E 2022E 2023E 2024E 2025E 2026E 2027E

2019A - 2029E Anticipated Job Growth by Occupation 2019A - 2029E Anticipated Employment Growth

1,004,400 28.7%, 29.9%
460,900 13.0% 16.0%
o =n =m e mm I
Registered Murses Software Cooks Fast Food Workers Home Care Hospitals Nursing & Offices of Other Outpatient Care Home Health
Developers Workers Residential Care Health Ambulatory Centers

Facilities Practitioners Care

Source: INEWorld, Home Care Providers in the US, 2021ed, Genter for Meaith Workionce Stedies, isealth Care Employment Projectlons, 1019-2029, 2021ed. P, Direct Care Worker:

it Viehs St 00mt: VA ES REYSS I IRESES VS ENR Y MOMENT. EVERY DAY.
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Self-Directed vs. Agency-Staffed In-Home Care J’Lﬁwc”ﬁug“ﬁtﬁ%unk

CDCN is Positioned to Play a Big Part!

Clients benefit from comfort-level and ease-of-living made

Self-Directed Care Is Expected to Nearly Double in Five Years... and ‘ Client

possible by self-directed in-home care run through a full-service

due to increased choice and control. CDCN supports clients to
understand their role in self-direction including rec ng and
training their caregivers

Personal Care Market Opportunity A ’ 5" platform. Self-directed care has the highest client satisfaction

(5 in billions)

Caregiver

Within self-directed in-home care models, caregivers work
closely with clients ensuring the highest level of care. CDCN
accurately pays caregivers, handles benefits functions, ensures
compliance with program requirements, and provides
additional caregiver training and support as necessary.

Payor

Self-directed in-home care is attractive to payors versus

facilities-based and agency-based traditional care, due to

: 1 ¥ reduced cost burden across payor types and higher client

2021 2026E I satisfaction. CDCN handles payor relations, acting as the liaison
%L among payor, caregiver, and client.

mAgency-Led ®Self-Directed w®All Other :High-End

Source: Propristary BRG anatysis of 100% Transformed Mediaid tativsical sxformation Syste Whedicald 1019 clalms data, bated on
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Offering a Comprehensive Suite of Personal Care Solutions ﬂi(‘;@g'u'nwunx

T

Care Directed Care 97.4% 98.9%
89.9%
Care provided in the home
Allows clients to be responsible for
managing many aspects of service delivery
Clients select and direct their care
providers
Clients able to recruit non-traditional
caregiver (people who would not typically
work at an ABT)

Agency-Based Traditional  Fiscal / Employer Agent Agency with Choice

© .

®
O O 0O @

QA & QK

1, COCHN data
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Section 3

Company Overview &
Growth Profile

EV ERYY 5 EV ERY M O M ENT.
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Scalable Platform with a Strong Infrastructure G iRk

Contract-driven approach secures large blocks of clients, with ample room to grow within each

Contract-Driven
contract

Model results in low levels of staffing dependency, shielded from the industry’s acute labor
problem, lessening the overhead and inefficiencies involved in recruitment, churn and staffing
agency models

Low Staffing

Dependency

Deep bench of experienced operating talent with the capacity to support considerable growth, in

Robust Team hlf :
addition to scalable, developed and central support services

Turnkey Mobile, scalable, state-of-the-art technology and operational infrastructure built with growth in
Infrastructure mind, to support 200k hourly client volume and specifically designed for self-directed care

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY DAY. 20
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Developed Platform to Win Future Contracts JLch‘jEthL \WoRK

How CDCN’s Technology Platform Wins Claims Processed Per Year
v" Integrated systems o

v" Designed to sustain heavy growth

v Claims system processor can be replicated

im
v" Seamless interchangeability of EVV providers
2012 2022E
HE na: 7~ N\ 2012 2022E
Process payroll Currently process payroll
homecare € homebase for 3,000 people  for 40,000 people in one
in 24 hours hour, with capacity to
_,J‘/"f CellTrak @ DocuWare increase to 200k people
connected with care per hour

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY
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Long History of Growth through Many Strategic Avenues g NEronk

Consumer Direct Care Network has grown to be a leading provider of 4 CDCN is one of only a small number of national providers
personal care services of home care services focused solely on personal care

i CDCN's specialization has propelled its growth, surpassing

S i

$3,377 much of the market through its ability to adapt and tailor
$3,119 personal care services to its clients’ and payors’ needs
25,000 Clients Served $2,468 , . ) ) ] ]
gtered Virglnla & Public peers provide wider range of services, including
hospice and facilities-based assisted living
| I # CDCN is one of the largest in-home care providers in the
$580 $666 nation
532002 $341 -

I - - # Personal care is a highly fragmented market, driven largely
2018 2019 2020 2021 2022E 2023E 2024E by state contracts and compliance requirements, resulting

' in a broad set of both organic and inorganic growth
opportunities

Entered Washington State

1. Gross Funds Processed defined a3 system-wide goliections

Reprasenty unredwed internal company data EVERY LIFE. EVERY MOMENT. EVERY

https://www.sec.gov/Archives/edgar/data/1865537/000119312522258536/d385033dex991 .htm 22/35



10/6/22,7:23 AM EX-99.1

. . - - . it CONSUMER DIRECT
Highly Differentiated Contract Driven Business Model E NETWORK
e Extension Apprgxlmate
Payor Initial Term Term Clients e
Served ﬂ E;a:n;;;;[';;&; M 4Virginia f i i HEALTH » WELFARE
il i LR S — Premier.
Washington
7 Years 5 years 47,000
HRkS PF 2022 Payor Mix
Virginia -Washington Dept. of Social & Health
Services
DMAS 4 Years 2 years 6,500
I Virginia Dept of Medical Assistance~
4.6%
Vlrglr‘”a Automatic I Virginia Premier Health Plan
Premier 4 Years annual 5,000
Health Plan renewal
Idaho Dept. of Health and Welfare
Idaho DHW Evergreen Ongoing 3,000 S Aiiee

1. Clents served in the 12 months 3/20/21-9/17/22
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Management’s Near-Term Growth Strategy NG NETWoRK

000
CO

Win More Large-Scale

Winning Incremental Contracts Target companies in new and
Contracts = Leverage experience, relationships existing geographies to help rapidly

EXpﬂf‘lSiOﬂ Within e Leverage existing Managed Care and reputation from successfully scale the platform
Current Contracts Organization ("MCQ") relationships working other contracts of scale Explore vertical integration through
. ) s to increase presence in current MCO « National relationships with large the purchase of technology
* Provide bett d reliabilit .
il deee i | markets with additional contracts MCOs COMMpAIEs

to grow market share in existing
contracts *+ Leverage existing MCO relationships

+ Explore additional models and to move into new markets

populations to serve in existing * Respond to proposals in new
programs, where regulations may markets
allow

Leverage existing stakeholder
relationships to access new markets
(labor, government, and advocacy)

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY DAY.
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Deep Pipeline of Opportunities A o

I CDCN’s strong mix of opportunities across the pre-contract life cycle is expected to drive growth for years to come ‘

Combined > 500,000 Clients

*  CA(F/EA) *  OR (AWC / F/EA)
Long Term Opportunities *  NJ(F/EA) *  PA(F/EA)
*  NY (F/EA) * WV (F/EA)
Combined > 35,000 Total Clients
. s AR (AWC) * OH (AWC)
Upcoming - IN (AWC) * VA (F/EA)
Opportunities » KS(F/EA / AWC) « WA (AWC)

*  MN (F/EA)

Combined > 5,000 Total Clients
«  PA(AWC)
« TN (F/EA)

Opportunities
In-Process

ESVEES R S [ W N ER Fr F AV S FR R MOMEMNT.
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Expansion into Washington “'I'”n”nsﬁﬁthﬁﬁ}unk

# CDCN agreed to a T-year contract with Washington DSHS which began in February 2022 and has been fully ramped since June 2022
The Company's contract allows it to exercise a 5-year extension option in 2029, allowing it to service the geography until at least February 2034

CDCN worked to establish strong relationships with state partners, SEIU and local leaders to ensure implementation steps operated smoothly and customer
services was a top priority

# Management invested heavily in infrastructure early in the Washington onboarding process to support caregiver hiring and client enrollment, resulting in an
efficient onboarding during its ramp-up

CDCN has produced per-hour statistics since Washington ramp-up in-line with production needed to generate performance in-line with projections

Business experiences higher seasonal second semester (2H) and lower seasonal first semester (1H) based on timing of contractual rate increases
(annual in July) and wage increases (bi-annual in January and July)

Monthly Washington Client Count

m— Actual — Projected
50,000

40,000

30,000

20,000

10,000 l I
0

Jan-22  Feb-22 Mar-22 Apr-22 May-22 Jun-22  Jul-22  Aug-22 Sep-22 Oct-22 Nov-22 Dec-22 Jan-23 Feb-23 Mar23 Apr-23 May-23 Jun-23  Jul-23  Aug-23 Sep-23 Oct-23  Nov-23 Dec-23

Source: Company data
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Section 4

Financial Overview

EV ERY M O M ENT. EV ERY DAY
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Overview of Key Projection Assumptions / Drivers &

* Conservatively assumes core business clients remain approximately flat from 2022E to 2024E, and no M&A

* Washington clients expected to grow at 6.3% per year in 2023E and 2024E due to organic growth

Client Growth

* Projected to win contracts with >3,000 clients in 2023E as the Company capitalizes on pipeline
* Supported by industry CAGR of 4.7% from 2021E-2027E and accelerating adoption of self-directed care

= Conservatively assumes core business rates decline modestly from 2021E to 2024E due to shifts in product mix /
proportional growth in lower rate arrangements

Pricing Uplift + Washington rates expected to increase at a 3.2% CAGR from 2022E — 2024E

* Expected to be significant room for payors to increase rates due to lower cost of self-directed in-home care vs. facility-
based models

* Gross margin to decline from 13.1% in 2022E to 9.9% in 2024E mainly due to overall product mix and absorbing
Washington into the fold

Margin Expansion * Assumes pre-corporate expenses slightly decrease as a percent of revenue over the projection period, stabilizing in 2023E
and 2024E due to business mix changes

* Corporate expenses expected to decline from 2.9% in 2022E to 2.6% in 2024E due to operating leverage
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P&L Summary lca*"”“ﬁﬁthﬂwu“ TWORK
1H '22-'24 Commentary on Historical Data
2020A 2021A 2022A 2022E 2023E 2024E CAGR
o Clients: Madest year-over-year client growth given a lack of geographic expansion,
new units and ME&A from year-end 2020 to year-end 2021
o End of Period Clients (000s) 22 23 68 70 73 79 6.2%
’) Revenue: 2021 represents a fully ramped Virginia, in addition to the full suite of
services offered by the Company today. Pricing expansion, per-client contribution
% growth -- 4.5% NM NM 4.3% 8.2% and modest client expansion has contributed to growth
i) o Gross Profit: Gross margin profile for the business historically has been altered
Gross Funds Processed 5580 $666 $936 $2,450 43,066 $3,320 16.4% materially based on service profile
o Adjusted EBITDA: The Company did not see material profitability in the historical
% growth . 14.8% M NM 25.2% 8.3% period on an Adjusted EBITDA basis, largely resulting from a lack of sufficient scale
and lack of expense optimization. Significant Washington-related personnel
) Revenue $93 $94 $597 $1,679 $2,266 42,499 22.0% onboarding in 2H 2021 led to decreased profitability in the period
% growth - 1.0% NM NM 34.9% 10.3% Commentary on Projected Data
X o Clients: Projected to add ~9k clients over the projection period, with ~5k from
o Gross Profit 5§55 558 $95 5219 5224 5247 6.0% growth in Washington contract and ~4k from new contract wins
i Revenue: Overall rates projected to remain relatively flat over the projection
% margin 59.1% 61.7% 15.9% 13.1% 9.9% 9.9% g period, leaving room for upside. Revenue growth is largely due to an expected
increase in clients supported by strong industrial tailwinds
o Adjusted EBITDA $4 $1 $36 $82 $68 $76 NM ° Gross Profit: Margin expected to remain flat (after 2022)
% margin 4.3% 1.0% 6.0% 4.9% 3.0% 3.0% o Adjusted EBITDA: Decrease in Adjusted EBITDA margin is anticipated due primarily
) ) ) i ) B to increased corporate costs and stabilization of Washingten

1. Gross Funds Proceseed defined a3 system-wide goliections
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Bridging Anticipated 2022 Performance to 2023 Projections L ARE NETWORK

£81.6
$3.0 $67.5
$3.5 I (50.2)
($17.0) - ss6.1 §3.1 1
: I
($6.5) New units that CDCN is
expected to onboard on a
conservative ramp
schedule
Annualized PubCo expenses
which had not previously
affected CDCN Adjusted
EBITDA Organic pricing growth and
new client onboarding in
legacy markets
2022E Adj.EBITDA WA Start-Up PubGo Annualized 2022E PF Adj. EBITDA Organic Growth New Business Contract Overhead 2023E Adj. EBITDA
Reimbursement Normalization
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EX-99.1

Transaction Overview

3@k CONSUMER DI
A CAgE NETWO

i)
1

ECT

RK

s except for per share items

Sources 5 %
SPAC Cash in Trust 235 26.9%
Term loan 75 B.6%
Revolving line of crediti?) 40 4.5%
Rollover Equity 525 60.0%
Total Sources 100
Uses 5 %
Cash proceeds to CDCN ownership(® 118 13.6%
Refinancing of existing debt 20 2.3%
Rollover equity 525 60.0%
Fees & expenses 55 6.3%
Management bonuses 8 0.9%
Cash to balance sheet 148 16.9%
Total Uses 100

https://www.sec.gov/Archives/edgar/data/1865537/000119312522258536/d385033dex991.htm

lllustrative Valuation Overview(?)

lllustrative Share Price $10.20
Tatal Shares 84.1
Equity Value
Plus: Pro Forma Net Debt (5167)
Implied Enterprise Value!® 69
2023E Valuation Analysis Metric Multiple
2023E Adjusted EBITDA 567.5 10.2x
2023E Revenue 52,266 0.3x
Post-Transaction Equity Ownership(?!

Shares {in M)
CDCN 51.4 SESESEH
DTRT Public Shareholders 23.0 SRR RS Rt
Sponsor 5.8 I Sponsar
Management!®) 3.5 Management
Other 0.4 I Other
Total Shares 84.1
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Comparable Public Companies Valuation Benchmarking JL*“,;’“&E"&WWUHK

W 2022E 7 2022E PF

TEV [/ 2022E Adjusted EBITDA

¥ One of the largest home $2,512 16.7x%
health providers in the US $2,266
$1,936
) 11.2x
+ Larger revenue and client
base than closest personal $1,028
care peer, Addus
« Well capitalized with
attractive net leverage i
profile @ amedisy: A ewonc aveanna M appus M apbus oveanno
Total Leverage!"
1.9x 1.6x 1.4x 9.4x
Total EOP Clients TEV / 2023E Adjusted EBITDA
85,100
~70,000 14.8x
12.5x
45,500 10.2x 9.4x
12,000+
nlvc.‘_un;.u —t-aﬁm M appbus @ amedisy: M apous @ amedisys ‘Lﬂﬂim u'.-e_un:’.‘l

Most Direct Public Peer in Personal Care

Mobe: Market data a1 of 10/0 COCN data bt Implied baved on 2 $10.00 share price
Sourte: Company matevish, ¢ y filings, Factbar, Wall Stroet revearch
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Closing Remarks G iRk

Operator of Scale in the Fastest Growing Segment of the Economy

*

DTRT HEALTH
ACQUISITION CORP. Attractively Structured Contract-Driven Business with

<

Government as the Payor

Predictable, Simple Economic Model

395 CONSUMER DIRECT

E NETWORK

Benefits of Personal Care With Less Exposure to Labor Shortage
Risks

EVERY LIFE. EVERY MOMENT. EVERY DAY.
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Appendix

GAAP Reconciliation
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GAAP Reconciliation to Adjusted EBITDA JLc:élMLErWUHK

Six Months Ended June 30, Year Ended December 31,
2022 2021 2020

Net income (loss) $38.7 51.4 510.8
Adjusted for:

Depreciation and amortization 2.6 1.8 1.6

Interest expense, net 14 2.0 1.1

Amortization of capitalized cloud computing implementation costs 1.1 1.6 0.3

Amortization of contract fulfillment costs 0.7 = =

PPP loan forgiveness (10.0)

Provider relief funds (5.8) (10.4)

Other non-recurring adjustments(t 1.2 0.3 0.4
Adjusted EBITDA $35.7 $1.3 $3.8

1, Represents one-time bonutes for startp of 2 new contract; professional fees; certain information teshnology costy; and other miscellaneous. non-recurring costs

ESVEES R S [ W N ER Fr F AV S FR R MOMENT. EVERY DAY.

https://www.sec.gov/Archives/edgar/data/1865537/000119312522258536/d385033dex991 .htm 35/35



