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Disclaimer Suncrete

Thi= presentation (including any accompamying oral presantation, this “Presentation”) iz being fumizhed solely to recipients that are “qualified inatitutional buyers™ as defined in Rule 1444 of the Securities Act of 1933, as amended (the “Securities Act”),
of institutional “accredited investors™ (as defined in Rule 506 of Regulaton D) by Haymaker Acouisation Corp. 4 ("Haymaker™) and Concrele Partners Holding, LLC (e “Company” or “Suncrete” and wgether with Haymaker and the Company’s and its
respactive affiliates, the "Companies”), solaly for informational purposes of conzidenng the opportunity to participate in the proposed private placement of equity securities Ly Haymaker (the “Potential Offering™) in connaction with a potential business
combination batween Haymaker and the Company (the “Proposed Businass Combination” and togethar with the Potential Offering. the “Proposad Transactions™). By accepting this Presenmtation, the recipient acknowledges and agrees that all of the
information contained herein is confidential, that the recipient will distribate, disclose and use such information only for such purpose and that the recipient shall not distribate, disclose or use such information for any other purpose other than the
evaluation of the Potantial Transactions.

THIS PRESENTATION SHALL NOT CONSTITUTE AN OFFER TO SELL, OR THE SOLICITATION OF AN OFFER TO BUY, OR A RECOMMENDATICN TO PURCHASE, AMY SECURITIES IN ANY JURISDICTION, OR THE SOLICITATION OF ANY PROXY, VOTE, COMSENT OR
APPROVAL IN ANY JURISDICTION IN CONNECTION WITH THE PROPOSED TRANSACTIONS. MOR SHALL THERE BE ANY OFFER OR SALE OF ANY SECURITIES IN ANY STATE OR OTHER JURISDICTION TO ANY PERSON TO WHOM IT IS UNLAWFUL TO MAKE SUCH
OFFER O SOLICITATION 1M SUCH STATE OR JURISDICTION, ANY SECURITIES OF THE COMPANY TO BE OFFERED 1M ANY TRAMNSACTION CONTEMPLATED HEREBY HAVE MOT BEEN REGISTERED UNDER THE SECURITIES ACT OF 1933, AS AMENDED (THE
“SECURITIES ACTT), OR ANY APPLICABLE STATE OR FOREIGN SECURITIES LAWS. ANY SECURITIES TO BE OFFERED IN ANY TRANSACTION CONTEMPLATED HEREBY HAVE MOT BEEN APPROVED OR DISAPPROVED BY THE SECURITIES AND EXCHANGE
COMMISHON [THE "3ECT). ANY STATE SECURITIES COMMISSION, OR OTHER UNITED STATES OR FORENGN REGULATORY AUTHORITY OR DETERMINED THAT THIS PRESENTATION IS5 TRUTHFUL AND COMPLETE. SUCH SECURITIES WILL BE OFFERED AND
SOLD SOLELY IN RELIANCE OM THE EXEMPTION FROM THE REGISTRATION REQUIREMENTS PROVIDED BY THE SECURITIES ACT AND RULES AND REGULATIONS PROMULGATED THEREUNDER (INCLUDIMNG REGULATION Dj OR REGULATION 5 UMDER THE
SECURITIES ACT.

Any Investment in the Companses i5 speculative and involves a high degree of sk and uncertainty, Certain staténents in this Presentation may constitite “fonvard-looking statements™ within the meaning of apphicable United States lederal securities
laws. Forward-leoking statements provide current expectations of future events and include any statement that does not directly relate to any historcal or current fact. Words such as “anticipates,” “believes,” “expects,” “intends,” “plans,” “projects,”
“potential.” will,” “may,” “continue,” or other similar exprossions may identity such forward-looking statemaents, but the absence of these words does not mean that statement is not forwarnd-looking, Actual results may differ matenally from those
discussed in forward-lDoking statements &5 a resull of factors, risks and uncertainties over which Haymaker and e Company have no control. These factors, nsks and uncemaintees include, but are not lnvited 1o, the fellowing © (i) the Company’s Dusingss
depands on activity within the construction indwustry and the economic strength of its paincipal markets, and i3 subject to economic cycles; (i) the success of the Company’s business depends, in part, on its ability to execute on i3 acquisition strategy, to
succassiully integrate acquired businesses and Lo retain key employeas of acquined basinesses; (i) a significant siowdown or decling in economic conditions. particulardy in the southem United States, could adversely impact the Company’s results of
operations; (iv] the Company has entered into non-binding letters of intent to acquire four businesses, and the Company’s projections assume that it will be able to successfully negotiate and consummate additional acquisitions, which is not assured: the
Company is in discussions with several other pdtential acquisition targets withowt lettess of intent and such discussiong may néver result in ndo-bindng betters of intent o binding dafinitive agraamants; (v) the Proposed Transactions may not be
consummated in a timely manner or at all; (vi) the Company's substantial indebtedness could adversely affect its financial condition and prevent the Company from fullilling its ebligations and achieving results consistent with its projections; (vil) within
the Company’s lpcal markets, the Company operates in a highty competitive industry; (vii) the Company's business depends on federal. state and local government spending for pubilic infraztructure construction, and reductions in government funding
could advarsely affect its results of operations, (ix) the cancellation of a significant number of contracts, the Company’s disqualification from bedding on new contracts and the unpredictable timing of new project oppartunities could have a material
adverse effect on its business; (x) if the Company is unable (o accurately estimate the gverall risks, revenues OF costs on its projects, it may incur contract losses or achieve lower profits than anticipated; (xi) because the Company’s industry is capital-
intensve and the Company has significant fwed and seami-fited costs, its profitability i3 sensitive to changes in volume; (xii) inflation and supply chain disruptions have resulted, and may continue to result, in increased costs, some of which the Company
miay not D alshe 1 rechup; (xir) the Company may 1036 Siness W Compstitors wiho underbed th Company, amnd i may De oiherwise unabile 10 opmpete favorably in its haghly competnnng industry. (o) e Company mday be unalie 1o obain of mamtain
sufficient bonding capacity, which could preciude the Company from bedding on ceqtain projects; (o) the Company's business is seasonal and subject to adverse weather and climate conditions, which can adversaly impact its businass; {xvi) the Company
may need to raise additional capital in the future, and it may not be able to do 30 on favorable terms or at all, which could impair its ability to operate its business or achieve its growth objectives; {xvii} a deterioration in the Company's credit ratings
and/or the state of the capital markels could negatnely impact the cost and/or availabilty of Tinancings (0ail) the Company USes esUmates m acoounting 1or & numiser of Signacanm mems; (xKix) design-build contracts Subpset the Company (o the resk of
design errors and omissions; (xx) the Company's continued success requines it to hire, train and retain qualified personnel and subcontractors in a competitive industry, (i) failure of the Company’s subcontractons to perform as expected could have a
risgative impact on the Compam’s results, (ki) the deparure of key personnel could affect the Companrny’™s financial results: o the Company”s futurg Success depends upon attracting and retaining qualified parsonnel, paricularly in sakes and
operations; (xxiv) the production of the Company’s products is dependent upon the supply chain for several key inputs; pov) the construction semnvices industry i highly schedule-driven, and the Company’s failure to meet the schedule requirements of the
Company’s contracts could adversaly affect the Company's reputation andy/or expase the Company to financial lability, (x0a) a failure 10 obtain or maintain adequate insurance coverage could adversely affect the Company’s results of oparations; (xoowii)
failure 10 maintain safe work sies could resull in significant losses, which could materially affect the Company’s basiness and reputation; (ooviii) the Company’s operating results may vary significantly from oné reparting periad to another and may be
adversely affected by the cyclical nature of the markets it senves; (o) significant downtum in the constmction industry may result in an impairment of the Company’s goodwill; (o) the Company depends on thind parties for concrete equipment and
materials essantial to operate its business; (wod) the Company uses large amounts of alectricity and diesal fuel that are sulject to potential reliability issues, supply constraints, and significant price fluctuation, which could affect its financial position,
operating results and lguidity: (i) delays or interruptions of the Company’s transpomation lngstices could affect operating results; (ooail) a significant dismaption of the Company’s information technology aystems may hamm the Company™s business;
(o) the Company's overall profitability iz sensitive to price changes and vanations in 2ales volumes; (oov) any material nanpayment or nonparformance by any of the Company’s key custamers could have a matenal adverse effect on its results of
operations and cash flows; (oo) there are inherent Bmitations in all control systems. and misstatements dee (o error of fraud may occur and not be detected; (xowvil) the Company’s operations are subject to changes in legal requisements and
governmental policies; [ooodil) govermment contracts generally are subject to a variety of regulations, requirements and statutes, the violation or alleged violation of which could have a material adverse affect on the Company’s business: (oix) the
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Company could incur material costs and lpsses as a result of claims that the Company's products do not meet regulatony requirements or contractual specifications; (1) environmental laws and regulations and any changes to, or Babilities arising under,
such laws and regulations could have a material adverse affect on the Company’s financial condron, results of operations and liqudity, (xi) the Company’s operations are subject 10 special hazards that may cause personal injury or propeny damagea,
subjecting it to liabilties and possible losses that may not be covered by insurance; (i) the Company's failure to comply with immigration laws could result in significant liabilites, harm the Company’s reputation with its customers and disrupt its
operations: (xlii) federal, state and local employment-related laws and regulations could increase the Company's caost of doing business and subject the Company to fines and lawsuits; (div) the Compamy’s ready-mixed concrate segment’s revenue
attributable to street, highway and other publc works projects could be negatively impacted by a decrease or delay in governmental spending: (xiv) governmental regukations, including envirgnmental regulations, may result in increases in the Company's
oparating costs and capital expanditures and decreases in the Company’s earmings; (xvi) the adoption of new accounting standards may affect the Company’s financial results; (xvii) the Company's obligation to fund multi-employer defined benafit plans
in which it participates may impact its financial condition, results of operations and cash flows, (xhiii) the dual class structure of New Parant’s (as defined below) common stock will have the affect of concentrating voting power with SunTx and its
affiliates, which may depress the market value of the class A common stock and will limit a stockholder or a new investor's ability to influence the outcome of Important transactons, including a change in controd, (dix) the market price, trading volume
and marketability of New Parent's clazs A common stock may be significantly affected by numerous factors bayond New Parent’s control, (1) because New Parent will be & “contralled company” within the meaning of the NYSE Listed Company Manual,
Few Parent’s stockholders may not have cenain corporate governance protectons that are avaitable to stockbolders of companies that ane not controlled companses. (1) the outoome of any proceedings that may be instriuted against Haymaker or the
Company fallowing the announcemeant of the Proposed Transactions: (li) the inability to recognize the anticipated benefits of the Proposed Business Combination, which may be affected by, among other things, competition, the ability of the combined
company 1o grow and manage growih profitalility and costs selated 1o the Proposded Transacton; and (In) such oller fACLors a5 and S0t 1orh in the "Risk Factor Summary™ in Wis Presantation, and W othar nsks and uncomainties describad i Haymakers
peirrioche pubhs filings with the SEC, including but not limited o those descnbed under the headings “Risk Factors™ and "Cautpnary Note Regarding Forvand-Lookmg Statements” in s Annual Report on Form 10K for the scal year ended Decembear 31,
2024, its subsequent quartarly reparts on Form 1040 and in its other filings mada with the SEC from time to time, which are available via the SEC's website at www sec gov, and the Registration Statement on Form 5-4 relating to the Proposed Business
Combination, which was filed with the SEC by an affilate of Haymakes ("New Parent™). Recipients are cautionad not 10 put undue refliance on forvard-1ooking statements, and none of the Placement Agents (as defined balow), the Companies or any of Uwir
respective representatives undertake any duty to update these forward-looking statements or the other information contained in this Presentation. Mone of the Companies nor any of their respective representatives gives any assurance that the
Companies will achieve their respective expactations.

This Prasantation contains projectad inancial information with respect 1@ New Parent, including. withoat mitation, the Company's progected EBITDA and entérprse value for future years. Such projected fmancial information constitunes forward-looking
statements and is fior ilustrative purposes only, and should not be relied upon as necessarily being indicative of future results, The assumptions and estimates underhying such projected financial infarmation are inherently subject to significant
uncantainties and contingancies, many of which are beyond the Companies’ contral, and are subject to a wide vanety of significant business, ecandmic, competitive and ather risks and uncanainties that could cause actual results 1o differ matanally from
thise contained in the prospective financial information. For exampde, the Company's trailing EBITDA estimates relate 1o a hypothetical mix of targets with whom the Company has had management-keval discussions but with whom the Company has not
yet bagun formally negotiating letters of intent or have received or begun detailed review of historical financial or operational information. ot specific transactions. While the Company Delieves it will enter into letters of intent with respect fo any
combination of the acquisition targets or other acquisition tangets in the near future, there can ba no guarantae the Company will do s0. The pro forma EBITDA extimates for these targets is based upon prefiminary information the Company has recaived
with FEspect 10 the number of ticks curmently operating. th estmated yardage Deng pounsd, and thi geographic areas in which their Serices an being perommed, There is nd guarantes thatl the Company's pricing Sssumpions of U preliminany dats
the Company has received will turm out to be sccurate and the Company's estimates are subject to change basad on transactions that it actually completes and the diligence it performa on these acouisition targets. Actual results may differ matenally from
thir resuls contemplated Ly the progected financmal information contamed in this Presentation, and tha inclusion of such information in this Présentaton should not be reganded as a representation by any person that the results reflected in such
projectons will e achaevid. The propscted financial information Ekes mlo account inancial Measunes of Soveral target companies, only four of which has enténsd ntd non-bindmg letters of intent with the Company. The financel mhasures of thase
several target companies are largely derived from management-level discussions and have not been audited or reviewed by independent accounting firms. Further, these financial measures have not been independantly verified by the Company and
should be considansd astimates by recipients of this Prasentation. AS a resull, recipients of this Presentation are heavily cautioned not to place undue reliance an the Company™s estimates of the target inancial measuras,

RMethar Haymakers nor e Comparys independant auditons have audited, rviewid, compiled oF pormonmeied any procedures with respact 1 e projections 1o the purpose of Whir INCILSIon in thes Présentation, and accondingly, ded not Gaprass an apnion
or prowide any other form of asswrance with respect thereto for the purpose of this Presentation. Some of the financial information and data contained in this Presentation, such as EBITDA, Adjusted EBITDA, Free Cash Flow and Net Debt, have not been
prepared in accordance with United States generally accepled accounting principles ("GAAP™). EBITDA is defined as net eamings (1oss) before interest expense, income tax expensa (Lenafit), depreciation and amortization. The Company beleves thesea
non-GAAP measures of financial results provide useful information to management and investors regarding certain financial and business trends relating to the Company's financial condition and results of operations, The Company believes that the use
of thess non-GAAP financial measures provides an additional tool for investors to use in evaluating projected oparating results and trends. The Compamy’s method of determaning these non-GAAP measures may be different from other companies” mathods
and, tharefore, may not be comparalbile o those used by other companies and the Company does not recommend the sole use of these non-GAAP meadunes 16 ax3e35 U5 financial parformance. Management does not consider these non-GAAP measures in
molation or as an alernative 1o financial measenes determinsd in accordance with GAAP. The principal limitation of these non-GAAP financial measures is that they exclude significant expensas and income that are required by GAAP 10 be recorded in the
Company's financial statements. In addition, they are subject to inkerant limitations as they reflect the exercise of judgments by management about which expense and income are axcluded or included in determining these non-GAAP financial measures.

In ordar to compensate for thess limitations, managemant présents non-GAAP financial measures togather with GAAP results. For a datailed breakdown of adjustments and supporting calculations, please refar to the reconciliation summary includead in
the appendi




Disclaimer (Cont’d)

Meither Haymaker nor the Company makes any representation or warmanty, express or implied, as to the accuracy or completeness of this Presentation or any other information {whether written or oral) that has been or will be provided to you. Nothing
contained hargin or in any other oral o written information provided 10 you 15, nor shall Be relied upon a3, a promise of representation of any kind by Haymaker or the Company. Without lmitation of the foregoing. Haymaker and the Company exprassly
diclaim any ref tation regarding any projections conceming future operating results or any other forward-looking statement contained herein or that stherwiae has been or will be provided to you, Nesther Haymaker nor the Company shall be kable to
YOI OF &y prospective invastor or any other parson for any information contained herain or that otherwise has been or will be provided to you, or any action heretofore or hereafter @hen or omitted 1o be taken, in connaction with the Potential
Transactions. You will be entitied to rely solely on the representations and warranties macde to you by Haymaker and New Parent in a definitve written agreement relating to the Potential Offering. when and if executed. and subect to any lindtations and
rastrictions as may be specified in such daefiniive agreameant. Mo other representations and warranties will have any legal effect.

The Companias have retained kefferies LLC, Robert W. Baird & Co. Incorporated and Roth Capital Partners, LLC as placamant agents (together with each of their respactive affiliates, partners, directors, agents, employeses, ropresantatives and controlling
persons, the “Placement Agents”). The Placement Agents are acting solely as placement agents (and. for the avoidance of doubt. not as underwriters, initial purchasers, dealers or any other principal capacity) for the Companies i connection with the
Potential Offering, The analyses contamed herain have been prépaned or adopted by the Company, obtained from public Sources of are based Upon estimates and projections, and involve numenges and significant subjectve determinations, and there is
i Bxsurance that such estimates and projections will be realized. The Placement Agents have not independantly verified any of the information or analyses contained herain or any other infarmation that has been or will be provided o you, and do not
take responsbildy for the analyses contained herein, of the basis on which they were prepared. The Placenent Agents do not make any representatdn oF wamanty, express or implied, as 10 the accuracy of completeness of this Presentation or any oliver
nfarmation (whether written or oral) that has bean or will be provided to you. Nothing contained herain or in any other oral or written information provided to youw is, nor shall be relied upon as, a promesa or representation of any kind by the Placemeant
Agants, whether a5 1o the past, the present or the future. Withoat kmatation of th foregoing, the Placemaent Agents eaprassly disclaim any representation regarding any projections concsming future operating results or any other forwand-looking statemaent
contained herain or that otherwise has been or will be provided to you. The Placemant Agents shall not be liable to you or any prospective investor or any other peraon for any information contained herein that otherwize has been or will be provided to you,
or any action heretofore or hereafter taken or omitted to be taken, in connection with the Potential Transactions,

This Presentation does not purpon 1o summarize all of e conditons., risks and other attributes of an investment in the Companies. Information contained herein will be superseded by, and is qualified in i3 entirety by refenence U0, any olher information
that i3 made available 1o you in connecton with your investugation of the Companies. Each prospective parchases i mvited 10 meet with a representatve of Haymaker and/or the Company and 10 descuss with, ask questions of and receng answars from.
such representative conceming the Company and the terms and conditions of the Potential Transactions.

The propasad terms of the Potential Offering reflectad in this Presentation are indicative and non-binding. Any and all tarms remain subject to further discussion, negotiation, and change. Haymaker, the Company and tha Placemant Agents are each free
0 conduct the process 106 any transaction as they in each of their sole discretion determine (including. withowt imitation, negotiating with any prospective inves1ons and entenng into an agriement with reSpect 10 ary WAnSacton withoal peor iolice 10 you
of any other parson), and any procedures relating to such transaction may ba changed at any time without notice to you or any other persgn, Mo sales will be made, no commitments to invest in the Companies will be actepted, and No MoRey is being
solicited or will be accepted at this ume. Any indication of interest from prospective purchasers in response to this documant involves no obligation or commitment of any Kind. This Presentation shoubd mot be distributed to any person other than the
addrassee to whom it was initially distributed

The information in this Presentation has not been reviewsd by the SEC and cemtain information, such as the financial measures referenced above, may not comply in ceqtain respects with SEC rules, New Parent and the Company have filed a registration
statamant on Form 5-4 (the "Regstration Statement”) that includes a prosy statement with respect to Haymaker's shareholdar mesting 10 vote on the Proposad Business Combination and a prospactus with respact to New Parent’s securities 1o be issued
m connection with the Proposed Business Combination. The Registration Statement is not yvet effective, After the Registration Statement &= declared effective. Haymakes will mail a definitive proxy statement/prospectus relating to the Propozed Business
Combination to its shareholders as of a record date 1o be established for voting on the Proposed Business Combination, The Companies and Mew Parent may also file other documents with the SEC regarding the Proposed Business Combination
Shareholdars and other intarested parsons are urged 10 read these documants and any amendments therato, as well as any other relevant documents filad with the SEC when they become available becausa they will contain impostant information aksut
Haymaker. the Company, New Parent and the Proposed Business Combination. Sharehobders will also be able 10 obtain free copées of the préliminary proxy statement/prospecius. the definitve progy statement/prospectus and other documents filed with
the SEC, once available, without charge, at the SEC's website located at www.sec. gov, or by directing a request to Haymaker Acouisition Comp. 4, 501 Madison Avenue, Floor 5, Mew Yark, MY 10022, Haymaker, the Company, New Parent and their
respectivie directons and executive officers and other persons may be desmed to De paticipants m the solicitations of proxies from Haymakes's shareholders in respect of the Proposed Business Cominnaton and the other maters set fonh in the
Registration Statement. Information regarding Haymaker's directors and executive officers is available in Haymaker's Annual Report on Form 10-K for the year ended December 31, 2024, and s available free of charge at the SEC's website located at
www.sec gov, or by directing a request to Haymaker at the address above. Additional information regarding the participants in the proxy solicitation and a description of thair direct and indirect interests by security holdings or otherwise, are contained in
thix prosy statement/prospectus relating 1o the Proposed Business Combination,

The Companias own oF have nghts 10 vanous Wademarks, Senace marks and trade nams that ey use in connecton with the operation of their respectve businesses. This Prasentation may alsa contain trademarks. semvice marks. trade names and
copyrights of thied parties, which are the proparty of their respective ownars. The wuse or display of third parties’ trademarks, service marks, trade names or products in this Presentation is not intended to, and does not imply, a relationship with any of the
Companies, of an endorsemaent or sponsorship by or of any of the Companses. Sokely for commndence, any of the Companies’ rademarks, service marks, trade names and copynghts referred 10 in this Presentation may appaar without the TM, 3M. 8 o ©
symbaols, but such references are not intended to indicate, in any way. that the Companies will not assert, to the fullest extent under applicable law, their rights or the rnight of the applicable licensar to these trademarks, senice marks, trade names and
copyTights.




Today’s Speakers

=N
Shncrg?e

e

Tommy Wentraoth

Chief’ Financial Omioer

o

Randall Edgar

Chier Executive Ofioer

[
g

N

Mark Jones
President - Eagie Redi-Mix

I-u-l Haymaker Acquisition

<
“—— |

Christopher Bradley
Haymaker Acquisition Corg. 4

e

Calvin Bocanegra

Irwesiment Team

3\ B

$ ,
&y W

Ned Fleming
Founding Parner

Founding Partnar

o

Andrew Heyer

Rick Black
Haymaker Acquisition Corp. 4

Imvestor Relations




Table of Contents

Introduction & Key Investment Highlights
Financial Overview
Valuation Overview

Appendix

) I

Sun

crete




-

«

SN :
Suncrete ol




What Has 40 Years of Investing Taught Us?

Lessons

Partner with Great Operators

Execute Relative Market Share Playbook

Target Large and Growing Markets

Capitalize on Highly Fragmented Geographies

Drive Margins Through Consolidation

CSHy
Suncrete

_)
S\uncré?e

NN NN TS

Led by a team of industry veterans and an experienced Sponsor with significant public construction
materials experience that will be deeply involved in strategy and execution

Concrete can only be delivered in a ~20 mile radius, limiting competition to local geography, where scale
and market leadership drive optimal performance

Ready-mix concrete is a ~590 billion market in the US, with population and investment trends in the target
Sunbelt geography driving a considerable share of that volume, growing at a rate outpacing the nation

3,000 plants identified in the target market. owned by 700 unique producers, with the average competitor
owning 5 or fewer plants

An attractive margin profile is driven by scale and dominant local market position, with customers and
suppliers benefitting from service leadership




I Executive Summary

*  Suncrete is excited to introduce an attractive opportunity to build a growing, high-performing business in an industry that is often misunderstood

50 plants. 335 mixer trucks and including the acquisition of Schwarz, an estimated 1.7M cubic yards sold in 2025, provide a scaled platform with a playbook for replicable growth

Operations in the U.S. Sunbelt. benefitting from attractive population. housing and infrastructure tailwinds

«  Asthe first pure-play public entrant to ready-mix, Suncrete is well-positioned to redefine an industry which suffers from several common misconceptions:

Misconception Reality

Misconception #1: Ready-mix concrete is solely dependent on new
construction

Misconception #2: There are low barriers to entry

Misconception #3: Ready-mix is a low-margin business

Misconception #4: Ready-mix concrete has high capex

Misconception #5: Free cash flow conversion is poor in ready-mix
concrete

1 Cofrd 55 A EBITDA s mintensrds CaeEx b8 & plrotntigs of A4 DITDA

Reality #1: Up to 30% of ready-mix concrete goes into maintenance and repair of infrastructure,
commercial, and residential assets

Reality #2: Customer and supplier relationships. scale to pour high-volume jobs, quality control functions,
permitting. licensing. and asset acquisition are Key barriers to entry

Reality #3: With effective management and a focused approach to customer service, Adj. EBITDA margins
can exceed 20%

Reality #4: Maintenance capital expenditures can approximate 3% of revenues, growth capital expenditures
at 1-2% of revenues, driving high cash flow generation

Reality #5: Free cash flow conversion'!! can exceed 85%, enabling re-investment into growth initiatives and
bolt-on acquisitions




About Suncrete

$675M $130M

2026E PF Revenuell! 2026E PF Adj. EBITDAI23 Suncrete is a leading provider of ready-mix concrete with significant scale

and local market leadership anchored in the attractive & large U.S. Sunbelt market

Suncrete is a pure-play products and logistics platform operating in a critical junction of
”26% ”87% the construction value chain

2026E Adj. EBITDA Margin34 2026E Free Cash Flow
(vs. ~5-20% industry avg.) Conversion'=-=! Raw Materials Sourcing Combining Mixing & Delivery Construction

$39M ~8% _. @ @ @ @

PF Adj. EBITDA Currently 2026E Organic
Under Mon-Binding LOI Revenue Growth WhO we Serve

11% Higher

Truck Utilization Than Yards Delivered
Industry Average!® Per Driver Hour

3 0 3 5 Suncrete is positioned as a critical partner to a diversified base of customers and

suppliers across attractive infrastructure, commercial and residential markets

Sales by End Market® Sales by Supplier® Sales by Customer'®

"
$60M+ 4-6X

PF EBITDA in M&A Pipeline Targeted
under Active Discussion!™! Acquisition Multiple

B Commercial & Infrastruciure B Top Suppher M Top i B TopCustomer Wl Top 610
M FResigential B Top25 M A others B Top2-5 M A Others

Mkt S BSEIET, TN Pt D¢ Mot iSO

Inciithis $ 340 maien of nieituie undelr non-bending LOL SEOFRERSATT 1irvenus rmieemantal aoquisitions peopisted in 2024

Incliuces §30 melion of EBITDW under ron-beding LOL §54 s of EEITDA ol inertmental acqusiftions projectad in 2026

oo paga 24 for comporants of 2026F PR Ady BBITDA. Ay ERITTA & & nOpBRAPY naedial maature, 580 doursson and raconaliation o

i pprdin N I TR,

Excilses ths pin harma impact of comioanits prijschid by e soosesd 020, Ay ERITDA marpn is & norrGAAP financisl msasus.

Friedy caeh: Tigwe = PT A EBETEN HES mamtoraros CapEr Cofamiesie’™s FOF / FF Ad). EBITDA.
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I Experienced Sponsor Applying a Proven Playbook

Execution Strategy Developed over 20+ Years of Investment & Leadership in an Adjacent Sector with Construction Partners (NASDAQ: ROAD)

Established Leadership in Fragmented Sunbelt Markets through Thoughtful M&A Track-Record of Organic Growth across Network of Local Platforms

Construction Partners Revenue'
2R 4 © 1BA-'25ACAGR:22% » $2.812M
Acquisitions in new and @ i i $1.564M S_lﬂ
contiguous Sunbelt markets ﬁ o — $911M : ; '
op © | i | ‘ . | | .
Fyisa FY194 FY204 FY21A FY22A FY234 FY24A FY25A
Player in each local market g I
d @ ROAD Production Facllities @ Added Since PO g&m 7% NM 5% 24% [ 9% T% B%

Indexed Share Price Performance Since Construction Partners IPO'

At IPO (May-2018)
Market Capitalization ~$600M
TEV / NTM EBITDA

Feb-19 Now-19 [ A ay-2 Mar-22

e [

Pocbi: Trisding statutics and from Captal i) s of 1/5 2006

Tobi: Best-iryolarss Hoavy Matonal Doers index inolucies MAatin Manetts, E3ge Materals, Vuican Matenals and Sumimit Matnriss

1 Pasl perormance & notl an indication & o future nesults. 10
2 Fepresents changs in choaing pricn since PO for ROAD Class A comemon seock par Caoial ) aa of L/5/2026




Key Investment Highlights

: ° Fragmented Market Characteristics Drive Compeliin

Playbool in an Adjacent Market, Cultivated over 20+ Years of ROAD Investment

o ° Scalable Platform with Strong Operations & Infrastructure, Management and Consid

o+

‘C:—"\\?‘\ AR
Suncrete |§8
o Critical Commercial Partner with Differentiated Value Proposition to Suppliers and Customers

| / )J ! -' e Anchored in Large and Growing |/.5. Sunbe

\ o Acquiror of Choice with Deep, Actionable Pipeline and Well-Defined Value Creation Levers Post-Acquisition

i3




Growing U.S. Sunbelt Market Supported by Strong Tailwinds

Powerful Market Tailwinds
'y i . ‘

Population
Growth and Migration

Favorable Economic Growth
and Business Environment

A

Critical Housing
Undersupply

2 e

Significant Investment
in Critical Infrastructure

Sorrl 15 Cordd Buieay, FRED Whishingn prbicationd
L "South” rifectied of LS. South Denaus Figgion

2 Apportionments as of FY 20020 2023 for Federal-Aid Highway and Bricgs Progr

Infrastructure Irgatman] and Jobs At

3. Rapredentaiive of select sermiconguctor. solir il BV arnounced comenction propcts. projects may b scoed, chinped or stared Jt by tme

»

Significant Population Growth and Migration™

Critical Undersupply of Southern Housing Units!V

(O00s)
m— Sguith % Population Change B e e e e . e
_,p . | South census reglon +5% groater 1000
e |5, ToO@] % Population Changs ! population growth sinee 2010
o i : £ ohee
16% +15.5%
17% {1,000}
8% o o e 1=
{2,000} i Cumulative undersiupply ”
4%, : aff =2,3 millfan harmis i
0% = S (3.000)
10 11 '12 '13 "14 "15 '16 17 18 '19 ‘20 21 22 'Z23 "4 1974 1984 1994 2004 2014 2024
Massive Influx in |LJA Infrastructure Investment' Onshoring Driving Significant Manufacturing Construction'®!
$7.88 st
o oy} sE8
$To8 ({mk <518
$6.48 / e Panasonic (" C _“ . :
5,38 $4.78 ff v £308 %68 i
3508 i 4 $58 28 EEa TRHUN0A
2.8 PR D 7 s5ep BLG $18 & BLG <am
. : 4 $18 0 /
$3.68 f 5B . 348
i 568 =F AT, ﬂaaﬂq.ns
5258 o
i i $13.58 L5 _<$1B 568
et 4 SAM3TNG
. $278
Over $115 bitkon of ILIA
funaing for Sunboit states
furds in 2021 Eewestment ard Jobs Aot § repnésants daSimated apporticonments of Fedenl-Aid Highway Program funds and Bridgs Replacement and Ripairs funds urdes the 2021 12
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- - - - - - n r
Attractive Market Characteristics Drive Compelling Opportunity... S
v Concrete can only be delivered in a ~20-mile radius ¥ Highly- fragmented market characterized by local v Market is served by local, sub-scale players and

limiting competition to local geography players. with ~ erating 5 or fewer plants unfocused operations of upstream-centric strategics
v Well-structured markets with few scaled comps ¥ Significant poter r synergies including v Ty mpetitors are not op . lacking
SEerving e ocal geography'} pmcurement shared resources and demand pooling professmnahzad |nfraslructure and focused strategy

Typical Competitor

5 or fawer plants

~5% - 20% EBITDA margin

Unsephisticated pricing policy

@ Pipeling Top-10 Targed Plants Limited modern technology integration |
Additional Plants

The average target plant has & or fewer iz + plants in Sunbelt owned g ) | d
rs within a 30-mile radius 700+ unigue producers npetitors creating compelling opportunity

Source. Peoprifany maragemind markil anafyss. 13
1 Basaed on management estimates.
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...with Suncrete Well-Positioned to Drive Strategic Consolidation SR

Limited Competition for Acquisition Targets

Strategics Unlikely to Compete for Targets

Uniquely Positioned Through Relationships, Track-Record and Value Proposition

Sector Largely Overlooked by Private Equity

1 ! 1

S[mngnemﬁ—uf . Ready-mix concrete mstoncally overigoked by i Large public strategics 00 not see ready-mix
synergistic relationships Trusted acquiror with Unigue value proposition institutional capital concrete as a core part of their long-term vision:
___________ preeminent reputation for owners through
developed through through people-first faxible app hé& Lack needed operational expertise Prigritizing shifting towards upstream materials;
decades of Industry typically sellers vs, buyers of réady-mix
- s Investment approach proven value creation Limited local relationships in place which are operations
: necessary to develop a strong pipeline
)| L Unfocused operations and undarmvestment
-— Swrong preference from family-owned | often drive sub-10% marging
companies for trusted partners that will do right |
by their employees |® Regonal & local competitors typecally lack the
capital resources and ME&A capabilities 1o compeate
Most institutional private capital does not have for targets
the desire (or relationships) o consolidate small : i
industrial materials companies [ Lack local markel understanding
Economies of scale —l Talent acquisition —I
+ + _
Demand aggregation & utilization uplift Priority local M&A targets |
+ + ke “ws || © @
Shared infrastructure & support Local market leadership and reputation ! =
+ + Management and We believe small “mom | | | Significant opportumty Suncrete is often the
dvisors maintain & pop” shops and for value creation and only credible buyer in
Strategic best practices le & geographic density -
I_ Vel S P L o pioda long-standing local family-owned muitiple buy-down target markets for
. relationships businesses view the post-acquisition, local platforms and
developed through SunTx team as a further enhancing strategic divestitures
decades of indusiry trusted owner who will altractive add-on in fragmented
Local Platforms experience keep their legacy intact | | valuations landscape
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...Led by Proven Industry Veterans and Entrepreneurial Culture...

Executive Leadership

Deep Bench of Operational Talent

Randall Edgar Tommy Wentroth
Chief Executive Officer Chief Financial Officer
Q GCC @(.‘I.H Q(_:K* @;I,E
KPMG c' Stanfield + O'Dell

S B
Eemereer

Suncrete's Culture is Builton a
Foundation of Respect, Integrity and ~ Respect
a People-First Approach Which Has Form

Contributed to Their Collective Track
Record of Success

Mark Jones
President - Eagle Redi-Mix

Hece Tsar

Robert Cole
Executive Vice President

)

st S

Blake Meeker
Vice President

Develop
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Scalable Current Platform with Strong Operations & Infrastructure...

i O O !
S L@%ﬁ /
oK 9, 4
() PlantLocations t{ﬂJ ' AR 4
@ Office Locations o 4
% Headquarters (Tulsa, OK) e i
0 D g il o
50 ~1.8M CY #1 or #2 335 ~G1f 3.0-3.5
Production Facilities Annual RMC Production!*! Position in Current Markets!'® Mixer Trucks Employees Yards Per Driver Hour

Underpinned by Best-in-Class Technology Integration and Operational Best Practices

Technology Operations Sales & Business Development

Integrated, tech-enabled platform across the 'I'ull—l Professionalized operations with real-time mmntonrgl Strategic approach through targeted array of m-:_l
|_ product lifecycle from sourcing to delivery |_enal}1ing leading quality control and on-time delivery |ie3ign_ integrated CRM and structured pricing policies

gta: Fgusta indh.aihh of Wrged acquind in Qotntsd 2005,
L 20080 16
2 Baséd o ramber of plants i thi Tolsa and Northeebst Arkinsas markits pie managiment éSSmabis.




CSHA

...Driving Significant Advantages over Typical Competitors s
) e Typical Competitor
Suncrete
#1 or #2 player in current markets't with repeatable strategy _—
Ll : f ]
Eamparmcale & Mearion Laademmnip to drive relative market leadership in new geographies st
Supplier Relationshi Price-makers: Entrenched, mutually-beneficial relationships Price-takers: Significant supplier concentration & purchasing varies
PP ps driven by consistent demand & professionalized operations significantly depending on competition in local geography

Leading service levels and typically the only player in local Typically, lower quality & service standards and solely serve residential
Customer Value Proposition market with ability to perform jobs of any size or complexity customers; lack the scale & infrastructure to support unigue jobs
G h Str Buy & build strategy prioritizing structured, growing Local competitors lack growth capital while scaled upstream-centric

e markets and identifiable synergy opportunities players have deprioritized ready-mix operations
Leading corporate infrastructure, sales & business Limited professionalized operational support; often limited by lack of
Operational Infrastructure development, tech integration and service levels ERP / CRM or modern technology integration
~26% 5% - 20%

Margin Profile Ad]. EBITDA Margin(? EBITDA Margin

1 et £ frcsrabede O Pl i thi Tiodga 6 Nortmsdl Arkindas Morostl pid Sanagiement Satmee. 17
2 2000F fguns Thit docudis this pr Boma impact of any companiis that =y B sogquinkd in 2008, & EBITDR B & rdn-GANP firancl mibdsun. Sisk decuiiatn and roonciation in e sppinda fir sodtional information




Differentiated Value Proposition to Suppliers and Customers

CSHA

Suncrete

Value Proposition to Suppliers

Consistent Demand

f Predictable demand fosters growth alongside suppliers,
enabled by professionalized operations and scale

MM
Suncrete

Critical, Long-Standing Growth Partner

10+ year average relationship with top suppliers
supports entrenched operations and strong reputation

Professionalized Logistics & Supply Chain

Streamlined processes with fewer, larger shipments S
simplifies logistics and reduces cperational costs V4
f';
F
@ M ‘ “BI.IZZI . c-ntu-auiulm
ANCHOR Unicem - e

STOME

tu Customars and Suppl]als In
lissic cal Segme tof
Constructbcn Value-Chain

Value Proposition to Customers

Offers a comprehensive suite of fully customizable
solutions with robust quality contral

High-Quality Customer Service

Delivering ready-mix on time and on-spec,
fostering long-term loyalty

Full Spectrum Project Capabilities

Flexible capabilities ta accommodate both

small and large-scale projects
Roadbuilders Home Construction Concrete
& DOTs Builders Contractors Pumpers

18




CSHM

Acquiror of Choice with Deep, Actionable Pipeline Suncrete

: Targets Closed or Undor Non-Binding LOY -
e ] : I
ANOUSIERS Strtagic Critoria Deives Hghly Actionbe Elpel|m » Dpp-u-nunlty Market | Est. PF EBITDA® Status Proprletar\r Fl‘elatlonshlp Auction Process
f:s —l ;l ‘E il Q —I | Targetl oK Closed v x :
| 1
* 1 1
Talented operaticnal #1 or #2 player in Proven track-record and 1 Target 2 T% ~520M MNon-Binding LOI v x i
|_ management team | current markets |_ local brand reputation : !
=, I 1
— | Target3 T/ LA -$13M Hon-Binding LOI v 3 1
/ \ -—l _i I i
I I
al Ly T} . | .
; Target4 LA ~$8M Hon-Binding LOI v x ;
Growing Sunbelt market Rational landscape with Identifiable : :
with strong demand outl minimal M&A price com, on ergies
| lSINg Cemia ool [ DS o e i synerg | Targets AR -$7M Non-Binding LOI v ¥ 1
————— b s - - J
Near-Term Pipeline of @ lllustrative Potential Opportunities Representing up Target 6 ™ -$16M Discussions v *
to ~$750M of Revenue, All with Compelling Strategic Benefits)
% Target 7 GA ~$9M Discussions v x
11% 7%
52% . 4%
& Target 8 MS ~$18M Discussions v x
14%
By By
Sizeld) Target1 9 FL/AL ~$10M Discussions v x
38%
30%
- 17% Target 10 AL ~$7M DEscussions v x
= ':STGM ioour - o o = Flwma
B 575M-5100M Revenua M Mississippi M Arkansas
B 3100M+ Revenue B Louisiana Georgea
1 mmtummm
2 Ropresents the peroentage of miv from scquision targets by primany state served O location of fts headquariens.
3 MMW#WWMEIIIJMMMLD‘WIIHWMﬂWMI@ Wl SURSnE i R Mlniiemint -l deourisions but with whos thiy hivd fol pd BRgun foemally negotising e of intint of Rl fioineid OF Bafun dotiiad fiview Of RiRorel Andncisl o OpBrationi
fhomaticn, ol Spixaic andactions. Whis Sunoritg mmM:m-:nnmnawwmrhwuwmmwMMSWWMﬁmmm-ﬂEnwmmnm:m o s ariing thiry will G0 0. T pets fonma EBITDA estimating fir Shis Langits i basid wpon podiminag 19
infoeTrabion thr v maoahet with mepect i e nomber Of Dhacks Smny opamtng. th astiraiod y s, PO, Sl 0 EOORIRE BI0a I Whch hir Sienices e Boing poviormnd. Thoes B A0 QUarantes that theer prsng sssuemebon Of B prolrvinary dats thisy e modied will 1um out 10 b BeCusne il this

ELINENE A0 LDt LD CRangR Baree On I rae e T Thiy STy COMpate and Ihe ddgerdd ey T G PR 300 urslicn Lt ety




Well-Defined Value Creation Levers Post-Acquisition...

Utilization & Pricing

+ Optimize dispatch and fleet utilization o support volume
increases driven by demand aggregation within local market

Disciplined pricing procedures and controls

Operating Leverage & Supply Chain

Maximize channel efficiency with centralized supply chain
management and supply aggregation

Leverage bulk purchasing power to acquire lower cost capital
and faster delivery, while utilizing local market presence to
sacure favorable supplier terms

Technology & Backoffice Integration

Integration of operations-enhancing technology including live
menitoring, central dispatching & scheduling and quality control

» Professionalized backoffice across functional areas including
accounting, HR and legal driving efficiency & reducing cost

Strategic Support & Best Practices

Strategic oversight from management function supported by regionally
apgregated data and continuous employee training

Practical application & integration of KPIs and operational metrics

Acquisition drives added scale Further enhancing economies
& geograpfic density in JOCA]  [e-ies=-sr=r-tesssesssimminne s of scale and ability to caplure
markel 2| synergies..

N

Suncrete

Improving value proposition
e s to owners and solidifying
position as acquiror of choice...

Driving advantaged
pasition to pursue additional
opportunities in the market




...0rganized into a Detailed and Effective Integration Framework

CSHA

Suncrete

Back-Office Integration

Integration playbook enables Suncrete to deliver significant backend support and efficiencies though
scaled corporate infrastructure, allowing platform companies to focus on commercial opportunities

Accounting

Human
Resources

IT & Systems

v

L

v

L

Consolidate carmer and coverage o lower premiums and improve
terms

Standardize claims handhing and loss-contrdl praclices

Deploy contract templates / playbooks; standardize terms across
regions

Centralize entity governance and regulatory comphance oversight
Reduce outside counsel spend via coordinated legal support

Implement shared systems and a disciplined reporting schedule
Unify chart of accounts and management reporting / KPls
Strengthen budgeting / forecasting and variance on tracking
Relieve burden of lender management from platform company

Standardize policies, incentives. and perormance management
Prowide real-time workioree visiblity
Implement improved incentive structure and progression planning

Rapid onboarding to core ERP / dispatch platform {Day- 1 target)
Standardize data and access controls
Establish cybersecurity, backups, and support SLAs

Operational Integration

Suncrete's disciplined operating standards designed to turn bolt-on acquisitions
into higher-performing assets, delivering measurable uplift

Sales &
Quality Control

Truck Utilization

Procurement

Dispatch &

Routing

Fleet

Management

Implement targeted end-market strategy to diversily revenue base

Establish and enforce pricing policies, to help ensure jobs are
quoted at favoralle margins

Improve quality control function, enabling high-spec mixes

Increase route density across bolt-ons / markets
Balance loads to lift shift productivity and asset turns
Leverage scale to mobilize workforce to key jobs

Optimize matenals sourcing: aggregate spend for price leverage
Consolidate vendors and enforce price discipling and rebates

Eliminate transfer pricing inefficiencies and tighten receiving
controls

Centrahze “mission cemmand” dispateh with real-lime visiality
Dynamic rouling and cross-over capacily shanng across platforms
Faster respanse tmes and Ughter delivery windows

Standardize spec’ing, purchasing, and replacement cycles
Preventative maintenance driven by telemetry and usage data

Lift asset uptime and extend fleet life while reducing cost per mile /
howur
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I Executing a Structured Integration for Measurable Results

Robust Integration Playbook

Post-Close _I

Pre-Deal Assessment —l

+ Locational footprint and
routing

= Competitive landscape
planning

= Assessment of personng
and talent

+ Sales and input pricing
relatneg 1o market

= Systems and processes

Suncrete's Design and
Execution of the
Integration Playbook
Expected to Deliver
Consistent, Repeatable
Results that Hit the
Bottom Line

At Close

IT & accounting
implementaton

Insurance and legal
transition

Payroll and benefits
migration

Training of leamed best-
practices

Utilization of key operational
ELncs

Higher
Volumes

Customer and supplier price
optimization

Route density and dispaich
ImMprovements

Mix design optimization

Procurement strategy
enhancement

Quality control
implementation

Bolt—on strategy

Stronger

Schwarz Integration Timeline

Suncrete’s recent acquisition of Schwarz Ready Mix exhibits a recent example of integration effectiveness
October 17 Suncrete closed the acquisition of Target 1 and announced the transaction to the team
Immediately post-close: Initiated discussions with the seliers regarding multiple bolt-on targets

Following weeks: Reviewed customer pricing policies and implemented invoice reporting to monitor
realized pricing

Following weeks: Reviewed vendor input pricing and negotiated a deferral / pushback on all cement
and reck price increases until April 2026

November 1% Completed the integrated yards-per-hour repaort

End of January: Full ERP integration targeted for completion

Enhanced
Customer Service

Safer Operations Better Talent

Putting &

22
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Visibility to $130 Million PF Adj. EBITDA in 2026

Strong Organic Growth Engine Supported by Significant, Actionable M&A Opportunity... » Strong Current Platform
Suncrete PF Adj. EBITDA Suncrete currently has jility to $60M PF EBITDA th 5 s : ; 7 :
in active discussions incremental 'lﬁ 'Ll1e pla'Lmrme. umiw nun Iun:lln.g LDI o $130 :tlllpg:gLi;::zﬂ;m‘::::':j%:laf;:;iglgf:llﬂ;:ﬁ;:;r“:;e
Oriving confidence i selling price increases
$1ﬂ5
+ Financials for all targets are leading margin and cash conversion
4 566 prodile with welldefined, actionable operational growth levers for
$5 further upside
§72
+ Efficient aperations with repeatable playbook driving success
2023A 20244 2025E 2026E Attractive, Scaled Targets Under Non-Binding LOI

Bl Current Platform
Targets Under Non-Binding LCiE *= = Cwrent Platform inclusive of the full year impact of targe! acquired in October 2025, Financials for ail targets are pro forma

% Incremental Acquisitions in 20265 adiusted to reflect a full year of ownership and the impact of expected synerdies and performance impravements past-integration Mear-term apporunities in Texas, Louis@ana and conuguous

Arkansas regon under non-binding LOI
-Driving Strong Visibllity to Pro Forma, Publicly-Traded 2026 Platform + Strong. scaled financial and operational profiles with ~$39M of
2025E PF Ad|. EBITDA expected to grow to —547TM by 202663, 34

RMC Plarits Yds Poured p.a. Rev. Generated 2026E Ad). EBITDA strategically located plants-and 243 miver trucks

Ineremental upside hrough Synerges as Suncréte implements
1) Current Platform 20 L.&M 335 £277TM $72ME operational playbogk 1 improve utilization and margins

Tg-rgt_a'ts Under Non- 34 1 &M 245 £340M3 S4TME
Binding LOI -
Actionable, Near-Term Pipeling
Forecasted Implied
(3) -7 ~0.4M ~49 ~$49M ~$11M .
M&A Whitespace!®! Current near-term pipeling represents $60M+ PF EBITDAS!
! apportunity through entified targets in discussions with
(4) Pro Forma Platform ~91 ~4.0M ~629 ~$675M ~$130M compelling strategic benefits
Pt Ad) [BITOW i & ronGalR finencisl mesaure. Sew doomsion and 4 Raprepanis doraand P EBIT0W sstimaten related io s hypoifeticnl mix of tanjely with whom Sencrefe ham had manasgesentdevel dincoasicns bet with whom they have nof ye! begien Sormaly ragoSating lefier of inberd oo have recehed of Bagun Seteled reves of
fecenciialion in the afpenda for additional nfermabion historical fnantel of sperational infarmation, not Specie rarsactions. Whike Sunciets taleved they will ervier inko lettera of inten? mith redpect 1o afy Somtinalion of The ecguiilon Largels of othel scquiaition Larfets in the neal fubufe, Thwis can Be no fusrantee they
Fow dustialne purpotes orly, sidureng yarda per plan! and rmoer Btk in- wil 82 5o The pro forma ESFTOR eatrrates for these Larfets i3 based uzon prelimsnary informalion They have recerved sith reapest s The number of ucks custently cperaling the ralbrrated yordage Sengd poured ard e feof sphe sread in which Ber 1enies sre
Brop with the intisl Sencrete platfoe in JIDEE being perionmeed. There i ro guarenies that ther pricing seeserptions o ihe prelminary dets they have receteed wil tem oul to e eccursls and iheir eslimeies ore sulject to change Dased on rarsactions that they eciely compleis and the gilgence They perionm on 24

2 A3)_ ESITDA figure inchedes manafermsst focd and & (=o-foted aotoningly these eogustion largets
3. FAefects seisde sstmates B Foefects Sapets uncer norbinging LK and incremantsl Somuititions of LtEets with which manaemant i in sctim GRoassions, In BSCh Cess. MAACh MEnAgemant aEpacted 55 ciose in 20D0. ¥ 8 . AUy scqunRons Comd on Mncary 1 of the FRe! pessnted




LSO

Suncrete / Haymaker Business Combination - Transaction Overview SR

Estimated Sources ($M) Pro Forma Valuation at Closing ($M, except per share data)

HYAC Cash in Trust at Closing!? $170.0 Assumed Share Price $11.3718
| PIPE | 825 Pro Forma Shares Outstanding _ 68.37 |
|Incremental Debt Financing'® | 991 Pro Forma Equity Market Cap [ $776.6 |

LOI Rollover Equity 36.2 Plus: Debn 3311

Existing Debt 206.0 I._ess_:_ Cash ) - i _{1@3.1; |
| Suncrete Equity Value _ 325.3 Pro Forma Enterprise Value | $1,0045

Total $919.2 Enterprise Value / 2026E PF Adj. EBITDA ($130.0M)<! i

: 4
Estimated Uses ($M) PF Net Debt / 2025E PF Adj. EBITDA ($105.0M)% 2.2x
| Suncrete Equity Value | $325.3
isitions!(?
_ Cash to Balance Sheet | 1031
_ Senior Preferred Equity Repayment , 26.0 HYAC Investors

LOI Rollover Equity 36.2 2

Debt Rollover 206.0 HYAC Sponsor

Warrant Redemption!® 8.6 6%

_ Est. Fees and Expenses | 441 $ ?T?

Total $919.2 . Equity Value

. Certain existing Suncrete Equityholders will receive Class B shares with 10 votes per share Existing Investors : PIPE Investors

* Haymaker Sponsor will transfer 2 BM sponsor shares, or ~43% of its economics, and 0.4M D4% 15%

private placement warrants, or 100% of its private placement warrants, to certain existing
Suncrete Equityholders
«  Transaction Overview assumes closing of acquisition of targets under non-binding LOI for
$206 million. excluding earnouts
ot MPE and raliover ihaces nbeed o2 §15.00 per sham Sev page 24 for components of 2035E PF Adj EBITDA. Adj EBITOA i & nonGALP fnandel mewiere. See dricuidion and srcontiliation in the appendia 3o eaditienal infarmation. FF net debt adsumes § 508 million St radiower, §.1 10 millon of new stquisition finanding

4.
1 Mssimes adpravmantly 1A% redemptont based on enmane of $11. 37 A 0uan per thare 81 Ut PEMEE 13 AU Pulere lgubed DEg DorDEmBaled ard Pel Pro Forme (adh Lo D balasde thett of §103 meibss Wone thet §55 = isea of sew fnantngs d 07 pel (0MM N

CioAang of The DULPELE COmEngtnn (Sesed On BN 855U TioLng faoe of Fetrusry AN 10061 3 Exghocies (/] thae wmpuis of 158 800 warraray o privane placemant uris sith §11 30 svke prge and (6 T mpast of URVESDES MARBEHTWIS AOERSVE BTy RAITH

Z Expeerned wie of prooeds i Shrimratine end Destd on managomers esumaies. The Compeny bas & Reflects o a55emed share oe Deared 20 e3Tmuied Grsh In Tt o Dring of The Dusiness Combingtion (Desed o= an s35uened closing dme of February 13, 2026 The soousl treding price of te thal Tere may wary Sgreficently 25
g eriered nic ey Bnding agreements for post-ransachon scpantons e of Te dete Perec!l T Represeris 3hares eapeshed i3 Se sutisandng o clopng end dors nat reliess shaces thet may be B3ued in future aosuniems o urreiind thanes

3 Ridurnes o prubie wamasts ate redeerned fo0 301 cer mamant




Performance Update & Key Financial Assumptions

Current Platform reflects businesses owned by Suncrete
today, and is inclusive of both the base business as well as
the target acquired in October of 2025

2025E reflects latest estimate for year-end performance
for the current platform, which includes the impact of
abnormally high amounts of rain in key regions

— In 2025, Oklahoma experienced an unusually high
number of rainy days, resulting in a 16% reduction in
scheduled concrete pour days compared to the forecast

Organic revenue growth of the current platform is expected
to be ~4% in 2026E, primarily driven by:

= A rebound in volume to more normalized levels in
2026E (3.5% year-over-year growth in 2026E)

— Price growth of 1.6% in 2025E and remaining flat in
2026E. slightly below historical levels but reflecting a
stable and conservative outlook

The 2025E forecast includes four targets currently under
non-binding LOI

We expect these targets could have contributed $39 million
of EBITDA in 2025E, which is reflective of adjustments
made to show a full year of Suncrete ownership and the
impact of expected performance improvements post-
integration

0On a blended basis, the targets are assumed to deliver
13% EBITDA margin and 23% gross margin in 2025E

— Recent margin trends in the North Texas market reflect
the positioning of two prospective acquisitions in a
region where margins have moderated in recent years

— By aligning these businesses under a single
management platform, we expect to realize efficiencies
and reduce duplicative pressures, supporting healthier
and more sustainable margin performance

For 2026E. blended margins are projected to improve to
14% EBITDA and 24% gross margin

The Suncrete team has successfully acquired a contiguous
Oklahoma platform in October of 2025, and has an
additional $32 million of 2025E EBITDA under non-binding
LOI

— Because of the time of the year and the successful M&A
program, no further "go-get’ is forecasted currently in
2025E

We aszume $11 million of incremental ‘go-get’ acquired
EBITDA in 2026E. which we view as fairly conservative
given the current state of dialogue and the MEA pipeline

At acquisition, we assume acquired businesses have a 33%
gross margin and an 18% EBITDA margin which we view as
industry norms for attractive targets in structured markets,
but are not yet optimized to Suncrete standards

— In year two of Suncrete ownership. we assume volume
utilization improvements, procurement benefits and
cperating leverage enhancements
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Suncrete has a Compelling Financial Profile and Industry-Leading Profitability

(% in Millions) Current Platform'® Il Targets Under Non-Binding LO! Il Go-Get

2}
ot ok

B L .

$568 Topline Growth

$242 $278 + Impressive initial platform organic revenue growth in the
£I6E historical and projected periods, with an arganic growth CAGR

2023FF 2024PF 2035E of ~5% from 2023-2026E

+ Meaningful revenue contribution from acquired businesses in
Currant Platform Organk Growth 2025E . with diminishing contribution as time goes on
Gross Profit & Margint) Margins

+ Bestin-class current platform PF Adj. EBITDA margins of
~25% and ~26% in 2025E and 2026E™), respectively

+ Across the projected period, overall margins modestly
compress due to profitability contribution from sub-optimized

$71 acquired businesses
+ In the first year under Suncrete ownership, we assume no
2023PF 2024PF 2025E 2026E margin improvement at the acquired businesses from
Margin % EYMPIEIEWHINE TSN RHEOm

= There are numerous synergy opportunities including
shared services, operational improvemnents, and

R P TR, = procurement benefits, among others,. which we envision to

Adj. EBITDA & Margin23

m——— e _iiﬁé_ o 130 oceur in year two and beyond under Suncrete ownership
rfi n
$54 $65 S . oo .
+ Strong. consistent growth and cash flow generation driven by
$66 $72 seasoned management team with demonstrated track record
2023PF 2024PF 2025E 2026E of operational excellence well above industry norms
Margin %

Sl Quaiy of Earrengd, Corvgany Finansati, Al EBITDA sepraents EBTDA suitod Ry maniginmind s b Vardaclion apsiced

L Irciusiol of Largil Scqained in October 2026,

2 Aoguirsd Trancisls an consicensd onganis foliowing he piar in which By an aoquinsd. All scouestions and expechad B olose in 2020 but aew assumed B b comphébid on January 1 of i year prissnbid for purposes of this presenkation. 27
3 A% EBITOA B & nOn-GAAP MEanoial MOatinn, Sos OS0saion 5nd IRo0nosaton in M SRanti 10¢ SoStonal Ffgmation

4. Curment platiorm is inclusive of tarpet Bcguined in October 2025, Excludes the 2025E aed 2026E pro forma impact of companies sxpected 1o be Boguind in 2028




Summary of Capital Expenditures

Historical & Projected CapEx

% in Millions)
B Org. Maintenance
I Org. Growth

Acg. Maintenance
22 Acg. Growth

Main. CapEx as % of

% 2% 2% %
Sales 2 8

FCF Conv.(t 88% 91% 89% 87%
Commentary

+ Strong. consistent cash flow genaration with exceptional free cash flow generation of ~87%+
On average, total capital expenditures represented ~5% of sales in the historical period for the current platform
— Total capex is projected to normalize and stay relatively stable at ~3-4% of revenue in the forecast
+ Maintenance capex accounts for ongoing truck maintenance and plant maintenance expenses, which historically have represented ~2-3% of sales
—  Acguired companies assumed to have a similar maintenance capital spend of approximately 2.5% of sales
*  Growth capex accounts for the net replacement cost of aging mixer trucks, and varies year-to-year, but on average represented ~2% of sales for the initial platform
Acquired growth capex assumed to be ~1.5% of acquired sales

Source: Quality of Eamings, Company Firancials, 2B
1 Fris cagh Mow = PF A ERITOA Wgs mainterarod CapEn, Convevion = FOF / FF Agj. EBTDA, Adj. ERITDA 5 & ndn-GASP fircneial maaium. S deacussion ed mconciialnnn in Uhe apgancis fo sadmongl information
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Selected Public Companies Benchmarking

LSO

Suncrete

Select
Companies

Description

Assessing
Comparability

Suncrete

Earnings Compounders

Business Line Peers

SN
S unc:rete

Pure-play ready-mix concrete provider
focused on growth in the Sunbelt region

|+

W

»

| =

coveomT G () SiteDne

LANBSCAPL SUPPLY

S QUANTA

Market-leading industry consolidators

Actuisition-led growth strategy

Similar market leadership

Redefined public valuations in a niche sector
Different products, end-markeats & customerns

<)
KNIFE
RIVER

Edzes.. /e Gulon

U.5. heavy materials providers

= Upstream-focused operations
¢ More competitive ME&A dynamics (agEregates)
Broad geographic foous

Similar products, end-markets & customers
Simitar secular tailwinds

TEV / 2026E EBITDA 2026E EBITDA Margin 2026E FCF Conversion
BT.0% 90.1%'Y
31.5% o 11k
19.2%""
2.2)
Eamings Earings Business Eamings Business
Suncrete Compounders una Peers Suncrsts Compounders Line Peers Suncrate Compounders Line Peers
Mote: Represents calendar yoar firancials. Seected public companies ane based on maragement's judgment and may not be fully comparable 10 Suncrite. 1 Froe cash figw = ESITOA kess CapEx. FCF Conversion = FOF /7 EBITIDN.

Surceets francsty are inckaging of th P impact of T Weget wndir nge-Binding LD and incoamental soqusitiont peometed in J2006E. S dadn g 2 Adj, EBITDA &3 & rn-GARP finaediad miasusy,
Fnnclintion in th spplndi ity Sdatiingl Fformation 3 Adderrin pro Sorma TEV of £1.005M 30
Source: Capial 1. Marke? data as of 18,2006, 4. Frse cash Bgw = PF Ad). EBITDA Mss mainsénanod CapBu Corwenion = FCF / PP Ad) EESTDA.
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Reconciliation of 2023A - 2025E Adjusted EBITDA

Target Acquired in Target Acquired in

PF Consolidated PF Consolidated PF Consolidated

October '25 October '25
2023A 2023A 20244 20244 2025E
Net Income $27.0 $15.6 $42.5 $21.5 $13.2 $34.8 | $10.4
{+) Interest 0.9 0.9 61 6.1 | 11.3
(+) Taxes ® - 1.1
(+) D&A 6.1 4.8 10.9 116 5.3 16.9 224
{+) Management Fees and Other 0.9 09 | 3.2
{+) Transaction Expenses 7.4 7.4 | 7.2
Total PF EBITDA $33.9 $20.4 $54.3 $47.5 £18.5 $66.1 $55.5
{+) Non-Recurring, Non-Continuing. and Normalization Add-Backs ' 5.2
(+) Efficiency and Optmization Improvements = | 5.4
Tatal PF Adj. EBITDA $33.9 $20.4 $54.3 $47.5 $18.5 $66.1 | $E66.0
Total Acquired PF Adj. EBITDA $38.8
Total PF Ad). EBITDA $33.9 $20.4 $54.3 $47.5 £18.5 $66.1 | $£104.9

Note: A reconciligtion for 2026E cannal be presented without vnreasonable efforts, a5 doing So woulkd require extensive sssumplions beyond the scope of this presentation. Such estimates would be specuwlative and subject to signitcant variabilily based on
market conditions and operational factors. The Cormpany is unabile [0 address the probable significance of the unavaiable information, which could be material to fulure results

1 Reposssnts nonodntinuing cenr pay, S 1orma 50r 8 foll yisr of Eand plant Gpacabiond, and Olf Non-Mouring Bxpingis
materials ard §1.6 million of iopling growth from impeoved pricing policess.

2 Fapresents drver efoknoy Improvements, uilization of fy ash, maindenanod savings,
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Risk Factors

Risks Related to Suncrete’s Business and Industry

-

Our business depends on activity within the constructon industrny and the economic strength of our principal martkets,and s Subgect 10 econdmec cychas.

The success of our bisiness depends, significantly, on owr ability to execute on gur acquisition strategy, to succeasfully integrate acquired businesses and to retain key employees of acquired businesses,

‘Wa have entarad into non-binding letters of intent to acouire only four businesses. and our projections assume that we will be able to successfully negotiate and conswmmate that acquisition and additional acquisitions, which is not assurad. We ane
in discissions with sevaral other polential acquisition tangets without latters of intent and such discussions may mever resull in non-binding letters of intent or binding definitive agreenments.

‘We have identified cemtain classification ermors within gur consolidated statements of oparations, In previpus pengds, we recorded certain insurance expenses related to fleet operations in coat of goods sold in our consolidated statements of
oparations howeawer, in accordancs with the Company's accounting policy, these costs should have bean classified within selling, general, and administrative expenses. In addition, certain intercompany alimination entries wera incorrectly recordad to
selling. general, and adminsirative rather than cost of goods sold. These misclasasifications resulted in an understatement of selling. general. and admnistrative and overstatement of cost of goeds sold. impacting the presantation of gross profit
However, the errars did not affect net income, cash flows, or members' equity for the pandds presentad. Wa have issued restated financial statement 1o comect this presentation

A significant siowdown oF decling in ecdmomic conditions, particulay m the southem United States, could adversaly impact our results of opesations,

Thiz proposed bisiness combination may not be consimmated i a timely matter o0 at all

Our sulstantial indebtedness could adversaly affect our financial condition and prevent ws from fulfilling our obligations and achieving results consistent with our projections.

Withim gur lpcal markets, we operate i a highly competitve industry,

Cur business depends on federal, state and local government spending for public infrastructure construction, and reductions in governmant funding could adversely affect our results of operations.

The cancellation of a significant number of contracts. our disqualification from Didding on new contracts and the unpredctalble Uming of new project opponunities could have & matedal adverse offect on our business.

If we are unable to accurately estimate the overall risks, revenues or coEts 0N OUF PIOJECTS, We may incur contract Ipsses or achieve lower profits than anticipated,

Becausa our industry is capital-intensive and we have significant fised and semi-fixed costs, our profitability is sensitive to changes in volume.

Inflation and supply chain disruptons have resulted, and may continug to resull, in increased costs, some of which we may not be able (o recoup.

‘We may lose business 10 competitors wio underbid us, and we may be otherwise unable to compete favorably in our highly competitive industry

Wea may be unabde o obtain or maintain sufficient bonding capacity, which could preclude us from bidding on certain progects.

Our business is seasonal and subject 10 adverse weather and climate conditions, which can adversely impact gur business

‘Wea may need to raise additional capital in the future, and wea may not be able to do so on favorable terma or at all, which could impair our ability to operate our basiness or achieve our growth objectives.

‘We use estimates in accounting for a number of significant items.

Design-Luild contracts subject us 1o W fEk of desiEn emors and omissmns

Our continued success requires us o hire, train and retain qualified personnel and subcontractons in a competitive industry.

Failre of our Subcontraclons 1o parorm as expactod could have a negative impact on our results.

The departure of key personnal could affect our financial results,

Our future success depends upon attracting and retaming gqualifed personnel, particularly in sales and operations.

The production of oud products s dependent upon the supply chain for several key inputs.

The construction sedvices industry iz highly schedule-driven, and our failure 1o meet the schedula requirements of ur contracts could adversaly affect pur reputation and/or expose us 1o financial liability,

A failure 1o obtain or maintain adequate insurance coverage could advarsely affect our results of operations.

Failure to maintain safe work sites could result in significant Iosses, which could matenally affect gur business and reputation

Qur oparating results may vary sagnificantly fram ome raporting period to andther and may be adversely affected by the cyclical nature of the markets we Samve.

Significant downtum in the construction industry may result in an impainment of gar goodwill

Wa depend on third parties for concrete equipment and materials essential 10 operate our busingss

‘Wa use large amounts of electricity and diesal fuel that are subject to potential reliability iIssues, supply constraints, and significant price fluctuation, which could affect our financial position, operating results and liguidity.

Dualays or interruptsons of gur ranspotation logistics could affect operating results

A significant dismeption of gur infarmation technology systems may harm our businass

Our overall profitability is Sensing 0 price changes and varatons in sales wplumes,

Any material nonpayment or nonperformance by any of our key customers could have a material adverse effect on our results of operatsons and cash flows.

There ane inherant limitations in all control Systems, and misstatements dug o emor of fraud may occur and not be detected
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Risk Factors (Cont’d)

Risks Related to Government Spending, Legislative and Regulatory Risks

R
.

Cur operations are sulbject to changes in legal requirements and govermmental policies,
Governmant contracts generally are subgect to a varniaty of regulations, requirements and statutes, the violation or alleged violation of which could have a material advarse effect on our business.
Erwiranmental laws and regulations and any changes to, or liabilities arising undar, such laws and regulations could have a matenal adverse effect on our financial condition, results of operations and Rquidity.
Our operations are sulyject o special hazards that may cause personal injury or property damage, subjecting us 1o liabilities and possible losses that may not be covered by insurance:
Qur failure to comply with immigration laws could result in significant liabilities, harm our reputation with our customears and disrupt our operations.
Federal, state and |0l employment-retated laws and regulations could increase our cost of dping business and subject us 10 hnes and wsaits,
Our ready-mixed concrete Segment’s revenus attributabde 1o street, ghway and other public works propects could be negatively impacted by a decrease or delay in governmaental spending.
Governmental regulations, including environmental regulations, may result in increases in our operating costs and capital expenditures and decreaszes in our earnings,
Wa may incur material costs and losses as a resull of claims that our produects do not mest regulatony requiremeants o contractual specifcations.
The adoption of new accounting standands may affect gur financial results
Our oblgation to fund multi-employer defined benefit plans in which we pariicipate may impact our fimancial condition, resulis of operations and cash flows.
isks Related to the Ownership of New Parent’s Commaon Stock
Thi: dheal class structure of Mew Panent’'s comman steck will have the effect of concentrating voting power with SunTx and its affiliates, which may depress the market value of the class A common stock and will it @ stockholder of a new invesions
ability ta influence the autcomea of important transactions, including a change in control.
The market price, trading volume and marketatslity of New Parent’s class A commaon stock may be significantly affected by numernous factors beyond our control.
Future issuances of equity or debd securmies, including ssuances of aquity Securities in connection with MNew Parent’s acquisiton strategy, may adversaly affect the valee of New Parent's common stock and difute s stockhobkders.
Future sales of class A common stock may affect the market price of New Parent's clasa A common stock.
Becausa New Parant is expected 10 be a “controlled company”™ within the meaning of the NYSE Listed Company Manual. its stockhalders may not have cartain corpirate ginemance protections that are available 10 stockholders of companies that ane
nat conralled companias.
isks Related to Haymaker
Sulsaquent to the consummation of the Proposed Business Combination, New Parent may be required 1o take write-downs or write-offs, or New Parant may be subject to restructuring, impairment or other charges that could have a significant
negative affect on Mew Parent’s iinancial condmeon, results of operatons and the price of New Parent’s common stock. which opuld cause you 1o [0S Some oF all of your investment
The Sponsor and Haymaker's officers and directors have mberests in the Proposed Business Combenation that are different Trom or ang in addition to other Haymaker shareholdors m recommaending that Haymakoer shansholdors vote in favor of
approval of the Proposed Busineza Combination,
The Sponsor holds a significant numbes of Haymaker ordinary shares and will losa s enting investimant in Haymaker if a business combinaton is nol completed.
Becawsa the Sponsor and Haymaker's executive officers and directors will not be eligitle to be reimbursed for their out-of-pocket expenses, to the extent such expenses exceed the amount ot required to be retained in the truat account, if a business
combination s not completed, a conflict of interest may anse in determimng whether a particular business combination target is approprate for a business combination
If the Proposed Business Combination™s benafits do not meat the axpectations of inves1ors or securities analysts, the market prce of Haymaker's securities or, following the closing of the Proposad Business Combination, New Parant’s securities, may
decline.
Haymaker does nat have a specified maxmum redemption threzhold. The absence of such a redemption threshold may make it easier for Haymaker to consummate the Proposed Business Combination evan if a substantial majority of Haymaker's
shareholders do not agree.
A substantal majority of Haymaker™s public shareholders may redesm their Haymaker Class & ordinary shares, which will reduce the procseds availabde 1o fund MNew Parent’s operations following the Proposed Business Combination
Haymaker iz attempting to complete the Proposed Business Combination with a private company about which little information is available, which may result in a business combination that is not as profitable az Haymaker suspectad, if at all
Haymakes i not required 10 oblain an apnion from an msdepandent investment bankng firm or fngm an independant accownting Tirm, and consequantly, you may have no assurance from an indepandent source that the price Haymaker i3 paying for
the business is fair to Haymaker from a financial point of view.
The Sponsor may exert 8 substantial influende on actions requiring a shareholder vote, potentially in a manner that you do not support
Any wamant tender, the domastication of Haymaher and the Proposed Business Combinatson may result in advarsa ULS. federal income tax consequances for holdars of Haymaker Class A ordinary shares and Haymaker public warrants.
The Sponsor and Haymakes's directors, execilive officers, advisors, and their respective affliates may elect to purchase shares from pulilic shareholders or take other actions. which may infleence a vote on the Proposed Business Combination and
reduce the publc “floai” of Haymaker Class A ondinary shanes.
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Risk Factors (Cont’d)

You will ot have amy ights or interasts in funds from the trust account, except under canain limited circumstances 10 liguidate your investment, therefone, you may be forced 10 sell your Haymaker Class A ordinary shares potentally at a loss.
Haymaker may not be able to complete its initial Proposed Business Combination by the date by which it is required to consummate a business combination pursuant t© Haymaker's amended and restated memorandum and articles of association
(the “basiness combination deadline”), m which case Haymaker would cease all oparations except far the purpdse of winding up and Haymaker would redesm its public shares and liquidata, in which case Haymaker's public shareholders may only
raceiva §10.10 per share of Haymaker Class A commaon s16ck, or less than such amount in cartain circumstances, and Haymaker's axisting warrants will axpire worthlass.

It the Proposed Business Combination is not complated, potential target businesses may lave leverage over Haymaker in negotiating a basiness combimation and Haymaker's abadity to conduct due diligence on @ business combanation as i
approaches its dissolution deadline may decresse, which could undermine Haymaker's ability to complete a business combination on terms that would produce value for Haymaker's shareholdars.

Because of Haymaker s imited résources and the Significant competition for Dusiness combanation opportundies, i the Propised Business Combination 5 nol completed, it may be mone dificull 1or Haymakes 10 comiphite an mitial siness
combnnation. In addtion, resources could be wasted in researching acouisitions hat ane not comploted, which could matenally adversely affect subsequent anempts 1o locate and acquire or mernge with anotfwer business. If Haymakers i unable W
complete an initial business combination by the business combination deadling, Haymaker's public shareholders may receive only approximatedy $10_10 per share. on the liquidation of the tnust accownt {or less than $10.10 per share in certain
circumatances), and the Haymaker warrants will expire worlhless.

The exercize of discretion by Haymakers directars and officers in agreeing to changes to the terms of, or waivers of closing conditigns in, the Business Combination Agreement may result in a conflict of interest when determining whether such
changes to the terms of the Business Combination Agreement or waivers of conditions are appropriate and in the best interests of the public shareholders of Haymaker

|f third parties bring claima against Haymaker, the proceeds held in the trest account could be reduced and the per-share redemption amount received by sharaholders may be bess than 51010 per share.

Haymaker's directors may decide not 1o enforoe the indemnification obligations of the Sponsor. resulting in & reduction in the amount of fupds o the taest account availlable for distribution 1o publc shareholders of Haymaker

If, bafore distribiting the proceeds in the trust account to its public shareholdars, Haymaker files a bankruptcy petition or an imaluntary bankruptcy petition is filed against Haymaker that is not dismissed, the claims of craditors in such proceading
may have priority over the claims of Haymaker's shareholders and the per-share amount that would otherwize be received by Haymaker's shareholders in connection with Haymaker's liquidation may be reduced,

Haymaker's shareholders may b held labde for claims by third paries against Hoymaker 1o the extent of distribanions recanved by them upon redemplaon of thair sharas.

If, after Haymaker distributes the procesds in the tnist Sccowunt 10 its public sharetwlders, Haymaker files a bankmptey petition of &n involuntary bankrupicy petition is filed against Haymaker that is not dismissed, a bankniptcy court may seek to
recovar such proceeds, and the membsecs of Haymaker's board of directors may be viewed as having breached their fiduciary duties to Haymaker's creditoes. theseby expasing the members of Haymaker's board of directors and Haymaker 10 claims of
punitive damages.

Haymaker shareholders may have limited remedies if their shares suffer a reduction in value followang the Proposed Business Combination

Risks Related to Redemption

It yiia 09 @ "group” of shareholders of wisch you ane a part are deemed 10 hold an aggregate of more than 15% of the Haymaker ordinary shares issued in Haymaker's inttial puldlic offenng. you (or. if & member of such a group. all of the members of
such group in the aggregate] will lose e alxlity to redeam all such shares in exoiss of 15% of the Haymaker ordinary sharnes sued in the inmial pulbdic offanng

A shareholder's decizion whether to redesem its shares for & pro rata portson of the trust account may not put the shareholder in a better future econgmic position

Shareholders of Hayrmakear who wish 10 redeem their sharas for a ped rata portioa of the rust acoount miust comply with specific requireamants (o redampleon, whech may mabke it difficult Tor thea 1o exercise thair redamplon nghts pror 1o the
redamption deadling, |f shareholders tail to comply with the redemption requirements specified in the proxy statement,/ prospects to be filed by Hew Parent in connaction with the Proposed Busineas Combination, they will not be entitled to redeam
their Haymaker Class A ordinary shares for a pao rata portion of the funds held in the trust account

Haymaker may be able to complete the Proposed Business Combination even if 8 substantial majority of Haymaker's shareholdars do not agree with it

If Haymaker redeems its common stock at any time a3 a U.S. company. then it may. potentially. be subject toa 1% US. federal excise tax I a Haymaker public shareholder fails to recelve notice of Haymaker's offer to redeem its puldic shares in
connection with the Proposad Business Combination, or fails to comply with the procedures for tendering its shares, such shares may not be redeemed.
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